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NEW BATCH OF 
BLACK TOM SUITS 


Will Be Pressed Against Lehigh Valley 
Following Court of Appeals 
Decision 





Significance of Howell Raw Sugar 
Test Case; Fred B. Campbell 
Company Counsel 


The New Jersey Court of Appeals has 
handed down a decision vn inimously 
affirming the judgment heretofore ob- 
tained against the Lehigh Valley Rail 
road by Messrs. Howell & Co. dealers 
in raw sugar, New York, in coajuvnction 
with their insurers, in the sum of ap- 
proximately $420,000. The litigation 
followed the Black Tom :lisaster of 
July 30, 1916, at which time two of the 
three large warehouses of the National 
Storage Company, with their contents, 


‘ situated on Black Tom adjacent to the 


railroad property, were totally . de- 
stroyed, and upon which the companies 
paid a total loss of upwards of $5,000,- 
000. 

The particular companies cofcerned 
in the Howell vs. Lehigh Valley R.it. 
case are the Home, Hartford, Globe & 
Rutgers, National of Hartford, Aetna, 


North British & Mercantile, Sun and 
London Assurance. Frederick B. 


Campbell, of 54 Wall Street, represent- 
ed the Messrs. Howell and the insur- 
ance companies from the _ beginning. 
Further suits will now be pressed by 
owners of the destroyed merchandise 
and the several «ompanies concerned 

Determines Principles of Recovery 

Aside from the importance of this 
particular case the decision has a much 
wider aspect in that it would seem to 
be a test case, determining the princi- 
Ples of recovery by the companies who 
insured the owners of goods stored in 
the warehouses of the National Storage 
Co,, a large subsidiary of the Lehigh 
Valley Railroad Company. 

At the trial it was shown that the 
yard of the Lehigh Valley R.R. was at 
the time a veritable powder magazine. 
There were in the yard at Black Tom 
and on the adjacent piers when the ex- 
Plosion occurred thirty-seven carloads 
of explosives and inflammable material, 
including more than 600,000 pounds of 
TNT, while on the fleet of lighters sur- 
rounding the Black Tom pier there 
were in addition more than twenty-four 


(Continued on page 23) 


























Organized 1853 Cash Capital $6,000,000 


THE HOME 


INSURANCE COMPANY 





Sixty-six Year Record for Fair Dealing and 
Prompt Adjustment and Payment of Losses 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Aircraft, Automobile (Combination Policy), Explosion, Fire 
and Lightning, Hail, Marine (Inland and Ocean), Parcel Post, 
Profits and Commissions, Registered Mail, Rents, Rental Value, 
Riot and Civil Commotion, Sprinkler Leakage, Tourists’ Bag- 
gage, Use and Occupancy, Windstorm, Full War Cover. 


STRENGTH REPUTATION SERVICE 
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Through its Field Me 
is prepared to give ex rvice in cooperation with 
its agents at all impoftant points in the United States. 
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1867 The 1920 
EQUITABLE LIFE OF IOWA 


Announces 
New Policy Forms 


Incorporating 


INCREASED TOTAL DISABILITY BENEFITS 
DOUBLE INDEMNITY BENEFITS 
and 
OTHER INCREASED BENEFITS AND 
PRIVILEGES 
Low Net Cost and Best Service to Policyholders 


For Agency Connections Address 


HOME OFFICE DES MOINES 





JAIL BIRDSEYES 
PENDING APPEAL 


Sentences Given to Pittsburgh Life & 
Trust Conspirators By Criminal 
Court Judge 


MONTGOMERY ALSO CONVICTED 


Clarence F. Birdseye Assumes All 
Responsibility; But Makes Vain 
Plea for Others 


After court proceedings stringing out 
for many months Clarence F, Birdseye, 
the New York lawyer whose fertile 
brain thought out the plan for the pur- 
chase of the Pittsburgh Life & Trust 
Co., later wrecking the company, has 
at last been sentenced to jail. Found 
guilty of charges of conspiracy he was 
sentenced by Judge Reid in the crim- 
inal court, Pittsburgh, to not less than 


one year, eleven months and twenty- 
seven days in the Western peniten- 
tiary. 

At the same time George F. Mont- 


gomery, also found guilty of conspira- 
cy charges in the Pittsburgh Life & 
Trust case, was sentenced to serve 
not less than one year and nine months, 
and Kellogg Birdseye, son of Clarence 
F. Birdseye was sentenced to serve 
eighteen months in jail. The three re- 
mained in jail pending appeals to the 
Superior Court, 


Try To Save rrisoners From Jail 

Counsel for tue Birdscyes fought hard 
against their clieyts going to jail, but 
the district ey was adamant. 
Next, an appea: made to the sher- 
uf. It was in vain 

One of the dail: newspapers review 
ing the court scene when the defend- 
ants were called before the judge said: 

Late this afternoon Judge Reid ap 
peared upon the bench and the Birds- 
eyes and Montgomery were called for- 
ward. 

“Thc defendants having been found 
guilty and their motions for a new trial 
refused I now ask for sentence,” Dis- 
trict Attorney Rowand said. 

“Have you anything to say?’ 
Reid inquired. 

Kellogg Birdseye said: 

“When my father asked me to take 
up this transaction, he said he had tak- 
en it up with the New York Insurance 
Commission and had engaged counsel. 
There was nothing underhand or hid 
cen and I was thunderstruck, when I 
heard the integr'’’ of the transfer was 
cuestioned. I h ve lost my business, 
every cent I had. This has cost me 
thousands of dollars.” 

“The jury has found me guilty,” said 
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Montgomery, who is 66 years old, “It 
was a great surprise to me. I have 
never lived anything but an honest, up- 
right life. I had no way in the world 
of knowing Clarence F. Birdseye’s plan, 
and I did not know what it was until 
the trial.” 
Birdseye Assumes Responsibility 

Clarence F. Birdseye read exhaustive 
extracts from a report of the Pitts- 
burgh Life & Trust Company, made by 
former Commissioner Charles A. Am- 
pler, to the effect that the loss to the 
company caused by the Birdseyes 
amounted to $1,900,000, and that the 
rest of the loss, amounting to over $5,- 
000,000, the defendants were not re- 
sponsible for. Birdseye reiterated his 
contention that what he did was for 
the best interest of the company. In 
conclusion, he said: 

“I assume the entire responsibility 
and still insist that I did what was 
right. Kellogg and Montgomery are 
free from any. wrong, and I ask that 
if any leniency is granted it be credited 
to them and not to me.” 

Neither Attorney Robb nor Attorney 
Tannehill made any further plea, and 
in imposing sentence no comment was 
made by Judge Reid. 

Although District Attorney Rowand 
stated that he would prefer an increase 
in the bond, Judge Haymaker permitted 
it to remain at the present figure, $20,- 
000 in the case of Clareace F. Birdseye, 
and $10,000 in the cases of his son and 
Montgomery. 

The defendants were convicted last 
fall of conspiring to defraud the Pitts- 
burgh Life & Trust Company. Control 
of the company was gained by the sale 
of a majority of interest in the stock 
by the Pittsburgh directors of the com 
pany to Clarence F. Birdseye for a 
small cash payment. The balance, it 
was alleged, was paid by converting the 
securities of the company into cash. 
Large amounts of money, it was as- 
serted, were appropriated to the use of 
the defendants and by a complicated 
series of legal transfers, two large New 
York office buildings were exchanged 
for bonds of the Dare Lumber Company 
alleged to have been worthless. 


Many articles are being 

Opportunities written about “business 
in Business insurance,” and what a 
Insurance fertile field is awaiting 
the wide-awake, progres- 

sive salesmen along this line, says the 
LaFayette Life. The writers usually 
cover only a large corporation, or busi- 
ness, and their illustrations nearly al- 
ways start off with minimum policies 
of $100,000, thus interesting only those 
men who have made the writing of 
large policies their life’s work. Every 
business concern, regardless of its size, 
has connected with it someone upon 
whom it depends for its successful op- 
eration, and its future success in the 
business world. The loss by death of 
such 4 man, or men, usually leaves the 
business in a crippled condition until 
a successor can be found to fill the 
gap thus created. This condition is 
more noticeable in the small business 
than in the large one, as naturally the 
small concern is usually conducted en- 
tirely by the active members thereof, 
while the large institutions have sys- 
tematized their business into depart- 
ments so that a loss is not so keenly 
felt. Under-studies are usually trained 
to step right in and continue the busi- 
ness without any disturbance. Busi- 
ness, large and small, is usually con- 
ducted upon a credit basis, and the 
credit banker always demands a con- 
cise statement of assets and liabilities 
before a line of credit will be granted, 
and he usually makes it his business 
to ask for regular financial statements 
annually, or more frequently. One of 
the best arguments in favor of a re- 
quest for credit is “business insurance” 
and the banker is in a much more re- 
ceptive mood to extend credit when he 
finds that the concern asking for credit 
has had the forethought to protect 
themselves through an insurance pol- 








companies. 


desire and ideal. 





“The Oldest Company in America” 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the corner-stone 
of modern life insurance. The “contribution plan” of sur- 
plus distribution, used almost universally by American 
The Continuous Instalment policy, the basic 
form of all Life Income contracts. 


“Mutual Life”—known in every household. Unexcelled 
policies and service, notable financial strength, co-opera- 
tion with agencies. Life Insurance at its best!—the Agent’s 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau‘Street, New York 

















icy. In fact, a large number of bankers 
demand that such protection must be 
carried if the funds of their banks are 
to be used for business purposes. Large 
business is only found in spots, while 
small business is conducted in every 
village, town and city in the United 
States. Therefore, the field for “busi- 
ness insurance” is in your own home 


town and opportunity is only waiting 
your pleasure, for this line of insurance 
is almost virgin and the requirements 
are practically necessities. 
vantage of the present conditions, and 
prepare yourself to meet the business 
man who is waiting to receive a call 
from the salesman who can convince 
him that his services are needed. 


Take ad- 








A GROWING COMPANY 


FOR 


GROWING MEN 


New Business Paid For... .. 


Increase in Insurance in Force. 


1918 1919 
.. $24,658,000 $37,200,000 
10,095,000 20,913,000 
179,410,731 200,323,731 


Total Insurance in Force...... 





50 Union Square 








The Guardian Life Insurance 
Company of America 


‘* Established 1860 ”’ 


For a direct Agency connection address 


T. LOUIS HANSEN, Vice-President and Agency Manager 


New York, N. Y. 














Puritan Life 
Increases Capital 


ELECTS STRONG DIRECTORATE 








New President’s High Standing jn 
Community; Actuary Redstone’s 
Experience With Company 





The Puritan Life has increased its 
paid in capital from $151,000 to $200,- 
000 by the sale of new stock (par value 
$50) at $75 a share. 

No commissions whatsoever were 
paid upon the increased capital so that 
the new funds are in their entirety an 
acquisition to the assets of the com. 
pany. The best feature of this trans- 
action, however, is that the new stock 
has been purchased by the leading 
financial interests in the community so 
that these new ‘directors have been 
added: Dutee W. Flint, Webster 
Knight, Henry F. Lippitt, Edgar J. 
Lownes, Stephen O. Metcalf and Henry 
D. Sharpe. 

Two new officers were elected, 
Charles Perry is the new president to 
succeed Darius L. Goff, who has been 
president of the Company since its in- 
ception, and who is retiring from the 
Company as he approaches his eight- 
ieth birthday in March of this year, 
Mr. Perry is president of the Washing. 
ton Trust Company of Westerly, Rhode 
Island. He is a man of the highest 
standing in the community and _ has 


been a director of the Puritan from its - 


beginning, at one time having served 
as treasurer of the company. Henry §, 
Redstone, elected actuary, has been in 
charge of the policy and actuarial de. 
partment for the past five years and is, 
therefore, familiar with the work and 
the program of the Puritan. 

At the annual meeting recently held 
the Board of Directors reported an un- 
usually good year for the Puritan in 
1919, the new business naturally show- 
ing a marked increase, while the dis- 
continued business was proportionately 
much less than that of previous years. 

“We acquired all the new business 
that we felt we should consistent with 
our resources; in fact, on December 1, 
we discontinued the issuance of certain 
forms for the balance of the year,” said 
Secretary White. “The amount of new 
business was $581,389, making net gain 
in insurance in force $328,054. The 
mortality experience for 1919 was fav- 
orable, namely 63 per cent, which 
makes the average mortality since or- 
ganization 73 per cent. 

“We cannot lay too much emphasis 
upon the character of the new interests 
now associated with the Company. 
There is no stronger group of men con- 
nected with any Rhode Island institu- 
tion and we consider this our best 
asset.” 





ADOPTS DOUBLE 


New Feature of Home Life; Ordinary 
Premium For. This $1.25 Per $1,000 


INDEMNITY 


The Home Life has extended to hold- 
ers of new life and endowment policies 
double indemnity benefit. 

This feature provides for double the 
face amount of the policy being paid 
(or double the income if the proceeds 
are payable in the form of an income) 
if death of insured results from bodily 
injury effected directly and _ solely 
through accident of a visible, external, 
and violent nature, and if such death 
occurs within ninety days from the 
date of such accident. 

This Double Indemnity Benefit will 
not be payable as a result of military 
or naval service in time of war, nor 12 
event of the insured’s death by his ow? 
act, whether sane or insane, nor as 4 
result of a riot or civil commotion, nor 
of participation in aeronautics or sub- 
marine operations, or of service in @ 
police organization. 

The premium rate on Ordinary Life 
Policies is $1.25 per $1000 of insurance. 
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Missouri State Life 
To Write Groups 


HENRY REICHGOTT MANAGER 





Company Has Already Written Num- 
ber of These Lines; Vice- 
President’s Statement 





The Missouri State Life has estab- 
lished a group insurance department, 
and will write this line on the non- 
participating plan only. Henry Reich- 
gott, who since his graduation from 
Yale has been with the Travelers in its 
group and actuarial departments, will 
be manager of the new department, 
which has already written these 
groups: A. P. Green Fire Brick Co., 
Jefferson City; St. Louis Refrigerating 
& Cold Storage Co.; Industrial Loan 
Company; A. Geisel Manufacturing Co.; 
Heine Safety Boiler Co., covering em- 
ployes in St. Louis and Phoenixville 
plants; St. Louis Brass Manufacturing 
Co. and Liberty Bank, all of St. Louis. 

In discussing groups Vice-President 
Lawrence said this week: 

“Practically unheard of ten years 
ago today more than one million em- 
ployes in this country are insured un- 
der Group Insurance policies aggregat- 
ing more than a billion dollars in the 
amount of their protection. It has 
proven itself a genuine means of im- 
proving relations between employers 
and their employes and of aiding in 
the betterment of employment condi- 
tions in general. It has also done 
great missionary work for life insur- 
ance in general by forcibly bringing 
the subject to the attention of workers 
who previous to their coverage under 
a group policy had never given life in- 
surance serious thought. The agents 
of these Eastern companies that have 
gone most extensively into this line 
have learned the truth of this state- 
ment when they have seen the by- 
products, in the form of individual poli 
cies that have been sold as a direct 
consequence of the placing of a group 
policy. 

“The life insurance agent who can 
offer his clients group insurance as it 
has been developed, is in an advan- 
tageous position to extend his sales of 
individual insurance.” 





NEW YORK VALUATION BILL 





Similar to Illinois Law; Will Be Intro- 
duced by Superintendent of 
Insurance 


A valuation bill for New York has 
been drawn by a committee and given 
to Superintendent Phillips who will in- 
troduce it as his own measure. The bill 
is similar to the Illinois valuation 
measure, and has the approval of all 
companies. 





METROPOLITAN DIVIDENDS 

Payable in 1920, Metropolitan Life 
dividends apportioned on _ Industrial 
policies amount to $6,398,885.36. Paid 
or credited during the years 1897-1919 
inclusive, the bonuses and dividends 
totaled $70,221,089.89. Add these two 
together—the paid and the payable— 
and you get the colossal sum, $76,619,- 
975.25, every dollar a distinct benefit 
to Industrial policyholders, and every 
dollar a telling argument in favor of 
revivals, as well as of new insurance. 
There were also $1,226,838.22 divi- 
dends apportioned on Ordinary policies, 
Payable in 1920. 





METROPOLITAN GROUPS 


Metropolitan group life insurance sold 
during the first two months of 1920 
represents over 87 per cent of the 
amount sold during the entire year 1919. 
We confidently predict that last year’s 
Tecord will be passed before the ex- 
Piration of March,” says the Company. 





























The Prudential 


Insurance 


Company 


of America 





FORREST F. DRYDEN 
President 


HOME OFFICE 
Newark, N. J. 


Incorporated Under the Lawes of the State of New Jersey 














Leather Man On 
Group Insurance 


TELLS OF ITS ADVANTAGES 





What Workmen Lose By Sickness And 
Accidents; “Gratuities” 
Discussed 





At the annual meeting of the Wis- 
consin Manufacturers Association in 
Milwaukee, Percy E. Pope, manager of 
the labor department of the Pfister & 
Vogel Leather Company, delivered an 
address on “Group Insurance,” which 
was considered so valuable that the 
Maryland Assurance Corporation has 
had it reprinted in pamphlet form. The 
statement of a manufacturer on this 
subject is of more interest than one by 
a representative of an insurance com- 
pany, as the manufacturer looks at the 
subject from the standpoint of the in- 
terest of himself and his employes, and 
not the amount of premiums the insur- 
ance will produce, 


Having outlined the old relations be- 
tween employer and employe, when 
they knew each other personally and 
were friends, he said that the “average 
workman today is recognized by the 
average representative of the general 
manager or owner, as simply a single 
unit of the production machine, The 
workman resents this attitude; he 
wishes to be appreciated, recognized as 
& man, not as a number or a machine.” 
Employers, wishing for a closer rela- 
tionship between workmen and the 
management, have given much atten- 
tion to group insurance, 

Heavy Loss to Employes 

Mr. Pope merely explained what the 
group life insurance policy is and de- 
voted most of his attention to group 
non-occupational accident and health 
insurance. He said the average worker 
loses eleven days a year by sickness 
and six days by accidents not covered 
by the compensation laws. This loss 
of time, with attendant increased ex- 
penses, puts Many a workman behind, 
“Many a man has lost his grip and been 
made unfit to take his place in the 
ranks because of getting deep into 
debt through sickness or accident,” 
said the speaker. Workmen's compen- 
sation takes care of industrial accl- 
dents, but until comparatively recently 
average employers concerned them- 
selves but little about employes after 
they left the shop. Of late a realiza- 
tion of the great cost of labor turnover 
and in many instances a “real heart- 
felt interest in their employes’ wel- 
fare” have caused employers to interest 
themselves in the employes twenty-four 
hours a day. 

Mr. Pope stated that employes do not 
welcome gratuities, and he therefore 
prefers to have the cost of group non- 
occupational accident and health insur- 
ance borne equally by employer and 
employe. While appreciating the social 
benefits of shop mutual benefit asso- 
ciations, he believes insurance in @ 
stock company is preferable to that in 
one of these societies, and many of the 
large societies have recently re-insured 
in standard companies. Coupled with 
group life insurance, this coverage pro- 
tects the workman twenty-four hours 
a day. 

Benefits to Employers 

The speaker summarized the benefits 
derived by the employer in return for 
the money he expends for such insur 
ance as follows: 

“First, he becomes a partner with his 
employe on a fifty-fifty basis in fur- 
nishing protection for the man and his 
family in their greatest need. He not 
only becomes a partner with his em- 
ploye with whom he is already more or 
less acquainted, but he becomes a per- 
sonal factor in the employe’s family at a 
time when it will be most appreciated. 
The nurse, doctor or representative of 
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the company carrying the weekly check 
to the home of the sick employe is, you 
may be sure, a very welcome friend. 

“Second, I believe it has a direct ef- 
fect on turnover. Every human being 
has a certain amount of appreciation, 
and when this man who has been sick 
or injured is ready to come back to 
work he will naturally go back and 
his family will also help to send him 
back to the company which showed 
enough interest in him to visit and help 
him in his time of need. 

“Third, it is also a check on absentee- 
ism, the most expensive item next to 
turnover. The man, and especially the 
foreigner or the colored man, nearly al- 
ways gives sickness as his excuse for 
being absent. He seems to learn to 
speak that one word ‘sick’ quicker than 
any other word in the English language. 
We do not get this excuse so often now 
that they realize the nurse or the doc- 
tor will be on the job. 

“Fourth, it also assists in tracing a 
man up; for both the insurance com- 
pany as well.as the employer is inter- 
ested in locating the absentee. 

Prevents Relapses 

“Fifth, it also prevents a man from 
returning to work before he should 
come, and thereby often causing a re- 
lapse after serious sickness, and at the 
same time brings him back on the job 
without unnecessary loss of time, for 
he realizes that his benefit checks will 
stop at such a time the physician says 
he may return to work. 

“Sixth, it gives the company protect- 
ing their employes in this manner a 
decided advantage over those who are 
not doing it, for you may be sure the 
friends and neighbors of the sick man 
will know all about the weekly check, 
the visits of the company’s doctor and 
nurse. 

“And, finally, it affords an opportunity 
to assist a man at a time that may 
be a crisis in his career where an act 
or a word may either make or break 
him. 

“As I see it, group non-occupational 
accident and health insurance is 
simply a good business proposition, and 
the returns from the immediate ex- 
penditure will come back to us in fewer 
applications for aid, and a diminished 
number of occupants in our various 
charity institutions throughout’ the 
State.” 


REGIONAL DISTRICT CHANGES 
Field Re-Adjustment By Bankers Life 
of lowa; Heath, Manager of New 
District 





A re-adjustment of the regional dis- 
tricts under the Regional Sales Man- 
ager plan is announced by the Bankers 


Life of lowa. The most important 
change in the organization is the es- 
tablishment of a new district which 


comprises the state of lowa, with seven 
agencies and with J. O. Heath as 
regional sales manager. Mr. Heath 
will devote himself to the intensive cul- 
tivation of the Iowa field, which, al- 
though small, is naturally, as the Home 
Office state of the Company, one of the 
most important and most productive 
districts of the entire territory. As a 
part, last year, of a district under the 
management of R. G. Hake, the state 


of Iowa showed a paid-for production’ 


approximately 100 per cent greater 
than in 1918. As a separate district, 
with a manager to devote his entire 
time to the state, it is safe to assume 
that there will be an ‘even greater 
growth registered for the state for the 
year 1920. 

The new roster of regional sales man- 
agers shows the same lineup as last 
year, except that Mr. Heath is a new 
member and that A. L. Spence is now 
regional sales manager of the south- 
west district as successor to W. H. 
North, who is now a member of the 
agency of Strong & North at Detroit. 


Combines Saving 
With Insurance 


GROUP PLAN OF WESTINGHOUSE 





Insurance Begins at $500; Increased By 
Savings Fund; Statement By 
Metropolitan Life 

In discussing the insurance and sav- 
ing plan of the Westinghouse interests 
the Metropolitan, which secured the in- 
surance for all the plants except the 
parent plant at East Pittsburgh (which 
goes to the Travelers), says in a letter 
to superintendents: ’ 

The plan of insurance for all the 
above plants (except those of the 
Westinghouse Lamp Works) is unique 
in that it is tied up closely to member- 
ship in the Savings Fund which the 
Westinghouse executives are just inaug- 
urating. For the month of March all the 
employes (Westinghouse Works except- 
ed) who have been six months in the 
service of the Westinghouse companies 
will receive Group Life Insurance in 
the fixed amount of $500. During the 
month of March, the Westinghouse peo- 


ple will conduct a vigorous campaign 
to induce their employes to take ad- 
vantage of their new Savings Fund plan. 
Then, effective April 1, 1920, and there- 
after, this Group Life coverage will fall 
automatically into the two following 
classifications: 


(a) For all eligible employes who do 
not contribute to the Savings Fund plan, 
insurance in the fixed amount of $500. 


(b) For all eligible employes who 
continuously contribute at least 2 per 
cent of their earnings to the Savings 
Fund, insurance in the amount of $1,000 
during service of from six months to 
six years; $1,100 after seven years’ 
service; $1,200 after eight years’ serv- 
ice; thereafter increases at the same 
rate of $100 annually until the maxi- 
mum of $2,000 insurance is attained 
with fifteen years’ continuous service. 

“Employes joining the Savings Fund 
and later withdrawing therefrom, are 
affected by provisions for reduction in 
amount of their Group Life Insurance 
coverage. 

The only exceptions to the foregoing 
underwriting plan involve the employes 
of the Westinghouse Lamp Works (a 
subsidiary company) who after three 
months’ service, are covered for $500 
insurance; after one year’s service for 
$600 insurance; after two years’ service 
$700; after three years’ service $800; 
after four years’ service $900; after 


five years’ service $1,000 insurance 
(maximum), 

Except for the General Electric case, 
this group life coverage will far ex- 
ceed that provided under any other 
group life contract to date effected by 


the Metropolitan Life. 





GOOD ADVICE FROM ROOT 

Multitudes of people are neglecting 
their own affairs and distressing thern- 
selves over the shortcomings of others. 
This is a prevailing state of mind. 
It is an epidemic. It will run its course 
like other epidemics, and some day the 
world will realize that the cure is for 
each man to go to work himself, attend 
chiefly to his own business, perform his 
own duties, pull his own weight in the 
beat. Then the high cost of living will 
go down.—(Elihu Root.) 


BANKERS LIFE GAINS 

The new business of the Bankers 
Life of Iowa for the first two months 
of 1920 shows a total of approximately 
$15,000,000 as compared with a total of 
approximately $12,000,000 for the cor- 
responding period of 1919. New busi- 
ness continues to increase at a rate of 
25 per cent as compared with last year, 
which will be sufficient to bring the 
total production for the year up to the 
$100,000,000 mark as compared with 
$80,000,000 for 1919. : 





General Agents of this 
Company do not ask the 
men working with them to 
write more insurance than 
they individually write. 


The General Agents 
make the same contracts 
with men in the field that 
the officers at the Home 
Office make. 


There is room for three, 
possibly four, more Gen- 
eral Agencies in Wisconsin. 


Illinois, Michigan, Iowa 
and Minnesota will be di- 
vided into four larger dis- 
tricts for each state. 


RUPERT F. FRY, 
President. 


JNO. E. REILLY, 
Secretary. 


Annual Statement 


1919 


THE YEAR’S GROWTH 


Life Insurance in force Dec. 31, $21,810,655.00 
Net gain $6,868,601.00 


Life Insurance paid for in 1919, $8,474,867.00 
Increase $4,258,757.00 


Assets, Dec. 31 


Increase in Assets, $395,785.48 


The Accident and Health Department has en- 
joyed its part of the Company’s growth and 
suecess during the year. 


$2,380,508.55 
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with the Spirit of the Age. 


proof” if you die. 


Founded 1865 


The Provident Life and Trust Company 
OF PHILADELPHIA 


The farsighted “Maturing Policy” of the Provident is in accord 


It protects your own declining years. 


You can make it “Shark 





Northwest corner Fourth and Chestnut Streets 








THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





INSURANCE Com 














WILLIAM N. COMPTON, General Agent l 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 

















No Success Without 
Agents, Says Way 


TALKS TO TRAVELERS CLUB 


Why Branch Offices Were Established; 
Old General Agents Received 
Fair Treatment 


The agency department of a success- 
ful company was discussed by John L. 
Way, Vice President of the Travelers, 
in an address before the employes of 
that company. It was one of a series 
of extension school lectures which are 
given each Monday afternoon from 4.45 
to 5.45 o’clock, in the assembly hall of 
the Travelers Building in Hartford. 

Mr. Way said every attempt to sell 
insurance, especially life insurance, in 
this country and in England without 
an agency organization has resulted in 
practical failure. Numerous’ experi- 
ments have been tried through adver- 
tising and circulars, and, in Massachnu- 
setts, through savings banks, but the 
outcome has invariably proven that 
men in large numbers will not volun- 
tarily apply for insurance but must be 
personally solicited. 

The address reads in part as follows: 

“The importance of a well-conducted 
agency department may be illustrated 
in a few words by my saying no agents, 
no business; no business, no Company. 
Also by my pointing out that it is the 
mot expensive branch of a company’s 
organization. Of the sums expended 
annually by insurance companies by far 
the greater part is paid to secure new 
insurances, and the chief problem in 
every company today is to obtain these 
new insurances at a reasonable cost. 

* * 

“There are two distinctive Agency 
systems existent, namely, the general 
agency system and branch oflice or 
direct agency system. The older and 
one followed by most companies is the 
general agency system. The branch 
office system might be termed a com- 
paratively recent innovation. 

“Under the general agency plan a 
general agent is given territory—-much 
or little--on a maximum commission 
basis, supplemented by what allow- 
ances the Company can consistently 
give him, and he is expected to engage 
and supervise agents and compensate 
them for their services—and pay all 


the expenses of his agency, including 
cevelopment expenses—except medical 
examiners and license fees. His profit 
is derived from commissions on _ his 
personal business and his margin of 
commission on the business of his sub- 
agents. This plan works out success- 
fully for a company if (1) the general 
agent is a good organizer and developer 
of agents and does not neglect this im- 
portant responsibility for the sake of 
the greater profit to himself in personal 
business and (2) compensates his sub- 
agents properly and does not try to 
make too large a profit off their busi- 
ness. Notwithstanding its popularity 
with many companies the plan has in 
my opinion a number of weaknesses in 
comparison with the branch office sys- 
tem to which I shall briefly allude and 
among which is the fact that it does 
not lend itself to intensive develop- 
ment. 
The Branch Office System 

“Under the branch office system the 
Company is its own general age>t It 
maintains the district office at it. own 
expense with a full complement of op- 
eratives. <A salaried manager is in 
charge of the agency operations in the 
district and he is assisted by salaried 
special agents. The duties of the man 
ager and special agents under his direc- 
tion are to supervise existent agents 
und their business and to successfully 
develop the district through the con- 
stant addition of new agents. 

“These salaried representatives have 
ne incentive to write personal business, 
but their every incentive i; to engage 
agents and educate them i to success- 
ful producers, They are first trained 
in their employment and constantly un- 
der the guidance and direction of the 
Home Office agency officials. Conse- 
quently, there can be fair uniformity of 
methods in their operation:. The agents 
whom they secure are given a contract 
direct’ with the Company, which in 
spires confidence and it is the man- 
ager’s duty to lend them assistance 
until they become self-propelling and 
self-maintaining or drop out through 
inefficiency. 

“Under the general agency system a 
company has but lit'le acquaintance 
with and but little control of its agents 
whereas under the branch office sys- 
tem the organization might be likened 
to an army—ready and quick to re- 
spond fo request or direction and the 
units of which are under the constant 


observation of the governing officials. 
There are many other importent fea- 
tures of comparison in favor of the 
more modern and more advanced 
branch office system but I have given 
you sufficient for this occasion and a 
clearer understanding of the next part 
of my talk. 
. Supervising Agency Officials 

“The Travelers Insurance Company 
conducted its operations during the 
first thirty-eight years of its existence 
on the general agency plan in common 
with virtually all other companies dur 
ing that period, Its first agency official 
was Henry A. Dyer with the title of 
Home Office General Agent. Major E. 
V. Preston at that time was a special 
agent soliciting business and the Com- 
pany had but a handful of agents. Do- 
ing so well in securing applications the 
Major was sent to various outside 
points, first in New England, to get 
agents and then work with them. His 
record was so good that in 1867—-two 
years later—the Company created a 
new office and made him Superinten- 
dent of Agencies. In this position Ma- 
jor Preston began laying the founda- 
tion of our great Agency structure of 
today. With very little assistance he 
planted general agents here and there 
until he had the country practically 
covered. You must remember times 
and conditions were very different 
than they are today. The country was 
less populous and less prosperous and 
insurance was difficult to sell because 
of prejudice. Railroad facilities were 
not what they are now. And while 
The Travelers doing an accident busi- 
ness and making a go of it was treated 
with derision—a multitude of other 
companies speedily sprang up and in- 
troduced the worst sort of competition 
through their ignorance and non-ob- 
servance of fair business practices and 
principles. 

“Then the competition of other life 
insurance companies became oppres- 
sive. Many of the leading mutual com- 
panies began selling so-called ‘Tontine’ 
insurance—a distinctively speculative 
form based on estimates of probable 
results governed only by the imagina- 
tion of the company making them, or 
by the imagination of the agent—if he 
did not think his company’s figures 
were big enough. 

Mutual Company Competition 

“The very worst features of competi- 
tion in those days and until compara- 


tively recent years, however, were the 
tremendous commissions of the mutual 
companies and their other agency ex 
travagances, and a way they had of 
writing business out from under our 
noses when in direct competition by 
presenting a non-participating contract 
wholly unjustifiable and indefensible on 
the same principle that a merchant 
sometimes sells at a loss for the sake 
of getting business and inducing the 
customer to buy other goods on which 
he will make an excessive profit 

“In those early days agency managers 

Major Preston included—were  ex- 
ceedingly liberal in the assignment of 
territory to general agents. They had 
to be because it required much in the 
way of territory to produce little. It 
was no uncommon thing for a general 
agent to have several states. I well re- 
member when the entire state of New 
York was under one state agent; the 
states of Pennsylvania and Ohio under 
another; the entire South nearly was 
under one state agent. I say without 
biushing that I had five states under 
my supervision—extending from Min- 
nesota on the-north to Mexico on the 
south. Intensive cultivation was not 
the order of that day as it is now. 

“It is admittedly very much easier 
and simpler to supervise and direct a 
comparatively few general agents scat- 
tered over the Country than a small 
army of salaried and commissioned 
men under the branch office system of 
today, but when | look back and recall 
his lack of facilities it seems to me 
marvelous that Major Preston accom- 
plished what he did. For years he had 
virtually no home office assistants. Of 
course typewriters were unheard of. I 
well remember his first amanuensis. 
Until then he wrote all his letters long 
hand. He kept plugging away, how- 
ever, encouraging and inspiring his lit- 
tle flock—scolding and criticising when 
they deserved it—and on June 11, 1901, 
the Company honored him with the 
title of General Manager of Agencies 
which he still enjoys and which we all 
hope he may live to enjoy for many 
years to come. 

“In 1902 the Company, under the 
leadership of its new president—that 
good man §. C. Dunham—began to give 
serious thought as to the best way to 
expand. 

“Expansion depended upon more 
agents, and a thorough reorganization 
of the agency system—a building, if 











What Money Could Not Buy 


The name Massachusetts Mutual is packed full of meaning to the 
insuring public. It stands for perfect protection at low net cost, for 
absolute security, and for unexcelled service. It stands for something 
which no money could buy—an untarnished reputation. i 
years of square dealing have gone into the making of that name. Is it 
strange that it means so much to the representatives of the Company? 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
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In 1919 
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you please, of a superstructure on the 
foundation ich had been laid by 
Major Preston. 

The First Branch Office 

“Many of his state agents had be- 
come inactive through age, infirmities, 
or financial independence. A new sup- 
ervising organization must be created. 
Should it be a continuation of the old 
general agency system or should the 
Company take the subject into its own 
hand and assume the responsibility at 
Home Office? 

“The latter plan was decided upon 
and the first Branch Company Office 
was opened in Cincinnati, Ohio, in the 
liability department in November, 1902. 
Other offices followed in fair succes- 
sion—as rapidly as they could be ar- 
ranged. It was, however, not a small 
undertaking. An entirely new system 
throughout, including an accounting 
system, had to be devised. Cashiers 
had to be found and trained and most 
important of all—men suitable for man- 
agers must be engaged. I confess a 
great number of misfits occurred in the 
latter class, but, perhaps, no more than 
was to be expected. 

. “What to do with some of the old 
general agents was a very delicate 
question. They were men of high 
standing, who had served the Company 
long and faithfully according to their 
light and circumstances. I am proud 
to say that those men in every case 
were treated with such consideration 
by the Company that they still continue 
our strongest advocates. 

“In 1905 came the day of retribution 
for the companies which had been mak- 
ing our life miserable by their extrava- 
gances in previous years—to which I 
referred—through the Armstrong inves- 
tigation in New York. Certain of the 
largest companies were tried and con- 
victed of the sins Travelers men had 
been accusing them of for over thirty 
years. As a result of the investigation 
the legislature of the state of New 
York enacted certain reformatory laws 
—effective January 1, 1907—which still 
govern those companies that do busi- 
ness in New York state in their opera- 
tions in all states. 

“These laws for the most part were 
beneficial to the interests of The Trav- 
elers Insurance Company, but particu- 
larly so were those that placed a limi- 
tation on the expense incident to new 
business and those which stopped a 
company doing both a participating and 
a non-participating business in New 
York State thereby discrediting a com- 
pany writing both forms in other states. 

“Given the protection of the new 
laws, The Travelers seemingly had 
come into its own and enjoyed a fair 
field in which to demonstrate that a 
demand existed for guaranteed low cost 
life insurance. 

Praise for McBurney and Giddings 

“The establishment of branch offices 
had been going steadily on and the 
wisdom of the adoption of the system 
was becoming more and more apparent 
until in 1907 the proposition had as- 
sumed such dimensions, that Mr. Mc- 
Burney and Major Giddings were called 
to become Superintendents of Agencies 
in active charge of field operations. 

“To the untiring energy and skillful 
management of these gentlemen and 
their able assistants in agency work be- 
longs very great credit for-what has 
been accomplished. Later on in these 
lectures they will tell you how they 
did it. 

“Now let us see briefly what has 
been accomplished. 

“In the year 1903 the Company en- 
joyed $17,077,675 new life insurance; 
$2,569,349 total accident and health 
premiums, and $2,519,968 total casualty 
premiums. Its assets at the end of that 
year were $40,105,849; total income, 
$11,670,000; and total life insurance in 
force, $132,700,000. 

“At the end of 1914—our Golden An- 
niversary year—five years ago—the 
record was as follows: 

“Assets, $97,722,055; life insurance in 
force, $348,589,793; total income, $28,- 
976,968; new life insurance in 1914, 


REAL SATISFACTION 


Working with William N. Compton and the John 
Hancock Mutual Life Insurance Coinpany in New 
York City forms the happiest combination imagin- 


able for the life insurance salesman. 


If you have any doubt in your mind have it dispelled 


by calling at 


220 BROADWAY 


$59,511,504; total accident and health 
premiums, $4,813,922; total casualty 
premiums both Companies, $10,938,395. 


1919 Figures 


“Now compare those figures with the 
following for 1919: 

“Assets over $170,000,000; life insur- 
ance in force over $1,150,000,000; total 
income both Companies over $79,000,- 
000; new life insurance in 1919 over 
$512,000,000; total accident and health 
premiums over $7,600,000; total casual- 
ty premiums both Companies over $36,- 
600,000. 

“This most remark»ble record was 
the result of the upbuilding of organi- 
zation which has been going on inten- 
sively during the years I have men- 
tioned and accomplished through fifty- 
nine branch offices and a lesser number 
of general agencies which remain from 
the old regime or which have since 
been established in a supplemental way 

by a large and well-trained body of 
agents—largely men and a few women 
—giving all their time to writing busi- 
ness for the Company—supervised and 
directed by 164 managers and assistant 
managers, who in turn are aided by 
292 special agents. 

“These supervisors are virtually 
without exception graduates of our 
training school, and this gives me op- 
portunity to stress and compliment the 
value of the work and its influence for 
good which Mr. Denniston and his as- 
sistants, Mr. Bloxham and Mr. Stanley, 
are doing, that is related to the Agency 
affairs of the Company. 

“The record of last year could not 
have been accomplished even though 
the opportunity for selling insurance 
was unusually favorable without an or- 
ganization of insurance salesmen strong 
in numbers and strong in their re- 
sourcefulness.” 





MORRIS PLAN INSURANCE 





About $7,000,000 Issued; Industrial Term 
Coverage; Same Rates for 
Both Sexes 

The Morris Plan Insurance Society 
has furnished $7,000,000 protection to 
Morris Plan patrons, covering about 
50,000 persons who have made loans of 
the society. The average cost of the 
insurance protection for one year for 
persons twenty to forty years of age is 
about $2.40 ner $100. The insvrance is 
not compulsory. It is term insurance 
sold on the industriai plan. 

Policies for $50 and up are issued on 
the lives of all acceptable persons from 
sixteen to sixty vears of age. Men 
and women are insured at the same 
rates. Full amount of the policy is paid 
irrespective of time it is issued. Poli- 
cies in excess of loans are issued when 
desired, so that a borrower or investor 
can carry a larger amount of insurance 
for the protection of his family or de- 
pendents. While the policies are issued 
for a term of one year they may be re- 
issued from year to year. 


Phone 6030 Cortlandt 














HOME LIFE 


INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 


WILLIAM A. MARSHALL 
President 


The 60th Annual statement 
shows admitted assets of 
$37,780,735 and the Insur- 
ance in Force $185,755,819,— 
a gain for the year 1919 of 
over $27,000,000. The Insur- 
ance effected during the year 
was over $40,000,000, or 63% 
more than in the previous 
year. The amount paid to 
policyholders during the year 
was over $4,388,000. 


For Agency apply to 


GEORGE W. MURRAY, 
Supt. of Agents. 








256 Broadway, New York, N. Y. 
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$72,000,000 


Bankers Life 


Company 
DES MOINES 
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Build Your Own Business 
under our direct general agency contract 
Our Policies provide for : 

Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 
INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 











GREATEST 


ILLINOIS 


COMPANY 


WANTS GOOD MEN 
AND 


DWILL PAY THEM WELL 











THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 
WwW. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworth 
by corresponding wit 
W. 8S. WELD, Superintendent of Agencies 
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New Agent Needs 
Home Encouragement 


HE WANTS IT TO SUCCEED 





Foolish to Feel Discouraged if Appli- 
cations Come in Slowly 
At Start 


By ROLLIN H. HARRIS, 
Equitable Life, Springfield, Mass. 








Many bright, able men start out to 
become insurance’ salesmen. Some 
succeed; others fail. Here are a few 
reasons Why some do not make good. 

To begin with, few men can make a 
living of it the first year, unless things 
begin to break right from the start, 
which is exceptional. 

The agent has no samples to show; 
nothing for the prospect to taste or 
feel or see, as has the ordinary sales- 
man. The agent has nothing to invest; 
no stock in trade; so the new man 
starts out with nothing on his mind, 
but the idea of selling insurance. There 
are men who are beaten before they 
start, but, if they have self-confidence, 
and believe thoroughly in insurance, 
they will sell policies, 

Let’s follow a new agent. He visits 
twenty people, or perhaps thirty, the 
first week with no result except 
that two or three agree to buy of him 
later on. Of course, there is nothing 
coming in for that week and there is 
an explanation to make to his wife, 
who feels it her duty to say what she 
thinks about life insurance. This nat- 
urally, does not create an amicable 
feeling between the two. That’s the 
first stumbling block. The agent really 
feels sorry for her because she is un- 
able to see things in the right light; 
which, of course, is as he sees them. 

However, Sunday comes and all day 
no word of cheer is spoken to the poor 
unfortunate husband and _ insurance 
salesman. 

On Monday morning the agent quiet- 
ly and thoughtfully leaves the house in 
such a frame of mind that he really 
should visit a physician. But, once in 
the air, he shakes off memories of the 
domestic scene and becomes an insur- 
ance agent again, determined to do or 
die. He works hard all day, gets an 
app for a $1,000 twenty year endow- 
ment, examination to be made that 
nigkt. Rushing home he tells the good 
news to his wife. Often she is not 
pleased, but reprimands him in no gen- 
tle way for not having insured more 
people, while also she has something 
to say about his night engagement. He 
goes out; returns; spends a restless, 
sleepless night and in the mprning 
again leaves the house with as little 
friction as possible. At the office there 
is another shock. His prospect has a 
high blood pressure; no chance of get- 
ting by. With all these things on his 
mind, he starts out again with success 
to the extent of having several people 
agree to buy in the near future. «Today 
has been a good day, but what is his 
wife going to say? He braces himself; 
g0es home, where he receives the same 
greeting as before. 

Right here, let me say that a few 
kind words would be worth their weight 
in gold. One thousand dollars in real 
money would be the value of an en- 
couraging reception at home, because 
the next morning the agent would start 
out with a light heart and a determina- 
tion to succeed, which will conquer all. 
An equal amount of good cheer and 
stick-to-it-iveness belongs to the wife 
for if she is not with her husband, his 
greatest obstacle is at home. She must 
understand that it takes time to create 
4 clientele, 

I never have heard of any great suc- 
cess attained without hardship; or, to 
put it another way, anything attained 
Without hard work and worry is not 
really a success, but luck. If one is 
to be a doctor or lawyer, it generally 


Iowa Working On 
Standard Policies 


HEALTH AND ACCIDENT FORMS 








Deputy Commissioner Indicates Wishes 
of Department to Avoid Separate 
Contract 


Thomas Walters, Jr., deputy commis- 
sioner of insurance, Iowa, told the 
Health & Accident Underwriters’ Con- 
ference, in midwinter session in Des 
Moines, what they may expect from the 
department in regard to health and acci- 
dent forms, 

He said the department is heartily in 
favor of the adoption of standard pro- 
visions which will eliminate the neces- 
sity of the companies preparing a sep- 
arate form of Iowa policy. To this end, 
it is the department’s purpose to recom- 
mend such a set to the next session of 
the Assembly and to lend its earnest co- 
operation in the passage of a measure 
embodying these features. He prophe- 
sied that it will probably not be an easy 
task because there will be objection 
made to any provision which may limit 
or curtail the existing provisions. In 
doing this, however, the department be- 
lieves that the standardization of the 
terms of health and accident contracts 
is a decided step towards the greater 
Stability of this form of insurance. 
Deputy Walters bespoke a word of 
mercy and kindness from those men 
who may have heretofore thought that 
the department’s health and accident 
policy examiner was a sort of modern 
Blue Beard who lay in wait, sword in 
hand, seeking those upon whom he 
might spring unawares. The deputy 
also went into the history of policy form 
legislation and regulation in Iowa and 
made this statement: 

“The great variance in the coverage, 
the multitude of different provisions and 
forms and the vastly divergent policy 
requirements are a constant source of 
embarrassment to both the policyhold- 
ers in this state and to the depart- 
ment. There is now and has been a 
most urgent need for a standardization 
of health and accident policy provisions. 
The lack of this standardization is a 
constant source of misunderstanding 
and disagreement between the com- 
panies and the insured, and eventually 
the insurance department, whose 
assistance is sought by one or both 
parties.” 
means ten or twelve years of pretty up- 
hill business before there is a paying 
practice. One of the best lawyers in 
Louisville ran $14,000 in debt before he 
began to make money. The insurance 
salesman does not have to wait so 
long. Two years should place him 
where he should be getting a substan- 
tial income. He is his own boss, is 
allowed to work where and when he 
likes, and has by this time learned he 
has “samples,” such as are possessed by 
no other salesmen; namely, his policy- 
holders, human beings, with minds and 
brains which will furnish him with 
material enough to keep him busy night 
and day. That is what I call success. 

Think this over, wives of new men 
in the business, and rest assured that 
every kind word and boost you give 
your husband will be worth a dozen 
applications, and don’t forget you must 
pull together and struggle a year or 
two; and isn’t it worth it? The agent 
not only creates an everlasting estate 
for himself, but builds for his clients 
an estate that will not allow them to 
become dependent in their old age. 

Is it any wonder we are insurance 
men? Are we not doing more good to 
our fellowmen than any other class of 
salesmen? Ours is a wonderful pro- 
fession where self mastery counts most 
of all. 
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CO-OPERATION 








"THE ratio of lapse ex- | 

perienced by our paid | 
issues of 1917 during the 
first two policy years was 
52 per cent. of the ratio 
suffered by our 1913 bus- 
iness during a period of 
the same duration. 


We believe that this im- 
provement in the staying 
qualities of the business is 
due in a measure to the 


use of better plans in se- | 
lecting and training our 
representatives. 


Phoenix Mutual Life Insurance Company 
of Hartford, Conn. 


JOHN M. HOLCOMBE, President i 




















| EDUCATIONAL MEETINGS 











Plans are now being made for 


in 















FIELD WORK 


(to be held this fall) 






to assist our agents in rendering 






“Professional Public Service” 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 
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The agent who sells 
dividends mistakes his 
product, says “Points,” 
published by the Mu- 
tual Life. He should 
sell life insurance—always that and 
never anything else. Dividends do not 
pay death claims. Nor are they profits, 
They are nothing more than refunds 
of portions of premiums that in any 
year were not needed to pay the cost 
of the insurance. Sell life insurance, 
payable at death or maturity,—payable 
beyond peradventure, backed by ade- 
quate reserves, and protected by sur- 
plus funds sufficient to guard the policy 
reserves in no matter how unusual an 
emergency. Life insurance finance 
should look to the long years in the 
future, and make supersafety its su- 
preme and undeviating aim. It is by 
such finance that beneficiaries are pro- 
tected, and not by dividend-focussed 
management. 


Agents Should 
Not Sell 
Dividends 


“ as + 

“What $1 a Day Will Buy 
What Dollar at Age 35” is the title of 
a Day Will an in‘eresting article 
Buy, Age 35 written by KE. W. Hillweg, 

assistant secretary of the 
Northwestern National, who says in 
part: ; 

“Any man who has a fair income can 
afford to invest one dollar a day in life 
insurance, and many would be glad to 
do so if they fully understood the value 
of such an investment for their own 


care and comfort if living at age sixty- . 


five, or for the. care and comfort of 
their family in the event of prior death. 

“One dollar a day, $364.10 annually, 
would at age thirty-five pay the pre- 
- mium on a $10,000 thirty year endow- 
ment policy, with waiver of premium, 
income disability and double general 
accident benefits. 

“Should the insured live until the 
maturity of the policy, age sixty-five, 
the Company would pay him $10,000 in 
cash or in annual instalments as pro- 
vided in the table of instalments con- 
tained in all policies. 

“Should the insured, before attaining 
age sixty, become tetally and perma- 
nently disabled, the Company would 
pay him $1,000 annually for life or until 
the maturity of the policy would waive 
the payment of premiums, and if living 
at age sixty-five, would pay him $10,000 
in cash or in annual instalments, or in 
the event of prior death would pay his 
beneficiary $10,000 in cash or in annual 
instalments. 

“Should the death of the insured re- 
sult from any accident prior to age 
sixty, if death occurred within sixty 
days after such accident, the Company 
would pay his beneficiary $20,000 in 
cash or in annual instalments, if pre- 
ferred. 

“If payment of $20,000 were made on 
the instalment plan, the beneficiary 
would receive $4,279.80 annually for five 
years; or $2,323.60 annually for ten 
years; or $1,677.80 annually for fifteen 
years; or $1,359.60 annually for twenty 
years; or $1,172.40 annually for twenty- 
five years. And the excess interest al- 
lowed “on the instalments would in- 
crease these guaranteed amounts quot. 
ed. 

“The annual dividends apportioned 
to the policy while in force would ma- 
terially reduce the cost below one dol- 
lar a day to the insured. 

“Present this proposition to the first 
man you interview who has an income 
sufficient to permit him to deposit one 
dollar a day to create a $10,000—or 
vossibly a $20,000—estate on the instal- 
ment plan. 

“Income insurance is in its infancy, 
but there is an increasing demand for 
it, due to the loss of many millions of 


dollars invested in so-called ‘wild cat 
schemes,’ which promise (but do not 
pay) unreasonably large returns. We 
receive many inquiries for information 
relative to income insurance and also 
as to whether a policy payable in one 
sum could be changed so that payments 
would be made in annual or monthly 
instalments. 

“When soliciting a prospect or deliv- 
ering a policy which provides that at 
death (or maturity if on the endow- 
ment plan) the face amount will be 
paid immediately in one sum, it is good 
business to call the insured’s and bene- 
ficiary’s attention to the ‘Table of In- 
stalments for each $1,000 of Proceeds,’ 
which appears in the policy.” 

a a” * 


Cach Whit cash with the ap- 
With the plication means can be 
Application digested as follows: 


I Effect upon the Applicant. 

1. Hastens the medical 
tion. 

2. Has no opportunity to feel un- 
kindly toward the agent or 
himself. 

3. Appreciates this as a_ business 
transaction of the _ highest 
order. 

4. Is less likely to lapse his policy, 

having a higher regard for it. 
impressed with the serious 
nature of life insurance. 

6. Is impressed with the idea that 
the agent desires to give real 
service. 

Il. Effect upon the Company. 

1. Enlarges its usefulness 
creasing the business. 

2. Decreases expenses and thus in- 
creases the service rendered. 

3. Changes “new” business rapidly 
into “old”. 

4. Improves the selection of busi- 
ness. 

5. Cuts down cancellation. 

Ill. Effect upon the Salesman. 

1. Increases his self-confidence and 

helps to drive away the “devil 

of fear”. 

. Decreases his worry. 

. Saves his time. 

. Makes amendments for increased 
lines easier. 

5. Prevents possible switching of 
business by other agents. 

6. Increases his business and his 
friends. 

7. Saves the reselling of poncres. 

IV. Effect upon the Public. 

1, Establishes a weputation for ie 
agent in the community which 
causes a favorable comment to 
be passed upon his work. 

2. Prepaid business influences other 


examina- 


5. Is 


by in- 


m— cor 


immediate business through 
the personal checks of promi- 
nent men. 


3. Makes enthusiastic policyholders 
who readily endorse the agent 
and the company among their 
friends. 

—Pacific Mutual News. 
* ok * 

John Sturrock, Jr., of the Charles Je- 
rome Edwards General Agency of the 
Equitable Life Assurance’ Society, 
Brooklyn, and who won first prize in 
The Eastern Underwriter prize essay 
contest in which Carnegie Institute in- 
surance school students competed, has 
made application for membership in the 
life Underwriters’ Association of New 
York. 

* * a 

AVERAGE SIZE OF POLICY 

In each of several years the average 
size of Mutual Life new policies has 
increased. In 1919 the increase was 
$151, the average policy amount being 
$3,143, contrasted with $2,992 in 1918. 


NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-NINE YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 


Edward D. Field, Superintendent of Agencies 











The Columbian National Life Insurance Company 
Boston, Massachusetts 


ARTHUR E. CHILDS, President 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Low Guaranteed Rates 














THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ORGANIZED 1850 NON-PARTICIPATING POLICIES ONLY 
Over Forty Five Million Dollars Paid to Policyholders 
JOHN P. MUNN, M. D., President 


Good territory open for high class, personal producers, under direct contracts with the Company. 
Address Home Office, 277 Broadway, New York City. 

















| SECURITY MUTUAL “LIFE INSURANCE COMPANY 
Binghamton, N. Y. 
David S. Dickenson, President 


Offers good territory and a liberal 
contract to reliable men of ability. 


’ For Particulars address 











C. H. JACKSON, Superintendent of Agencies 
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HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 
PROTECTION FOR THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from age 3 months 


next birthday to @ years. 
INDUSTRIAL POLICIES are in full immediate benefit from date of issue. 
ORDINARY POLICIES contain a valuable Disability clause and are guar- 
anteed by State Endorsement. 

GOOD CONTRACTS FOR LIVE AGENTS 


Executive offices No. 506 Walnut St., Philadelphia, Pa. 
BASIL S. WALSH, President JOSEPH L. DURKIN, Secretary JOHN J. GALLAGHER, Treasurer 


——_____— = ——— 


























$100,000,000 - INTERNATIONAL LIFE 


Smashed world records three ways in 1919. Come 
on in boys while the going is good. Great policies 
and jam up service. - - - Write for contract. 


INTERNATIONAL LIFE OF ST. LOUIS | 

















| PENNSYLVANIA OPPORTUNITY 


if vou are interested in making a permanent connection with an old well estab- 





lished company with a progressive management and an unequalled dividend record, 
it will be to your interest to investigate our proposition. 


Address, P ERMANENT, 


on 





Care of The Eastern Underwriter, 105 William Street, New York City 
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Committee Blocks 
Valuation Bill 


IN BAY STATE 





UNREPORTED 





Had Been Endorsed By Massachusetts 
Companies; House Committee’s 
Position On Matter 





Boston, March 8.—The_ insurance 
committee of the house has declined to 
report the preliminary term bill at the 
present session. The committee had 
opposed bill at last session, and did not 
want to be accused of inconsistency. 

At the hearing before the insurance 
committee of the Massachusetts legis- 
lature on the compromise preliminary 
term measure, (Senate Bill 221), talks 
were made by Daniel F. Appel, New 
England Mutual; Walter L. Crocker, 
John Hancock; E. E. Rhodes, Mutual 
Benefit; J. B. Reynolds, Kansas City 
Life; Charles G. Taylor, Jr., Atlantic 
Life; C. H. Beckett, State Life; T. W. 
Blackburn, American Life Convention; 
R. H. Davenport, Berkshire Life; In- 
surance Commissioner Hobbs; and Fred 
S. Elwell. All favored the bill except 
the latter. 

Messrs. Appel and Crocker presented 
the following statement relative to the 
measure: 

Senate Bill No. 221 is the result of a 
conference between duly appointed 
committees representing the American 
Life Convention and the Life Presi- 
dents’ Association. 

The American Life Convention is an 
association comprising about one hun- 
dred and twenty life insurance com- 
panies organized mainly in the south- 
ern, middle west and western states. 
Most of these companies were organ- 
ized within the last twenty-five years, 
and nearly all of them write policies 
and maintain reserves thereon under 
what is known as the preliminary or 
modified preliminary term plan or basis. 


The Life Presidents’ Association 
comprises about forty life insurance 
companies. These include most of the 
companies of the northeastern states, 
known as Standard Companies, most 
of which were organized more than a 
half century ago and all of which write 
what are known as standard policies 
and maintain reserves thereon under 
what is known as the full net level 
premium basis. All Massachusetts 
companies do business on this plan. 

The facts and conditions which 
brought about this conference resulting 


. Senate 221 are summarized as fol- 
ows: 


" Southern and Western Companies 


Coincident with the increasing popu- 
lation and amazing commercial pros- 
perity beginning about’ twenty-five 
years ago, the southern and western 
States seem to have determined that 
at least one domestic life insurance 
company should be organized in each 
state. It was not then as it is not now 
a practical business proposition for a 
hew life insurance company to begin 
business on the standard of the full 
net level premium reserve basis, and 
these new companies therefore adopted 
the preliminary or modified preliminary 
term plan or basis. This basis is scien- 
tifically sound; that is, under honest 
and prudent management the solvency 
of the company is safe, and today there 
aré many fine companies numbered 
among the American Life Convention 
group, and all have remained solvent 
Under the recent most disastrous and 
trying periods of war and influenza. 


But while Massachusetts companies 
are freely permitted to do business in 
all states of the Union as regards basis 
of valuation, preliminary term com- 
panies are at present excluded from 
the Commonwealth. A similar situa- 
tion is found in the states of New York, 
New Jersey and Maryland. This con- 
dition has caused considerable resent- 
ment to be displayed in other states 
and complaints of attempted monopoly 
and unfair competition have arisen. 
The matter became critical when Sen- 
ate Bill No. 145 and House Bill No. 596, 
both of 1919 (bills that aimed to per- 
mit life insurance companies reserving 
on a modified preliminary term basis 
to do business in Massachusetts), were 
opposed by the Insurance Commissioner 
and nearly all of the Massachusetts life 
companies, and were rejected by the 
legislature. The facts should at this 
point be stated, however, that the situa 
tion and the feeling in regard to this 
matter in the states in which are domi- 
ciled the American Life Convention 
companies, were not clearly understood 
in Massachusetts at the time; that the 
bills referred to were not visibly spon- 
sored by the Convention companies 
generally, but apparently represented 
the desire of a single company to enter 
Massachusetts and change the state 
standard for that purpose; and that to 
these facts and because the bills re- 
ferred to expressed too low a reserve 
measurement on the most important 
forms of policies throughout, was due 
much of the opposition by Massachu- 
setts life companies. In_ retaliation, 
some legislative attempts were made 
in other states to exclude companies of 
states which exclude preliminary term 
companies. 


Burning Issue in American Life Con- 
vention 


During the week of September 22, 
1919, the American Life Convention met 
at Omaha, at which time this matter 
came up as a burning issue, and a set 
ot resolutions was overwhelmingly 
passed endorsing the preliminary term 
plan of business and empowering the ex- 
ecutive committee of the convention to 
take action throughout the country to 
secure the recognition in all states of 
the Union of the soundness of the plan 
and the right to do business generally 
by solvent, well-managed companies 
writing preliminary term policies. La- 
ter it developed that there was likely 
to be retaliatory legislation sought gen- 
erally throughout the states recogniz- 
ing the preliminary term system, 
against companies of states not recog- 
nizing that system. 

The laws of all the states except 
Massachusetts, New York, New Jersey 
and Maryland permit life companies to 
reserve on a preliminary or modified 
preliminary term basis. In these four 
states there is no such statutory pro- 
vision. The Massachusetts law does 
not in terms forbid reserves to be main- 
tained on the preliminary term basis, 
but the Insurance Commissioner has 
consistently refused to allow any other 
method of valuation than the full net 
level premium basis set forth in the 
statutes, and his honest discretion is 
subject only to legislative control. His 
discretion so exercised has the great 
merit that otherwise he might become 
a law unto himself. 

The modified preliminary term basis 
prescribed in the state of Illinois brings 
the reserves on all policies except those 
on which the premiums are less than 
the twenty payment Mfe preliminary 
term, up to the full net level premium 
basis at the end of the twentieth year 
or earlier if the premium paying period 
is less than twenty years. This is a 
very generally accepted standard and 
was adopted by the American Bar As- 
sociation in its report for a uniform or 
model insurance code. Senate Bill No. 
221 is based upon this Illinois standard 
with the important difference that the 
reserves on policies on which the pre- 
miums are less than twenty payment 
life preliminary term are brought up to 
the full net level premium basis at the 
end of twentieth year. This brings the 








THE TRAVELERS 
INSURANCE x INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


GROUP INSURANCE 


F orward looking employers carry Group Insurance. 
They find it accomplishes all the results claimed for it. 


In 1919 The Travelers wrote more Group insurance 
in the United States than any other company. 


Group, and-the multiple forms of igsurance pro- 
vided by The Travelers, afford agents and brokers great 
opportunities. 


Moral: Represent The Travelers. 














A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 
ests of all members. .) 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
8% reserve 

















Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Capital........$1,000,000.00 


OUR 1919 STATEMENT SHOWS: 





Insurance im fered. ..ccccccccescsovese $70,067,323.00 
Resources..(Gross Assets) .......... 7,540,000.00 
New Insurance Paid for.............-. 20,277,309.00 


The High Scores in the Life Insurance Profession are won by Trained 
Men. We will train you in the Profession and locate you in Productive 
Territory either North or South. Your Opportunity is Here. 


Further information on request. Address: 
E. G. SIMMONS, Vice-President and General Manager 
Whitney Central Bank Building 
NEW ORLEANS, U. 8S. A. 











IN THE CENTER OF THE U. S. A. 


is located a big, vigorous, and growing 
institution of Life Insurance. 








Our geographical location enables us to 
render exceptional service to our policy- 
holders and field force. 


Over $200,000,000 of insurance in force. 





Investigate for yourself. 


Missouri State Life Insurance Company 
M. E. SINGLETON, President 


St. Louis, Missouri 
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important class of Ordinary Life, where 

premiums are continuous, to the full 

net level premium reserve, in twenty 

years. 

Conference Agrees Upon Solution of 
Conflict 

During the fall of 1919 a solution was 
sought for these conflicting life insur- 
ance interests, as the conflict threat- 
ened the welfare of all policy-holders 
in the promised legislative warfare of 
retaliation and exclusion relating to a 
matter of form rather than substance. 
This led to the conference above 
stated, which was held in Chicago on 
December 9, 1919. At this conference 
all parties finally agreed upon the 
terms of a bill, as set forth in Senate 
No. 221, as a satisfactory solution of 
this reserve problem. A similar Dill 
has been or will be presented in New 
York, New Jersey and Maryland, and 
it is expected that this will soon be- 
come the minimum standard for the 
entire country. 

Two representatives of Massachusetts 
companies attended thg conference and 
later reported to a meeting attended by 
executive representatives of all the 
Massachusetts companies. At this 
meeting it was unanimously voted to 
favor the passage of a law now set 
forth in Senate No. 221. The Massa- 
chusetts companies at the present time 
at least have no desire or intention to 
write preliminary term insurance or in 
any way to change their reserve basis, 
but they believe that the proposed leg- 
islation is in the best interest of the 
business as a whole and is fairly due 
to the comity which should exist be- 
tween the several states. The proposed 
legislation is in no correct sense a 
lowering of Massachusetts standards, 
as all standard forms of policies will 
be valued as heretofore. It is sub- 
mitted as an additional standard, ap- 
plicable to forms of policies necessary 
to the life of new companies, that will 
remove complaints of monopoly and 
unfair competition and at the same 
time insure the solvency of any com- 
pany doing business in the Common- 
wealth, This is designed merely as a 
statement of facts relating to the bill, 
and arguments in its behalf will be pre- 
sented at the hearings on the bill. 





TRAVELERS NEW POLICY 





Non-Cancellable Income for Accident 
and Sickness Indemnity 
at Low Rate 





The Travelers announces a non-can- 
cellable income policy for accident and 
sickness indemnity at a low rate. It 
is issued only to males between ages of 
20 and 55. Upper limits of this policy 
are $25,000 for principal sum and $1,000 
for monthly indemnity. Annual cost for 
each $100 monthly of accident and sick- 
ness is $40 select and preferred and $60 
extra preferred and ordinary when the 
first two weeks of disability are elimi- 
nated; $20 and $30 when first month of 
disability is eliminated; and $10 and 
$15 when first three months of disabil- 
ity are elinfinated. Additional cost of 
each $1,000 accident death benefit is $2 
select and preferred; $3 extra preferred 


and ordinary. 





CERF TALKS SALESMANSHIP 

L. A. Cerf addressed the Life Under- 
writers’ Association of New York on 
Tuesday night, making a good talk on 
salesmanship. Chairman of committees 
for next twelve months, announced by 
President Jones, are Leroy Bowers, 
executive; Lawrence Priddy, member- 
ship; W. F. Atkinson, business prac- 
tices; G. C. Wells, educational; J. §. 
Myrick, legislation; O. S. Rogers, con- 
stitution; A. BE. Hodgkinson, reception; 
A. R. Spier, national convention. 





HAS TWENTY-FOUR STUDENTS 

The Northwestern Mutual Life’s life 
insurance school began with an enroll- 
ment of twenty-four pupils. The enroll- 
ment later increased to thirty. A. A. 
Drew, of Chicago, delivered an address 
to the students on February 14. 





Connecticut General 
1920 Dividend Scale 


COMPANY MAKES REDUCTION 





Statement By President; Stockholders 
Put Up $800,000 New Money; 
Fair Treatment 





The Connecticut General has an- 
nounced a somewhat reduced scale of 
dividends which will be adopted on 
June 1, 1920. In a statement President 
Huntington says in part: 

“It is not too much to say that the 
majority of strong companies have de- 
cided that the only truly prudent course 
is to increase the net rate charged on 
mutual policies and to accumulate at 
least the proportion of surplus held be- 
fore the epidemic. We believe that this 
is the only course open to us if we have 
the true interest of the policyholders at 
heart. Surplus is accumulated for con# 
tingencies and we must be prepared the 
next time an unforeseen need for it 
arises aS we were when the influenza 
came. 

“During the year our stockholders 
have put in $800,000 new money, half 
of which is capital stock and half of 
which is surplus, and this money stands 
behind every promise of the company. 
But as it would be unfair to use any 
surplus accumulated from the mutual 
policyholders to pay dividends to stock- 
holders, so it would be unfair to ask 
the stockholders to contribute toward 
giving the mutual policyholders their 
insurance at lower cost than current 
conditions warrant. The stockholder 
does, however, contribute to the general 
stability of the company and, thereby, 
strengthens the security of both stock 
and mutual policyholders.” 

The new dividend scale at age 20, 
Ordinary Life, premium $16.18, will 
have a first dividend of 86 cents; second 
94 cents; third year, net cost, $15.24. 

At same age, 20 Pay Life, premium 
$25.85, first dividend is $2.18; second, 
$2.34; third year, net cost, $23.51; 20 
Year Endowment, age 20, premium, 
$46.76; first dividend, $3.03; second iv- 
idend, $3.43; third year, net cost, $43.33. 





ARNETTE CHICAGO MANAGER 

W. J. Arnette, head office supervisor 
of the middle western agencies of the 
Fidelity Mutual Life of Philadelphia, 
has been made manager of the Chicago 
agency of the company. A. V. Weil, 
who has been acting as Chicago man- 
ager, will remain as associate manager. 
C. A. Scholl, cashier in the Chicago 
office for 12 years past and a successful 
personal producer, also becomes asso- 
ciate manager. 





TOOHEY’S ANNIVERSARY 

Timothy F. Toohey has been with the 
John Hancock .for twenty-five years. 
The occasion was celebrated on Feb- 
ruary 28th by a dinner attended by Chi- 
cago agents and by a number of repre- 
sentatives of the Home Office, including 
Vice-Presidents Crocker and Eaton. 





WILLIAM J. EASTON DEAD 
William J. Easton, secretary of the 
Mutual Life, and with that Company for 
fifty years, died last week. 


BIG WRITERS 


READ 
THE EASTERN UNDERWRITER 


Each Week for New Ideas 


DO YOU? 
Subscription $3 a Year 








American Central Life 


Insurance Company 






INDIANAPOLIS, INDIANA 






Established 1899 







All agency contracts direct with the company 

















Address: 
HERBERT M. WOOLLEN, President 
Organized 1871 | 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.0@ to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 331, 1919: 


NE cocdudiunpynsatsosepetuy cnet <uerxucer (Wanuonesiedeceeaoer Sar oe aekecat 

Liabilities ............ ' 18°690,005.¢4 

Capital and Surpius 2,040,272.62 

Insurance in Force.......... 176,501,808.00 

Payments to Policyholders 1,851,338.97 
23,840,173.80 





JOHN G. WALKER, Pres‘dent. 














Great Southern Life Insurance Company 


HOUSTON, TEXAS 


@aMsk 


THE 
BIG ri.wi ° 
TEXAS GAtA 


For Agency Contracts address 


0. S. CARLTON 


PRESIDENT 




















37,005 PEOPLE 


wrote to us last year and asked for an illustration of our “Income for 
Life” at their age. This valuable lead service explains why our 1919 
business showed a gain of 81 per cent. 


The Fidelity operates in 40 states. Full level ne! premium reserves 
basis, Insurance in force over $173,000,000. Faithfully serving in- 


surers since 1878. 
A Few Agency Openings for the Right Men 


THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 








Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 
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Assurance Company 
Filed With New York Department of WORCESTER, MASS. 


































































































Incorporated 1844 Cc i 
: eas ommenced B 
Statements filed with the New York Department show these life insurance a: usiness June 1, 1845 
transactions in 1919, exclusive of groups, except premium income, which is total. 
Issued, Re- Expired By 
In Force vived and Termi- In Force Death and Premium 1 9 2 0 
tone atnnee Pan pny , nated Dec. 31, 1919 Maturity Income 
DIN ra excseuad cows 530,442,276 $165,531,748 $43,577,741 $653,396,283 $10,419,457 $23,570,498 
SORE, “TAs aicecevns 446,933,871 74,319,653 26,646,034 494,607,390 5,559,518 11,023,300 
ee” casas aavewe 94,131,523 18,459,285 4,688,091 107'902°717 1'690,506 3,581,751 IS THE 75th ANNIVERSARY OF OUR 
Colonia SP 4,406,888 212,000 279,987 4,338,901 62,575 158,056 : 
Colonial (Ind)...... 88,802,973 14,506,310 8,952,919 44,356,364 459,659 * ........ COM M 
Columbian Nat’! (Ord) 91,195,825 31,811,052 9,236,898 114,769,980 846,135 3,327,521 M E N C E E N T I N B U S I N E S S 
Columbian Nat’l (Ind) 229,765 305 12,738 217,332 Gme © Uvescea . * - " 
Connecticut pe 158,394,516 78,341,244 15,277,317 221,458,443 1,706,435 6,602,656 From the beginning the first consideration has been to 
Connecticut Mutual.. 285,121,434 63,757,041 17,587,920 331,280,555 5,502,246 10,173,893 s ‘ . “er 
Equitable, N. Y eae 1,698,371,724 381,713,653 135,038,161 1,944.947.256 3913501695 81,485,419 furnish absolute protection to policyholders and beneficiaries. 
Farmers Traders... 4,511,250 3,123,000 736,202 6,898,046 17,000 180,555 . ° . m . 
_— Fidelity Mutual ee 149,295,550  34.895.405 11,098,599 173,092'356 2.126994 6,505,159 § This po phd has resulted in satisfied policyholders — the 
SS are 158,710,292 40,009,307 12,963,780 185,755,819 2,815,631 5,999,593 rst essenti if 
—= John Hancock (Ord). 511,592,109 162,234,504 33,094,592 640,732,021 5.291.917 20,758,878 sential to the agents Success. 
se Hancock (Ind). 549,525,140 109,412,047 66,862,621 592,074,566 eee © ip cansces 
Manhattan .......... 56,441,033 7,884,853 4,634,969 59,689,917 1,268,984 1,727,648 eins 
Maryland Se 633,000 2,708,010 102,500 8,238,510 7,000 79,106 . 
Massachusetts Mutual 490,793,291 132,731,906 22,457,037 601,068,160 5,530,097 18,820,128 . H ; 
Metropolitan (Ord)... 2,025,081,813 788,100,826 185,476,692 2,629,095,771 28,151,111 88,482,358 B. H. WRIGHT, President D. W. CARTER, Secretary 
Metropolitan (Ind).. 2,345,504,178 508,590,405 275,800,896 2,578,293,687 30,663,202 * ........ TEP 
Morris Plan. ......+. 2,464,475 4,093,606 2,747,975 : 3,810,106 17/810 97,234 8 HEN IRELAND, 
7 Mutual, N. Y........ 1,861,881,953 354,422,133 127,132,729 2,089,171,357 36,510,321 77,914,499 Superintendent of Agencies 
Mutual Benefit...... 987,481,787 186,201,060 40,538,612 1,133,144,235 138,574,865 38,613,848 
National, Vt......... 233,424,377 50,224,637 15,847,454 267,801,560 4,579,894 21300 OO —————— eee 
New England Mutual 403,609,868 88,944,133 17,375,247 475,178,764 4,999,750 15,396,333 ———————__ - ——$____. 
New York..... eos ,774,682,569 648,495,088 195,247,561 3,127,920,086 57,177,165 124,714,296 eane i = 
Northwestern Mutual 1,680,936,546 67,413,544 1,916,235,082 25,658,002 64,686,434 M Th 0 M ll P ] N | F 
Penn, Mutual ...... 802,225,987 f 54 49 224,255 912,713,086 12,862,730 82,757,408 ore an ne 1 10n 0 1cles Ow n orce 
Phoenix Mutual..... 213,479,965 53, { 13,484,246 253,349,443 8,721,765 8,979,770 ° 
| Aaa eeer i 36,6! : 37,959,807 779,464 1,340,595 Only four other life insurance companies in America have more policy contracts 
Provident L. & t. . 412, 5 468,242,072 7,025,743 16,803,484 in force than this Company. A study of the following growth in ten years is invited: 
Prudential (Ind).... 2,249,5 205,817,484 2,483,402,526 23,255,054 viehwons 
Prudential (Ord)..... 1,624,493,752 130,509,671 1,916,445,916 19,011,105 69,089,107 pe are} a ede Jan. 1, 1920 
State Mutual... se 240,152,133 12,370,761 275,026,246 4,040,569 9,171,958 RE ga a lela eh vena? 105, sary 
= Ph Ce Meats  . aaeaaiiee 10,000 ct . faeerree * = ee "es ieeebieceentneees 700) y ?, 
— Travelers ........... 617,099,278 6.134.924 852'440,065 7,888,441 27,299,090 Snsurance fm Peres....... Rpiiee seen neseyas Far 44,700,907 79,619,435 191,495,761 
— Union Central....... 562,626,829 82,453,160 660,919,700 8,374,064 22,537,769 Attractive opportunities open to agents in Ohio, Indiana, Kentucky, West Virginia 
S , Union Mutual..... 65,551,297 9, 5,080,483 69,645,789 1,473,920 2,490,805 Western Pennsylvania, Michigan, Illinois, Missouri, and New York City ‘ 
United States........ 23,704,290 3,290,349 8,181,349 23,813,290 704,914 690,790 : 
scanner THE WESTERN AND SOUTHERN LIFE INS. CO 
. o 
Preble Tucker, of the Union Central, ciation in Providence on Tuesday night. W. J. WILLIAMS, President CINCINNATI, OHIO 
was the principal speaker before the He spoke on the inheritance tax as it Organized February 23, 1888 
Rhode Island Life Underwriters’ Asso- affects life insurance. _— ——— : ——$<—<$—$——— 
S f the I ions Introduced by the EQUITABLE 
ome of the Innovations Introduced by 
Daring Its 
Sixty Y f Public Servi 
- Shortening, Simplifying and Liberalizing the Policy Free Health Examinations for Policyholders 
— 
— Contract saan ae 
A Home Purchase Policy 
Immediate Payment of Death Claims 
I bili at , A Refund Annuity guaranteeing return of Entire 
ncontestability after first policy year we 
y ——- F Principal 
Group Insurance for Employees . 
An Income Bond to Provide for old age 
7 . 
A Corporate Policy to Protect Business Interests 
New and Improved forms of Accident and Health 
: : ici i ircle of protection 
A Convertible Policy Adaptable to Altered Policies, thus completing: the " ind 
— Circumstances against the hazards of Life, Actident, and Disease 
. 
W. A. DAY, President 
120 BROADWAY - -~ - NEW YORK 
— 
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STOCK DIVIDEND DECISION 

The Supreme Court decision as to the 
unconstitutionality of the Federal Rev- 
enue law in taxing stock dividends as 
income is of more far-reaching impor- 
tance than merely the question involved 
in the case under consideration. The 
principles laid down in this decision 
establish once and for all that Congress 
has no power to tax as income some- 
thing not income. . The question as 
to whether the proceeds of life insur- 
ance policies, payable to corporations, 
for instance, can be taxed as income to 
the corporation is involved in this de- 
cision, as is the question as to whether 
dividends on paid up insurance can be 
taxed as income to the recipient. 

We might go a step farther and say 
that the decision also affects the tax- 
ing of life insurance proceeds under the 
inheritance tax as part of the estate of 
the decedent, whereas such proceeds 
never reached the estate but were made 
receivable by individual pneficiaries. In 
‘other words, this decision of the Su- 
preme Court practically limits Congress 
to a strict compliance with the language 
of the constitution in enacting a new 
revenue law. 





GROUP INSURANCE AND THRIFT 
UNIQUELY COMBINED 

The Westinghouse Electric & Manu- 
facturing Company, well known through- 
out the world as manufacturers of gen- 
erators, motors, and electrical equip- 
ment, announced on March Ist an in- 
surance and savings plan for its em- 
ployes. Tite combined plan of thrift 
and insurance is a new one and this 
case stands out as one of the most im- 
portant group cases which has ever 
been issued. 

The plan is a unique one. Life in- 
surance in the amount of $500 is given 
each employe who has been in the ser- 
vice of the company for six months or 
longer. All employes who have been 
in the company’s service six months or 
longer and who deposit 2 per cent or 
more of their earnings in a savings fund, 
maintained by the Westinghouse Com- 
pany, will automatically have their in- 
surance increased tc amounts up to 
$2,000, depending upon the length of 
service with the company. The com- 
pany has for years maintained a sav- 


ings fund to which a large percentage 
of employes have contributed. It is ex- 
pected that with this liberal plan of 
insurance added practically all em- 
ployes will take advantage of this op- 
portunity for saving. Thrift is one of 
the features strongly advocated by 
many employers in connection with 
their plans for co-operation with em- 
ployes, and on the same level is in- 
suvance. 





KANSAS CITY CONGRESS 

A congress of life underwriters was 
held in Kansas City on March 3, seven 
hundred attending. Topics discussed 
were: “Life Insurance and Credits,” 
“Selling Farmers,” “Life Insurance In- 
spections” and “Psychology of Selling.” 

The Topeka Association will hold a 
Sales Congress on March 20. 


MUTUAL LIFE IN JANUARY 
In January of 1920 new business of 
the Mutual Life leaped far ahead of 
the new business in January, 1919. Fig- 
ures for three years follow: January, 
1917, $11,189,000; January, 1918, $22,- 
670,927; January, 1919, $33,843,671. 


SHOULD BE INCURRED LOSSES 

In the marine insurance figures for 
New York State, printed on Page 27 
of this paper, the loss figures should 
read “losses incurred” instead of 
“losses paid.” 





E. Constance Woodward, of the Equit- 
able Life Assurance Society, has been 
appointed group chairman of the insur- 
ance division of the Professional and 
Business Women’s Committee of the 
Young Women’s Christian Association’s 
Campaign for $150,000 in Manhattan and 
the Bronx. The drive starts on March 
22, continuing until March 30. Miss 
Woodward has appointed a number of 
women as captains in the drive through 
the insurance district; and there is 
every indication that it will be a suc- 


cess. 
* * + 


Oliver F. Roberts is to have super- 
vision over all the agencies of the 
American Bonding & Casualty, Sioux 
City, in Illinois, Indiana, Wisconsin, 
Kentucky and Eastern Missouri. Mr. 
Roberts was formerly manager of the 
Chicago Bonding & Insurance, the busi- 
ness of which was consolidated with 
that of the American Bonding & Cas- 
ualty. 

7. ” ~ 

W. Ralph Daniel has resigned from 
the staff of The Eastern Underwriter 
to go with “The World’s Business.” 
Before coming to this paper Mr. Daniel 
was connected with the North British 
& Mercantile and with the Phoenix of 
London. He is a bright, active, intelli- 
gent young man who should make good 
in his new position. 

* * 


Henry M. Warfield, adjutant general 
of Maryland, and Baltimore manager of 
the Royal and Royal Indemnity, has 
sent his resignation to Governor Ritchie 
and will sever his connection with mili- 
tary affairs, with which he has been 
connected for many years. He has 
been adjutant general for several years 
and ever since boyhood has taken a 
great interest in and been connected 
with the National Guard of this state. 

+ * * 


Charles S. Rannells, who has been 
elected a vice-president of the Federal 
Life of Chicago, has been secretary and 
superintendent of agents of the Com- 
pany for several years, and is a well- 
known figure at insurance conventions. 

* * * 

W. E. Brimstin, who has been elect- 
ed secretary, has been in charge of the 
Company’s accident and health depart- 
ment, and with the Company since it 
started writing business; in fact, he 
wrote the first policy issued by the 
Federal, 
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MARY Z. SHAPIRO 





Mary Z. Shapiro, who, as reported in 
The Eastern Underwriter last week, has 
written $750,000 in three months, ex- 
pects to write considerable more than 
$1,000,000 this year. Her specialty is 
business insurance. She went into life 
insurance after returning from war work 
in Washington where she acted first 
as secretary to E. N. Hurley, of the 
shipping board, and later was on the 
Red Cross’ publicity staff. She is now 
associated with the Perez F. Huff agen- 
cy of the Travelers. 

* * ~ 

P. A. Kjeve, United States manager 
of the Norwegian Marine & Transport, 
is a close follower of and participant in 
all branches of winter sports. He re- 
turned recently from his winter vaca- 
tion, which he spent in Canada, while 
most of the underwriters who have been 
away sought Palm Beach or other 
points south of the ice belt. While in 
Montreal, Mr. Kjeve did a good deal of 
skiing, making several leaps of a hun- 
dred feet or more. He says he has 
practised this sport since he was three 
years old, and, hence, rarely gets thrown 
off his feet into the snow banks. 

*“ * * 


Henry C. Stewart, elected to succeed 
the late Isaac Newton Stevens as presi- 
dent of the Commonwealth Casualty 
Company, has been actively identified 
with the management as a director and 
chairman of the finance committee 
since the inception of the institution. 
He was the first vice-president during 
the presidency of David E. Stevens, 
who died ten years ago and was suc- 
ceeded by Mr. Stewart. After filling 
the unexpired term and serving one 
annual term, Mr. Stewart resigned in 
favor of I. N. Stevens, brother of the 
deceased chief executive. Upon the 
death of Dr. William G. Bobb, vice- 
president of the company, on January 
25 of this year, Mr. Stewart again be- 
came vice-president, being chosen to 
fill the vacancy, and following the de 
mise of President I. N. Stevens, Mr. 
Stewart for a second time is the head 
of the institution. President Stew rt 
is a native and life long resident of 
Philadelphia and one of its represen- 
tative men of affairs. He is president 
of the Westmoreland Chemical and 
Color Company, which has_large plants 
in Philadelphia and at New Castle 
and Muncy, Pa. He was for twenty- 
five years president of the Hayes 
Mechanics Home and in 1919 he was 
elected president. He is a member of 
the Union League for many years. 
E. W. Cook, who was elected vice- 
president and general manager, has 


been actively identified with underwrit- 
ing for thirty-two years and with this 
company for twenty years. In the 
early part of his connection with the 
Commonwealth Casualty he served the 
company in executive field capacities 
and during the past ten years in the 
home office as a member of the board 
of directors and manager of agents, 
later as business manager. The pro- 
motion to his present responsible posi- 
tion is in recognition of marked ability 
end long faithful and efficient service, 
C. William Freed, elected second vice. 
president and general counsel of the 
Commonwealth Casualty, has been as- 
sociated with the management of the 
company for eight years as a member 
of the board of directors. He is a val. 
ued member of the Philadelphia Bar 
and of the Pennsylvania Bar and main. 
tains law offices in Philadelphia and at 
Quakertown, Pa. He is a member of 
the well known Freed family of Bucks 
county, largely concerned in important 
manufacturing enterprises in Pennsyl. 
vania. 
* +. is 

William G. Ayers, assistant manager 
of the farm department of the Conti- 
nental in Chicago, who has resigned, 
effective April 1 to’ become manager 
of the farm department which the Aet- 
na is establishing at Atlanta, joined 
the Continental forces about fifteen 
years ago as an examiner in the west- 
ern department. He later served ag 
state agent for the Pennsylvania Fire 
in Illinois for three years, returning to 
the Continental five years ago, when 
he was made assistant manager of the 
farm department. 

ok * * 

George Allan England, the short story 
writer, was writing advertising copy 
for an insurance company when he was 
informed by a physician that he had 
tuberculosis and could live not more 
than two years. About twenty months 
before this news was communi- 
cated Mr. England had been grad- 
uated from Harvard with a magna cum 
laude, the first Bowdoin prize and a 
Phi Beta Kappa key. Consulting with 
his wife they decided that England 
should make a fight for life. Accord- 
ingly, they left “civilization” and moved 
into a lumber camp in the Maine woods. 
For a time the farmers and lumbermen 
looked down on him, accompanying their 
contempt with satirical comments on 
the value of book learning. Just when 
the horizon was blackest England de- 
cided to write a story on a battered 
typewriter he had in his hut. He was 
so poor that he had to write it on wrap- 
ping paper. It went to a popular maga- 
zine which sent back a check for $100. 

“Self respect came back,” he said. 
“IT shaved, got wife and self some 
clothes, paid some board and walked 
upright like a man once more. I under- 
stood that the key to life lay in my 
hand and I had found the lock. I could 
write stories.” 

Mr. England could, and did, and he 
is now one of the most successful of 
the magazine writers. His interesting 
story is published in full in “The New 
Success,” New York. 

* * * 


Alfred: R. Tilly has taken charge of 
the inspection and schedule rating de 
partment of Gordon, Roberts & Co. He 
was a well known inspector of the New 
York Fire Insurance Exchange, with 
which he was connected for a number 

* * * 


S. S. Patchell has been appointed 
chief agent in Canada of the St. Paul 
I’. & M., succeeding C. F. Codere. He 
was formerly with the L. & L. & G. 

am 7 * 

Robert M. Blaine is in charge of the 
courses on Business Administration in 
the University of Texas. One of these 
courses covers marine insurance. 
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Ballard’s Dinner 
To the Superintendent 


UNIQUE 





HOUSE 


Politicians Meet Underwriters Around 
Board; No Political Significance, 
Or Speeches Made 


A dinner, unique and interesting in 
many aspects, and bringing together 
heads of insurance companies and a 
group of well-known politicians, took 
place in the new home of Sumner Bal- 
lard, himself manager of several in- 
surance companies, at No. 10 East 
Seventy-Ninth Street, on Thursday 
night of last week. The guest of honor 
was Jesse S. Phillips, superintendent 
of insurance of New York State. 

The gathering has caused consider- 
able speculation on the Street, but 
statements that it had a political sig- 
nificance, based on the desire of many 
people to see the popular superinten- 
dent lifted up to a’ higher political 
office, are erroneous, according to those 
who attended the dinner. Asked about 
the affair by The Eastern Underwriter 
Mr. Ballard said: 


“I have bought a new six-story house 
up-town, and have given dinners to sev- 
eral groups of friends. I have the 
greatest respect for Mr. Phillips and 
decided to give him a dinner to which 
some prominent company executives 
and state officials were invited, and 
came. I guess everybody had a good 
time because it was 2 o’clock in the 
morning before the last guest left.” 


Those who attended say that Mr. Bal- 
lard has good reason to be proud of his 
new home. After the dinner coffee was 
served on the sixth floor which includes 
a den with a large open fire place, a 
music room and a conservatory. There 
were no speeches, but lots of repartee 
between the insurance men and the 
politicians and among the politicians 


WARMING 








themselves. Senator James A. Walker, 
the Democratic leader, noticing six 
lilies in a corner, turned to Speaker 


Sweet, of the Assembly, and advised 
him to take them back to Albany with 
him for use when he gets through in- 
terning the five Socialists, whom the 
Speaker has suspended. 

A list of those attending the dinner 
follows: _ 

Senator J. Henry Walters, the Re- 
publican leader; Senator James A. 
Walker, the Democratic leader; Speak- 
er Thaddeus C. Sweet, Attorney Gen- 
eral Charles D. Newton, Surrogate 
James A. Foley, former Superintendent 
of Insurance Frank Hasbrouck, Chief 
Examiner Daniel F. Gordon, of the 
State Insurance Department; James J. 
Hoey, former Deputy Superintendent of 


Insurance; former Lieutenant Gov- 
ernor Edward Schoeneck, and William 
J. Tully, counsel of the Metropolitan 
Life Insurance Company. 

Among the fire insurance men pres- 
ent were: Henry Evans, president of 
the Continental Insurance Company; 
Charles G. Smith, president of the Great 
America Insurance Company; R. Emory 
Warfield, president of the Hanover Fire 
Insurance Company; W. B. Meikle, 
president of the Western and Britislr 
America Assurance Companies; John 
A. Forster, president of the North River 
Insurance Company; David Rumsey, of 
Rumsey & Morgan; Frederick W. Day, 
manager of the Royal Insurance Com- 
pany, and O. E. Lane, president of the 
Niagara Fire Insurance Company. 





COST ASSURED $23,064 





Engineers’ Club in West Fortieth Street 
Under-Insured at Time of Fire 





Wallace Reid, its Metropolitan agent, 
sends the American of Newark some 
interesting facts in connection with the 
adjustment of the loss on the Engineers’ 
Club, No. 32 West 40th street, New 
York. 

The sound value of the property was 
$700,000, and the insurance carried 
totaled only $420,000 whereas the 80 
per cent clause required $560,000. This 
naturally made the Club co-insurers for 
the difference equalling $140,000. 

The loss amounted to $92,258.63, but, 
because the property was under-in- 
sured, the companies paid only. $69,- 
193.97 and the balance of $23,064 had 
to be borne by the assured. 

The application of the Co-Insurance 
Clause may be “old stuff” to most of us, 
but here we have an instance of an 
assured suffering a $23,000 penalty for 
failing to live up to their agreement to 
keep their property insured for 80 per 
cent of its value; and it ought to be a 
warning to all policy-holders to investi- 
gate what it would cost to replace their 
buildings and contents if they were 
destroyed by fire at the present time 
considering the prevailing high values 
—and determine whether they are car- 
rying an adequate amount of insurance. 


Charles Gebhardt, heretofore chief 
examiner at the Home Office of the 
New Jersey, has been promoted to 
special agent and will cover the terri- 
tory of northern New Jersey both for 
that Company and the United British. 

Mr. Gebhardt has been in the New 
Jersey’s employ for the past five years, 
prior to which he was with the National 
Liberty for fifteen years. His training 
in the underwriting department has par- 
ticularly fitted him for field work. He 
will make his headquarters at the Home 
Office. 


THE 
MARINE AND FIRE 
INSURANCE COMPANY, Limited 








UNITED STATES FIRE BRANCH 
J. A. KELSEY, General Agent 


80 MAIDEN LANE, 
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| $2,000,000 








THE AUTOMOBILE== 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
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CASH CAPITAL 














$11,022,207.23 


LIABILITIES, EXCEPT CAPITAL 


$6,966,656.56 













SURPLUS TO POLICYHOLDERS 
$4,055,550.67 | 


FIRE AND ALLIED LINES 
Fire, Tornado, Rents, Profits, Lightning, Explosion, Commissions, Lease- 
hold, Riot and Civil Commotion, Sprinkler Leakage, Use and Occupancy, 
Automobiles, Aircraft, Floaters. 


OCEAN AND INLAND MARINE LINES 


Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, War Risks, Regis- 
tered Mail, Transportation, Motor Truck Contents, Salesmen’s Samples, 


Personal Effects Floaters, Parcel Post, Tourists’ Baggage. 
Affiliated with 


AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 
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RIOT and CIVIL COMMOTION—EXPLOSION 
SPRINKLER LEAKAGE 


AUTOMOBILE 
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LEWIS & GENDAR, INC. 


NEW YORE CITY AGENTS 


Commonwealth Insurance Co. of New York 
New Jersey Insurance Co. of Newark . 
ONE LIBERTY STREET, NEW YORK CITY 
Telephones: John 68-64-65 
BROOKLYN AND SUBURBAN AGENCY 


Northern Assce. Co., Ltd., of Eng. Firemen’s Ins. Co. of New Jeresy 
Commonwealth Ins. Co. of N. Y. Globe & Rutgers Insurance Cr 
United British Ins. Co., Léd. of Lon 
New Jersey Ins. Co. of New Jersey 


Detroit F. & M. Ins. Co. of Mich. 
Employers’ Lia. Assce. Corp. of Londos 


Special Facilities for Handling Out of Town Business 


145 Montague Street, Brooklyn—New York 
Telephones: Main 6870-6871-6872 
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Donaldson Cuts 
Number of Licenses 


ABOUT 80,000 WERE ISSUED 


Questionnaire For Brokers Keeps 
Out Unfit; Asks Number of 
Risks Insured 


The Insurance Department of Penn- 
sylvania is engaged in a herculean task 
of weeding out about 80,000 licenses. 
Commissioner Donaldson is not discour- 
aged, but is making progress. He has 
sent out two distinct forms of question- 
naire; one for the agent; the other for 
the broker. The real difference is that 
two endorsements are needed for brok- 
ers and, further, a broker cannot sell 
life insurance. Among other queries 
asked are number of risks: insured. 

The questions which the brokers must 
answer follow: 

1. Name. 

2. Mailing address. 

3. If a partnership, give name of 

each partner. 

If a corporation, give name of 
each officer. 

In what State was charter ob- 
tained? 

When? 

(A corporation will not be licensed 
unless it is chartered for in- 
surance or real estate business.) 

4. (For individual application.) 

Date of birth? 

Place? 

5. If foreign born: 

Of what nationality are you? 

When did you come to this coun- 
try? 

At what port did you arrive? 

Are you naturalized? 

If not, have you taken out your 
first papers? 

Do you speak and write the Eng- 
lish language? 

6. What school or schools did you 

attend? How many years? 

7. If you ever had an agent’s license, 
what companies did you repre- 
sent? 

. If not in the insurance business, 
what is your occupation? 

9. What has been your occupation 
within the two years preceding 
the time of making this appli- 


fo =} 


cation? 

10. Did you intend to devote your en- 
tire time to the insurance busi- 
ness? 

If not, what other line will you 
follow? 


11. If engaged in other business, are 
you applying for a license in 
order to place insurance solely 
on your own property or on 
that of your employer? 

12. Do you understand that no per- 
son can solicit insurance in this 
state withcut being licensed as 
an insurance agent or as 
broker? 

13. Do you understand that it is 
illegal to rebate, to twist poli- 
cies, or to misrepresent policy 
conditions, or to misrepresent 
the standing of companies? 


14. Do you understand that it is 
illegal to pay any person or 





@ General Qgency Office more than Half a Contury Ofa 


NEW YORK 
UNDERWRITERS AGENCY 


A. & J. H. STODDART 


FIRE, TORNADO, EXPLOSION, RIOT AND 
CIVIL COMMOTION, SPRINKLER LEAKAGE 
AND USE AND OCCUPANCY INSURANCE 


Head Office: 


100 WILLIAM ST., NEW YORK 




















INCORPORATED 1868 


” The Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


TOTAL ASSETS - - 
TOTAL LIABILITIES” - 
NET SURPLUS ~ ~ 


O. J. PRIOR, President 


1920 


- $1,448,852.62 
~ 847,154.95 
601,697.67 


W. M. CROZER, Secretary 














16. 


16. 


17. 


18. 


19. 


20. 


21. 


22. 


share commissions with a pol- 
icyholder, or any other person, 
who is not a licensed agent or 
broker? 

Do you understand that life in- 
surance cannot be solicited un- 
der the authority of an insur- 
ance broker’s license? 


Do you understand that every 
company desiring to transact 
business in Pennsylvania must 
be licensed annually by the In- 
surance Department? 

If you now hold a license, where 

is your place of business? 
Is it a dwelling or an office 
building? Does your name ap- 
pear on any part of the building 
or on the building directory as 
agent, broker or underwriter? 

If a license is granted to you, 
where will your office be 
located? 

What line or lines of insurance 
will you solicit or underwrite? 


If you have already been licensed 
as agent or as broker by this 
department, what total of 
premiums did you write during 
the year ending....? Amount? 
How many individual risks were 
covered? Number? 

Are you indebted, other than in 
regular course of business, to 
any company or agency for 
premiums unpaid? Give details. 

Attach to this form a memoran- 
dum sheet showing what ex- 
perience you have had in un- 
derwriting. (This applies to 
individuals who are applying 
for a license for the first time, 


The endorsement by others 
than the applicant is sufficient 
answer in instances where re- 
newals are requested.) 

23. Have you ever had a license re- 
fused or revoked by any Insur- 
ance Department? Give facts. 

24. If you have never been granted a 
license by the Pennsylvania In- 
surance Department, were you 
ever licensed by the Insurance 
Department of any other state? 
Give details. 

25. Have you ever been arrested or 
convicted of a crime? Give 
details, 

26. What assistance was rendered 
you in answering these ques- 
tions? 

By whom? 
Letter to Companies 


The commissioner has mailed to all 
companies transacting business in this 
state this letter: 

Dear Sirs: 

In order to prevent confusion and 
delay on or about April 1, 1920, when 
agents’ licenses are to be renewed, the 
department, beginning in August, 1919, 
began to mail revised questionnaires 
to all individuals who were of record 
as agents. 


As heretofore, renewals must be 
asked for by the companies in the reg- 
ular method of certifying names and 
addresses on the forms heretofore 
used. The questionnaires are radically 
different from previous years, but cer- 
tification forms are the same, 

Questionnaires in hand disclose an 
astonishingly large number of agents 
who wrote merely three or four poll- 


cies yearly. Many people were asked 
to appear personally and were exam- 
ined on underwriting qualifications. 
The majority of them were absolutely 
ignorant of the business and many 
said: “I never asked for a license. 
The company sends one to me every 
year.” The general practice is appar- 
ently to have a large number of “teed- 
ers” licensed; people who control a re- 
newal or two yearly. The “feeder” 
asks that a-policy be mailed. There ig 
no inspection, no real knowledge of the 
insured, not a vestige of accurate coy- 
erage. This applies to all lines of in- 
surance, 

As an instance of home office stu- 
pidity, seventy-three names were re- 
cently certified (for license) to this de 
partment, An immediate investigation 
disclosed that the list came from a 
local agency and the endorser person- 
ally knew a mere handful of the gey- 
enty-three people. Five of them were 
working in the same banking institu- 
tion and their combined writings 
totaled about eleven policies. Yet, 
these people were endorsed by a home 
office official as personally known to 
him as competent to sell insurance. 

The department’s objection to this 
custom (which objection arises out of 
interminable complaints, wrangles, par- 
tisan bills in the legislature and pro- 
nounced litigation) is on the basis that 
the insurance business is so intricate 
and so rapid in its changes and de- 
mands, that no company can afford to 
license individuals who know nothing 
of policy contracts and how to apply the 
conditions and care less about. it. 
Proper coverage demands constant 
study, attention to details, exhaustive 
knowledge of a client’s business and 
his requirements. There can be no 
guess-work about it, 

The department has no objection to 
the part-time man if he is seriously in- 
tent upon transacting the business of 
insurance and knows what coverage 
means, and if commissions are for his 
use and not a “contribution” to others 
in the nature of a rebate. 

Endorsements to the questionnaire 
must not be perfunctory. The depart- 
ment begs leave to advise all com- 
panies that no license will be renewed 
unless questionnaires in hand, or to be 
received, disclose that the applicant or 
licensee is entitled to a license. Per- 
sonal examinations require time. Those 
who expect 1920 renewals may be re- 
quired to cease writing business for 
several months until he or she may be 
examined on underwriting qualifica- 
tions. It is therefore incumbent upon 
home offices to use the greatest care 
in revising their renewal lists and in 
certifying new applicants. Kindly and 
at once notify your branch offices, gen- 
eral agents and locals of the contents 
of this letter. 

Please use all means to expedite the 
forwarding of certifications to prevent 
delay. The work required in preparing 
80,000 licenses is tremendous, and de- 
lays are too apt to ensue unless names 
are in hand long prior to April 1, 1920. 

The department sincerely hopes that 
home offices will realize that restric- 
tions upon issuing of licenses is for the 
benefit of the entire field of insurance, 
and is not purposed to work a hardship 
upon an individual or to trench upon 
the premium income of any company. 








15 John St., N. Y. 
Courtland 1429 





Think of the laborious task of mentally figuring the unearned premiums on 100,000 items of a re- 
insurance schedule, compared to the Barrett System of machine figuring. We often wonder why 
some companies think they are saving money by doing this work themselves. We complete the job; 
checking registers, figuring net retention, and unearned premiums, preparing schedule and recapit- 
ulation for final settlement. 7 

Our policy writing department checks rates, on applications, figures, and types policies, forms at a 
nominal cost. 
We install figuring systems and supply trained operators. 
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Brokers Purchase 
Caledonian Building 


$1,000,000 





PRICE PLACED AT 





Alberti, Baird & Carleton, New Own- 
ers, Do Lagge Foreign Fire and 
Marine Business 





Alberti, Baird & Carleton, Inc., in- 
surance brokers, have purchased the 
Caledonian Building at 50 Pine Street, 
for a cash consideration of nearly $1,- 
000,000. The purchasers have been for 
twelve years tenants in the building, 
which is twelve stories high and covers 
a lot forty by one hundred feet, and are 





PAUL E. ALBERTI 


considering adding two extra stories. 
Built by the Caledonian in 1902, this 
building is among the best on Pine 
Street and is said to have one of the 
lowest fire rates of any structure in the 
city. The Charles F. Noyes Company 
acted as agent in the sale and Charles 
H. Post, manager of the Caledonian, 
handled the details for his company. 
The rent roll will be approximately 
$100,000. 

The firm of Alberti, Baird & Carleton 
was organized in 1893 by Paul E. Al- 
berti, president and senior member, 
who previous to that time had been con- 
nected with an insurance brokerage 
house for eight years. Several years 
later he took in as a partner Guy Carle- 
ton, who had been with the Caledonian, 
and last May, David G. Baird, the third 
member, came over from the Guaranty 
Trust Co., where he was manager of the 
insurance department. 

The firm specializes in international 
business and has connections in many 
of the large cities of Europe, Asia, and 
South America. Mr. Alberti told The 
Eastern Underwriter that one reason 
he bought the building was so he could 
place the firm’s plate in the front en- 
trance, which he could not do before. 
It will be called the “Alberti Building.” 





BROKERS’ MEETING SET 

The annual meeting of the Fire, Ma- 
rine & Liability Brokers’ Association of 
New York will be held March 17 at 
three o’clock. The nominating com- 
mittee has named the following candi- 
dates as directors: Everett U. Crosby, 
John A. Eckert, Carlton O. Pate, R. C. 
Rathbone, F. W. Stillman, John 8S. Kee- 
gan and George P. Nichols. 

















SCHOOL BOARD FUND HIT 


$50,000 Fire in Philadelphia; Fund Now 
Considerably Under Its $500,000 
Standard 


The insurance fund of the Board of 
Education, Philadelphia, is out $50,000 
tu cover the loss caused by the burning 
of the main building of the Kearney 
School, at Sixth street and Fairmount 
avenue, a few days ago. The balance 
on hand, before this fire, was approxi- 
mately $324,797, which is considered 
far below the normal average. 

When the present insurance fund was 
started some years ago it was the in- 
tention to have a normal balance of 
$500,000. This amount was begun with 
a first year’s setting side of $100,000, 
followed by an annual sum of $50,000. 


During the winter of 1918-19, the fund 
was badly hit by the burning of two 
schools in quick succession, the Hes- 
ton, at Fifty-fourth street and Lans- 
downe avenue, and the Brooks, at Fifty- 
seventh street and Haverford avenue. 
The loss from these two fires totaled 
$261,536. 





APPOINTS DELEGATES 

The Pennsylvania Federation has ap- 
pointed these delegates to attend the 
Atlantic City convention of the Cham- 
ber of Commerce of the United States 
Insurance Department, of which M. B. 
Trezevant is manager:- 

J. B. Longacre, Robert M. Coyle, F. 
G. Rees, J. W. Henry, James C. Murray, 
Cc. H. Genter, J. F. Tanner, Harry I. 
Koch, E. H. Blair and E. O. Dare. 
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| FAMOUS for FAIR DEALING! 
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“AMERICA FORE” 
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Co-operation with Business— 

American enterprise, by developing American produc- 
tion and commerce at home and abroad, and American 
Insurance, by safeguarding the risks of American trade, con- 
tribute best to American progress and prosperity when they 


prise at home for sixty-seven years, and is now extending its 
operations throughout the civilized world. The sound Amer- 
ican indemnity and prompt service that have made _ the 
FIDELITY-PHENIX famous for fair dealing at home are now 
available for the protection of American property and invest- 


FIDELITY - PHENIX 


Fire Insurance Company of New York 


Cash Capital, $2,500,000 


HENRY EVANS, President 


HOME OFFICE: 
80 Maiden Lane, NEW YORK 


CANADIAN DEPT.: 
W. E. Baldwin, Manager 
7 Bt. John Street, 
MONTREAL 


PACIFIC COAST DEPT.: 
Cc. E£. Allan, 
Insurafce Exchange Bidg., 


| 
co-operate. 
The FIDELITY-PHENIX has protected American enter- 
ments abroad. 
SAN FRANCISCO 


WESTERN DEPT.: 
Cc. R. Street, Vice-Pres., 
137 S. La Salle St., 


Secretary 








Credit Bureau Buys 
Four Story Building 


SITUATED AT 21 PLATT STREET 








Large Sums Saved for Fire Companies 
By Bureau’s Financial Inspection 
System 





The Underwriters & Credit Bureau, 
of 100 William Street, has purchased 
its own building at 21 Platt Street and 
will move in as soon as it has been re- 
modeled. The sale was transacted by 
Charles B. Van Valen, Inc., and Charles 
F. Noyes Company for J. Early Wood, 
former owner of the building, which is 
four stories in height and measures 
twenty-two and a half feet by seventy- 
nine feet, eight inches. The Under- 
writers & Credit Bureau plans to oc- 
cupy the upper stories and will lease 
the ground floor, to an agency prefer- 
ably. The building was formerly oc- 
cupied by a chemical concern. 

The Bureau is a strong protective 
association in the fire insurance busi- 
ness and has been rendering invaluable 
aid against crooks and fire-bugs for 
many years. It publishes Hine’s re- 
ports, which include the commercial 
records of about 2,000,000 merchants 
and mercantile houses having or liable 
to have fire insurance, and also the 
“Insurance Law Journal” and “The In- 
surance Monitor.” On July 1, 1919, it 
succeeded the Underwriters’ Protective 
Association, incorporated in 1875 by C. 
C. Hine. Two or three years prior to 
that date several underwriters, finding 
themselves caught more than once on 
the same fire and victimized in other 
ways by clever crooks, founded a mu- 
tual association, but it was not a suc- 
cess because of the general lack of co- 
operation among fire insurance men. 
In 1875 they approached Mr. Hine and 
asked him to take over the proposition, 
which he did and called it the Under- 
writers’ Protective Association. 

Originally, the organization reported 
only on fire losses, but about twenty 
years ago it was recognized that the 
commercial history of a man carrying 
fire insurance was as important as the 
history of the building covered. Since 
then reports have been made on all 
sorts of financial matters and the name 
and history of every merchant with a 
court record is on file at the office of 
the association, Whenever it appears 
at all likely that a person may be 
tempted to burn his goods to save him. 
self from financial ruin, the association 
sends out cards warning all fire com- 
panies to cancel their policies on that 
property immediately. Through inspec- 
tors a rigid watch is maintained 
throughout the country over mercantile 
houses and many thousands of dollars 
have been saved by the companies as 
a result. 

Cc. C. Hine died in 1898 and his two 
sons took charge of the business. One 
of them, C. G. Hine, is president of the 
Bureau, and of C. C. Hine’s Sons Com- 
pany, the publishing house, founded in 
1853 and the oldest of its kind in the 
city. The Bureau moved into its pres- 
ent quarters at 100 William Street twen- 
ty-two years ago with an office force of 
five persons. Since then the personnel 
has be@n increased to about one hun- 
dred employes. 





W. E. HILL WITH THE HOME 

William E. Hill, formerly with the 
General Adjustment Bureau, has been 
appointed staff adjuster for the Home, 
and is in charge of that branch of the 
business at the Philadelphia office. Mr. 
Hill was for several years reporter, 
confidential investigator and _ special 
agent for the Underwriters’ Protective 
Association, covering Pennsylvania, 
Maryland, and the District of Colum- 
bia. He became connected with the 
General Adjustment Bureau in 1917 
and has since then served as a staff 
adjuster at the home office. 
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Best and Badger 
Buy a Building 





CORNER OF FULTON AND GOLD 
Experts Believe That Insurance Dis- 
trict Will Eventually Reach 
the Brooklyn Bridge 
The purchase by Alfred M. Best and 
William Otis Badger, Jr., of the Wilson 
Building at the corner of Fulton and 
Gold streets, to be known hereafter as 
the Best Building and the home of the 
Alfred M. Best Company, insurance re- 
porters, caused widespread interest on 

the Street. 

Mr. Best commenced his career with 
the Queen Insurance Company, with 
whom he was connected for a period of 
about two years. Later, he was asso- 
ciated with the insurance brokerage 
firm of Owens & Phillips, and, after this, 
he joined the staff of the Spectator 
Company. It was during his connection 
with that publication that the present 
plan under which the Best publications 
are handled was originated. 
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Mr. Badger is a well-known insurance 
lawyer of 100 William Street. 

The building purchased by Messrs. 
Best and Badger is at the edge of the 
insurance district. Up to the present 
time the district has approached Fulton 
Street, and a few agencies have their 
offices on “that street. Real estate ex- 
perts, however, point out that the bank- 
ing interests are spreading out from 
Wall Street and largely in the direction 
of the Brooklyn Bridge. This has 
caused and will cause more in the future 
a great development in the section be- 
tween Maiden Lane and the Bridge on 
William Street. There could be no ex- 
tensive development East or West. To- 
wards the East is the Elevated road 
which limits the area for development. 
Towards the West Nassau Street and 
the long-term lease holders of proper- 
ties cut off this extension. The crowd- 


ing of the insurance district, it is 
predicted, will therefore, extend in 
the direction of the Bridge, and ex- 


perts believe that within the next five 
years all of William Street up to the 
Bridge will be occupied by insurance 
concerns. In this particular section of 
the city many of the streets are narrow 
and the corner propertiés which have 
good lighting facilities are few. The 
building code restrictions prevent the 
erection of skyscrapers, which also has 
the tendency to decrease the spread of 
the district. In the opinion of the well- 
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advised, therefore, it is believed that 
the building taken by Best is soon des- 
tined to be one of the centers of the 
insurance community. 

In speaking of Mr. Best this week one 
of his intimate friends said: 

“The outstanding characteristic of 
Alfred M. Best is his love of veracity. 
In his editorials this quality is forcibly 
illustrated. A spade is a spade with 
him, and whether the cap fits friend or 
foe not a syllable can be changed. The 
success of his company is an instance 
of what can be accomplished by’ a man 
single-handed in the City of New York, 
who cherishes an ideal, backed up with 
the capacity to work. At the outset of 
his career he arrived at the conclusion 
that a reporting company must be like 
Caesar’s wife—above suspicion; and he 
resolved that all income from advertis- 
ing must be eliminated from his publi- 
cations; that he could accept no ad 
from any insurance concern. 

“For several years after the establish- 
ment of the Alfred M. Best Company the 
plan seemed to be more altruistic than 
practical. In spite of it all, however, 
he insisted and persisted in the pursuit 
of his ideals and as years went by he 
had the satisfaction of seeing his dream 
come true. 

“IT have never known a man with such 
boundless energy and enthusiasm, and, 
yet, such a capacity for detail; nor one 
who would go further to help a friend 
in need.” 


“The Great Fire Insurance Company of the World” 





N 
SEV 






S$ \. 
Ws 


WILLIAM STREET CLUB 





Three Men Nominated for President; 
Balance of Nominations to 
Be Voted 





Nominations of officers for the ensu- 
ing year were held at a meeting of the 
William Street Club this week. The 
committee appointed for that purpose 
submitted the names of several candi- 
dates and the list was added to by 
nominations from the floor. Elections 
will take place at the next meeting, to 
be held in April. Those who will be 
voted on and the positions for which 
they are running are as follows: for 
president, C. F. Enderly; George Mc- 
Kay, of See & Depew, and Frank Gib- 
son, of the Central Fire; for vice-presi- 
dent, Joseph L. Leffson, secretary of 
the Merchants Fire, Carl Rubert, assist- 
ant secretary of the City of New York, 
and George Hodson, of Cornwall & 
Stevens; for secretary, John Tusic, 
Arthur Hess, Emil Habruck, Louis 
Kretzman and Harry C. Youmans; for 
treasurer, Pierre La Tourette, R. J. 
Kastner, William Farrington, William 
Morselle and Harold Webster; for finan- 
cial secretary, George Kingsley, George 
Murphy and John Kenning. As a token 
of appreciation for his good work as 
secretary of the club, Harry C. You- 
mans received a brown derby from the 
members. 
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Auto Theft Bureau 
Reports For Year 


ACTIVITIES TO BE EXTENDED 





Additional Inspectors to Be 
Engaged; Two to Work In 


New York 


Five 





This week the Automobile Under- 
writers’ Detective Bureau, Eastern and 
New England Division, made its report 
for the year ended February, 1920. 

The Bureau’s principal office is in 
New York, with branches in Philadel- 
phia, Pittsburgh, Boston and Buffalo. In 
Philadelphia it employs two inspectors. 
Its seven investigators are particularly 
active in the field between Maine and 
District of Columbia. In one instance 
where a band of thieves was broken up 
the theft losses dropped fifty per cent. 

The compilation of stolen car records 
has been enlarged and perfected and 
is proving a valuable aid to detection 
of thieves and location of stolen cars. 
An elaborate cross index system of 
component part numbers has been de- 
veloped. Police authorities are active- 


by co-operating with the Bureau. 

There were 5,348 cars reported stolen 
during the year, valued at $4,900,408. 
There were 365 recovered. The total 
value of all cars recovered by the Bureau 
was $294,990 and the approximate value 
of cars recovered in co-operation with 
other organizations was $90,145. Eighty 
thieves were apprehended by the police. 

This year five additional inspectors 
will be employed making it possible to 
detect more duplications in numbers. A 
large number were found last year. 

The Bureau plant has been taken over 
by the National Conference, and the 
service is now open to all its members. 
John M. Harrison, of Atlanta, has been 
engaged to co-ordinate, standardize and 
develop the theft work throughout the 
United States. 


MUSEUM WANTS INSURANCE 

The Field Museum, of Chicago, which 
has some of the most valuable collec- 
tions in the country, is preparing to 
remove from the old building in Jack- 
son Park, erected originally as one of 
the World’s Fair exhibit buildings in 
1893, which it has occupied since that 
exposition, to the handsome new build- 
ing just completed on the lake front, 
and has asked bids from several of the 
companies writing inland marine cov- 
erage on the protection of the cases 
containing the exhibits during the pro- 
cess of transportation. 


NEW. DAILY PAPER 





“The World’s Business” To Handle In- 
surance and Other Commercial 
News Matter 
New York has a new daily business 
paper, “The World's Business,” pub- 
lished by the American Bureau of In- 
ternational Requirements. It will han- 
dle some insurance news, but not run 
an insurance column for the time being. 
The president of the American Bu- 
reau of International Requirements and 
editor of the paper is Harold C. Han- 
sen, who has been literary editor of 
the New York “Press,” on the staff of 
the New York “Commercial” and “Eve- 
ning Post” and of the Chicago and 

Coast newspapers. 





RAILROAD BUSINESS 

Chicago, March 9.—Bidding for rail- 
road business, now that the roads have 
been returned to private control, has 
been very active among the western 
companies, and it is understood that 
several companies which are not mem- 
bers of the Railway Underwriters, the 
western railway syndicate, have taken 
on some of these lines. As they have 
not the inspection facilities which the 
syndicate companies enjoy, some specu- 
lation is being indulged in as to how 
they will be able to handle the busi- 
ness. 

The bulk of the business has of course 
gone to the syndicate, which is com- 


posed of the Great American, Spring- 
field, Hartford Fire, American Central, 
Aetna and North America. Manager 
George M. Fisher and his assistants 
have been overwhelmed with work in 
taking care of the railroad schedules. 
Though there was great confusion 
among the railroads themselves in 
getting out their schedules, the brokers 
and agents had no fault to find with the 
way in which Manager Fisher and his 
aids came to the front and took care of 
their offerings. The Railway Under- 
writers is now in position to write larger 
schedules than ever. 





Pennsylvania Returns 
Early 1919 figures filed with the 
Pennsylvania department follow: 


Premiums Losses 

Received Incurred 
Buffalo, Buffalo.. $51,512.42 $13,963.90 
Central National. 28,960.94 10,359.86 
City of New York 77,337.08 34,876.81 
PR Soaks ions tae 808,864.25 297,042.97 
Birmingham .... 113,094.62 45,387.98 
Firemen & Mech. fo: Ree 
Granite State ... 70,242.18 31,589.83 
Illinois Fire ..... 17,317.18 9,504.10 
Oe eee 47,669.44 17,939.10 
Mass, F & M 37,341.96 25,431.28 
Phoenix Assur... 211,354.23 75,046.18 
Prov..Wash ..... 246,436.41 86,567.28 
Reliable ......... 18,017.81 6,064.08 
Union, Buffalo .. 28,705.99 17,424.44 
Union, Pittburgh. 79,539.48 32,523.79 
Union Hispano .. 136,043.42 33,655.34 
WR, acca ace 51,876.21 19,502.76 
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Case Will Attend 
Company Anniversary 


SAILS FOR ENGLAND IN MAY 


London Assurance Two Hundred Years 
Old; How It Was Organized; 
Early History 

June, 1920, will mark the two-hun- 
dredth anniversary of the founding of 
the London Assurance Corporation and 
in recognition of this event the Home 
Office is preparing for a fitting cele- 
bration to be held in London at that 
time. Charles Lyman Case, United 
States Manager of the London Assur- 
ance for many years, intends to go 
over around the end of May to repre- 
sent the United States branch office at 
the “birthday party.” 

Although the company transacts 
principally a fire and life insurance 
business at the present time, it was or- 
ganized originally as a marine com- 
pany by Lord Chetwynd and several 
merchants who had failed in their at- 
tempts to join the list of subscribers 
of the Royal Exchange. Their peti- 
tion for a charter was signed by a num- 
ber of French refugees and was passed 
on favorably by the king. As Lord 
Chetwynd was a lord in the household 
of the king, he was nominated in the 
charter as governor of the company. 
The authorized amount of capital was 
fixed at £2,000,000, divided into 80,- 
000 shares of £25 each. During 1920, 
which was during the era of the South 
Sea Bubble when new companies were 
yeing organized with unprecedented 
frequency, the shares of the London 
Assurance went from £12 to £160; 
then fell to £60, and by the end of the 
year were considered unsalez able at any 
price. However, during the following 
forty years the company accumulated 
£150,000 from profits and ever since 
then the reserves have been added to 
by further increases in profits. 

In April, 1721, the company was 
granted a charter to carry on a fire 
and life business anywhere within the 
limits of the British Empire, and with 
these three charters the company start- 
ed along that road on which the two- 
hundredth milestone will be passed 
this*year. The London Assurance made 
continual efforts to broaden the classifi- 
cation of its risks to lower rates when- 
ever profitable to do so. Walford’s 
Cyclopedia states that the company 
“issued new proposals dated June 1, 
1734, in which was embodied a some- 
what enlarged classification of risks; 
and in which for the first time, there 
was adopted in settlement of losses the 
average clause, brought to bear upon 
goods and merchandise ‘not wholly 
consumed.’ ” 

Buildings covered by fire policies 
were divided into three classifications, 
common assurances, hazardous assur- 
ances, and doubly hazardous assur- 
ances. In the first were included all 
brick or stone buildings which housed 
no hazardous trades or goods. Timber 
and plaster buildings were placed in 
the second division as were also the 
following trades: druggists, bakers, 
ship and tallow chandlers, innholders, 
malsters and stale-keepers. 

Some of the early rates used by the 
company are interesting to compare 
with rates in force today. For sums 
not exceeding £500 the premium on 
common assurances was five shillings; 
on hazardous assurances, seven shill- 
ings, six pence and on doubly haz- 
ardous assurances, twelve shillings, 
six pence per annum. For amounts 
not exceeding £1,000 the _ rates 
were respectively two, three, and five 
shillings additional on the three classes 
of risks. 

In regard to the salvaging of goods 
endangered by fire the following pro- 
visions were made: “For the timely 
assistance of such as are assured by 
this corporation, they have provided 
several engines and watermen, with 
proper instruments to extinguish fires, 
and porters for removing goods, all 





clothed in green, and having every one 
a badge, with the same figure as on the 
top of the proposals, viz., Britannia 
holding a harp, and supported by the 
London Arms, to distinguish them from 
servants belonging to other offices; and 
the badges are all numbered, of which 
all persons are desired to take notice 
who entrust them with goods, or have 
any complaint to make. The same fig- 
ure as on the badges will be affixed on 
buildings, etc., assured by this corpora- 
tion.””. 

To prevent persons who had on hand 
goods or buildings which had fallen in 
value from burning them in expectation 
of recovering from the insurers the 
original cost, the London Assurance 
had a clause in its policies giving it 
the option either to pay losses in cur- 
rency or to replace the goods or re- 
build the buildings. With this provi- 
sion in force the temptation to burn 
goods maliciously was reduced effect- 
ively. 

Additional extensions of coverage 
were granted to the company during 
the reigns of George III and George IV, 
s0 that the company might insure out- 
side the limits of the empire, cover 
inland as well as ocean vessels, and 
purchase annuities. In 1891 the liberal 
revised Act of Incorporation under 
which the company does business now 
was obtained and it empowers the 
company “To carry on the business of 
marine, fire and life assurance in all 
and every of the branches of such busi- 
nesses as at present carried on by the 
corporation, and any future develop- 
ment of such businesses respectively, 
and to grant assurances and contracts 
of indemnity against any and every 
description of loss or liability what- 
ever and to undertake and transact any 
business now or at any time ordinarily 
undertaken or transacted by under- 
writers and to do all such other things 
as may be incidental or conducive to 
the attainment of the above objects.” 

The United States branch was start- 
ed in 1872. Under the direction of Mr. 
Case it progressed along the best un- 
derwriting lines. The Company’s losses 
in the San Francisco fire were un- 
usually large. Mr. Case is held in high- 
est respect throughout the insurance 
world, and he has been one of the most 
influential and able of the insurance 
managers, He is the most distinguished 
member of a family, many of whose 
members are insurance men. 


BROKERS- 


Representative 


A combination of real S-E-R-V-I-C-E. 
Boston - Royal - Orient - Hartford - Cont.- 
Fire Assoc.-Phoex. of H.-No. Bri. & M.- 
Prov. Wash, - Northern - Agric. -G. Falls- 
Niag.-Great Am.-Home. 


CLINTON J. AYRES 
70 Main Street 
SARANAC LAKE, N. Y. 


























National Liberty 


INSURANCE COMPANY 
OF AMERICA . 
NEW YORK 


Incorporated Under the Laws of the | 
State of New York in 1659 


Statement, January 1, 1919 
Cash Capital ........$1,000,000.00 
Assets .......0...... 9,609,646.00 
Liabilities, including 

Capita 





L wccccccccccs 7,214, 228.11 
Net Surplus ........ 2,895,417.89 


Surplus to Policy 
Holders ........... 8,895,417.89 


HEAD OFFICE 


@ WILLIAM STREET, NEW YORE 














“The Leading FIRE INSURANCE America” 


WM. B. CLARK, President 


101 Years of Service 
Losses Paid over $183,000,000 














we : 
& i 


seueeEs 


v% oe 
v 
* 
i v 
PELEDEe 

















Fime Imsumance Co 


15% (NATIONALUNION. ; 






we OF Pitt seuec Pa 


sot aa fe 










r 
| 
| 


~S 
< 


HE’ iM wiericaa ation Mveiment ot 
the National” sard of: Fire. Under- : S 
writers is worthy of the utmost’ support. 


I eS CE Cas 
cee 4 442) 


= 





flo , theie ee, ae a : 
_ ing to stamp out the. ‘opa- 
| ganda’ af the radical el ement. | oe 
In supporting the high principles hale 
| American Government and.:Americ 
| institutions, every true citizen’ will: | do 
_ his duty, to‘the end that those wishin 
to harass business and impeach the zy 
faith and worthy purposes of honest, | & 
industrious and loyal Americans: will 
find ‘the soil. utterly ‘unsuited, to. th e° 
a | tares) they seek to sow. Brie 
int 





a. 
ra) 
® 
Noe 
AK 






= 


f. 

3 

ae iby BE 

End BORE PS Si rae pricy 

enusesenenne 
ot # si 


ESSCECECECECECEE 


SS 
rs OS 


3 
wf 


aaa é ‘ 








KeeCeRErRER 











% cE 














FIRE 
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NORWEGIAN ATLAS INS. CO., Ltd. 


WEMPLE & COMPANY, Inc. 


15 William Street 





New York New York 
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New York State Fire Insurance THE LARGEST GENERAL INSURANCE COMPANY IN THE WORLD 
* 
Premiums and Losses for 1919 
Reports thus far made to the New Faictactionies gece ess 340,470 eed 
5 a -aw Union eee 21,467 55,933 
York Department show net fire pre- Liberty Sugerorters. one 4,832 
miums received and net losses incurred b. & L. & Gissescccvess 1,841,115 3,32 
A A London y BERET hein 064% 356,837 123,652 
in this state in 1919 as follows: London & Lancashire.... 401,193 138,333 . 
Premiums Losses London & Scottish...... 87,911 26,722 
Received Incurred Lumber ‘Mutual, Mass... 97,405 17,361 
Abeille ..ccccccccvcssvee $87,076 $36,292 Lumbermen’s Mut., Ohio. 68,074 14,826 
ACtna .eesseccceedecees 1,655,232 624,113 Manton Mutual......... 12,871 2,754 
Agricultural .........0. 643,051 177,187 Manufacturers, Ill....... 111,929 11,178 
Albany .cccccccccccccce 153,437 62,541 Manufacturers Mut., R. I. 161,485 9,573 
Alliance, Penn.......... 313,982 92,317 Marquette National...... 113,908 34,197 
Allied Underwriters..... 8,108 38 Mass. Fire :. Marine.... 122,353 62,548 COMMERCIAL NI N A 
American, N.Y .5.ccce00 54,725 2,378 ee A _ eecaes aye 46,744 4 
American Alliance...... 247,865 59,145 chanics raders’... 01,230 39,725 bess 
American Central....... 228,373 98,432 Mechanics Mutual....... 105,280 6,490 Limited of London 
American Drug........- 17,208 yt recon ie on. ea "at ist wae United States Head Office 
American Eagle......... 343,844 85,934 Mercantile Mutual....... 47,181 2,533 
ee ae 390'970 90,604 Merchants, N. Y........ 304,075 118,247 55 John Street New York City 
American Exchange Und. 62,207 213 Merchants, Colo.... sseee 45,146 15,698 i 
American Lloyds........ 90,123 20,588 Merchants’ Underwriters. 84,525 | ——___ SSS - “ = 
Am. Merchant Marine... 42,525 9,216 Mc ‘rchants’ Mut., git 102,580 a a ae os eae . ~-— L 
American Mutual........ 85,696 5,956 rat amg Motor nd. i Y me s 1 a ee a ee Resewnasnadiseee 76,495 23,382 
American, N. J........- 615,697 184,069 oma he Mitlet a: +s w Yor 1 _ ee 24,415 ee MO SEOs oon ween 11,815 6,678 
Arkwright ge ake w aus 105,615 epee Bild Deemere that ut... a — pe M ia = ‘aes s oney svanie ests sey ae’ 686,246 188,868 
suran Yo. 0 Ee Sree 30, J w BS Malo cccrcce N. P eciproca ee 839,485 16 enn, Lumber Mut...... 97,055 
yoann Dedarwaines. 45,914 9,453 a peg _—° or niagara ian ewan koe are ~~ a “ Millers’ ‘Mutual, .. 56, 192 
Atlantic City coccesceses Bo Rt te ser = oy .* ee tisk tee e ee weee tee or’ a78 4,86 Peopl 8, Be o” ~rerrre 7,256 
eS eee 377, ,396 : ers Mutual, >XAS..-+ NOTUISK sesseeeeveseees OTIS =n wees copies National........ 288,885 
yt MDE eee ee 508,0¢ 30 218,926 Millers National........ 825,070 Norske Lioyd....ccccsoes 215,164 197,470 Phenix, Parisvi....cccce 122 943 
SE eae } 14,138 M'Iwaukee Mechanics’... 376,812 2 North Am. Inter-Insurers 62,809 ethan Phila. Manf. Mutus a. 37,967 
Baltimore American..... we ~ ein Be ie 45, Rais Bn ee a. gextneee — a Sewer enn. ata 27. 
alti ri BBOOCOT oe 0060020046008 578,5 54, NO iro € yeas OUI me in chix Assurance, , 
cater ok Moen. 1,412 Motor Car Mutual...... 143,298 43,910 Northern, N. Y......00. 175,005 71, 878 Potomac i ssese ahoe ie 
Rerishire Mutual......«. 6,700 Mutual, Albany......... 61,976 12,294 Northern, Russia........ 59,5 Preferred Risk. . ge 
eel Mutual...... F ore Nar fog ee er Peg ne mS. ~ ade gy ¥ Assurance peiae 085 4 ote ; wove Mutus il. , : 17,963 
PON a cddcenaneeosees 5E aap ee a ' — omnes eye ans pede vocal "Went ronenes ahs Phone — W ashington. ‘ 549,581 
Boston Mira. Mutual... 194, - 70:379 National Tradex ..2222, 68,138 5.727 Northwestern F. & M.... ia Geen... ". eaoceso 
% yore ationge AACS... ce ceeee O,fad AO @ Rhee oO (uce — 129,82 Jas 
ee Sennen ss oat 3 "297 91 410 National, Conn 902,525 283,419 Norwegian Assur sees 71,868 Reinsurance, Di n k. ] e876 oe 
Coto SO RRL CARD 381,421 157,952 National Mut., Penn... 5.569 ‘999 Norwegian Atlas........ 28,096 Reliable .... Der mat 19.974 "4481 
Gieiaden Amer ie Sieh Ae 8.700 2,361 National Reserve........ 44,652 4,956 Norwegian Und......... 6,106 Reliance, Per nn..... : é ve . ‘ 154.639 53°49 
California ° ciao, 112,701 48,620 National Und. of America) —5,216 610 Norwich Union.......... 286,389 123,728 Republic ..... bbe karek 161,121 45.992 
a SSE Fama ee 5 415,532 135,520 National Union......... 247,226 85,649 Ohio Farmers........... 228,059 79,516 Retail Hardware Mut... 65.588 12'071 hed 
Cantal, i, Gscv.accvees 136,365 55,978 = Nationale ....++..0.- 4+: 122,243 53,453 Ohio Mutual........... 6,970 1,800 Rhode Island........... 175,889 99008 
Central Mfrs. ~ omen aacee ones hg the rlands Fire & Life. Heny sande ~~ i OIONY....+.eeeeeee ery en oy Rhete iddend een 903,011 12,647 7 
er eeeee 34, ye ewatl thee eee eee wenee . 5 an e Ce ecoerseseeeeces 214,or (V,o08 sichmon CcewoOvEreeese 0,455 79.76% 
Senos ne aah 130,888 38,464 New Brunswick......... 192,767 84,501 DD Wed osasaeeveveaer 458,430 293,773 Rocky Mountain......... 28 007 34398 
ee Thee pmanaante 216,971 55,963 New Hampshire......... 427,061 183,056 PUNE Nesiaseeseeage 244,448 90,456 Rossia, America 675,627 877.245 
ae on New Vork....... 336,781 119,888 New Jereey............. 132'615 53.110 Palmetto .............,. 50,855 10,295  Rossia, Petrogr: grad. tee. 806-889 197/414 
Cleveland National...... 104,449 38,059 Mew Zemtemd, .cccccvsece 106.227 80,437 Paper Mitl Mutual...... 61,236 2,475 Royal covcccece 1,887,814 497 ‘028 
0” 6l-lr—e 139,201 13,447 N. Y. & Boston Lloyds.. —65,793 1,006 PRE 60 cc bees beneno 250,328 127,592 Royal Fx xchange se 853.089 151,208 
COMED. ccd vcscdoennee 41,683 a pons Rul ber Manf Mutual... 15,662 9'518 
Columbian Nat........-- 119,244 an ane Senne Rus ian Reinsurance..... 861,575 182,147 
Commerce ..seeeeeeeees 001746 755'690 a —_ — 4 ae Pau h. re & ‘Marine 446.158 179.816 
Commercial U.. weeteeees 1,283,405 ae Salamandra Pr 609,852 "37,268 
Commercial U., N. Yue 110,210 4 619 S¢ indinavian Am...... 129,957 42.845 
Commonwealth, N. Y pegee j Scottish U & N vee 605,25 201,983 
Concordia ......-ccscoes grt Second Russian... 71,843 71.576 
Connecticut ..0..scccces 168,18 1 Security ay 143°689 
Continental ..ccccoveccs 2,232, a7 gyn Skandi : 117°748 
Cotton & Woollen Mut.. 16,299 tye Skandinavia . 908,632 408.105 a 
COO 5 ccs adendscecaes 28,800 aes South Carolina 5181) 12,967 
Detroit Fire & Marine. 136,685 66, on Springfield F. & M 704,103 257,213 Le 
Detroit National........ 36,149 30,626 standard, Conn 118,056 48,198 
Dubuque F. & M........ 227,991 pe Standard, N. J 198 761 58.498 
me Og Ds. Be cccasibsewer 43,569 feng | tandard Mutual 8,582 4,046 
Eagle Star & British..... 215,602 82,705 | Star 104'18) 19408 
ee ee eer 9,260 2,608 Siete Aesurain 116 268 28°797 
Enterprise Mutual....... 85,977 pyold Sate Mutual 281 579 19.788 
Equitable F. & M....... oa 180 eye erling : 66,007 21,891 
Exelsiqr ..ccccccesssecs 23,15 17 Stuyvesant 171.678 178.158 
Fall River Mutual...... 161,106 10,867 Suffolk County Mut... 11,116 6.142 
Farmers’, Penn........- 103,100 35,467 be 488.919 168,087 
Federal Union.......... 79,344 — vis Reinsur ince 827,360 153,426 
Fidelity, S. C......-.+0 911586 pa 6 Underwr iters Exchange 85,403 2,362 
Fire Association......... vores = r U' nic ns Pari 127,259 50,880 
Fire Reassurance........ 244,219 soaker Uni A urance 245,688 100,754 
Fireman’s Fund......... 1,322,7 31 886,505 Unio om, RBuffalo.......... 88 894 28 982 
Firemen’s, N. J......-++ { 334,176 | Union, Canton... 278.779 49.191 
Firemen’s Mutual....... ee | Union Hi DANO. sss eesees 837,588 60,4 17 
Firemen’s, D. C......00. + 528 LL on Nt! Union & Phe MiX....+.... 891,204 138,465 
First a ee ecvvcce Saerk — 4 a soe Underwriters be 9,672 2,376 
Fitchburg Mutual....... 77 9,885 nited Amesicen.. 101.554 47'898 
Franklin nae eee aye a United British.......... 79,103 20,155 
ee Pree ee f oad qi United Firemen’s.. 166.956 110,649 hol 
Georgia Home.........-. 62,237 ayers United States....... 982.728 868,878 
Girard Fire & Marine... 210,529 phd 1. S. Mut. Auto 1. OR O71 49.825 - 
Glen Cove Mutual....... 63,204 32,643 a} = - rStahins 47,707 179,866 
Glens Falla.......60ccceee pop 24 a a Fire & Marine... 145,814 te 
MOE crvsetvensebeodwes 7,878 53,935 ; - " a We ey eae 47.279 8.49 
a @ ieee airs = won? THE HOME OF SERVICE Viulean sssesseeeeeevers 7.279 88.408 
Globe aaron a il pian || , = ish ngton Marine ns oo on tee 
i Pale v al... gi 4) estchester ....0. seven 70,198 283,83 
is eee. 27,814 al is day of big busi figures insuring public can depend upon Western, Penn........ ‘TT.788 89,162 
Granite State......-+++-- ecmune | In this day of big business, figure gp : BH Western, Penn. «2.0.40. 7,788 89,168 
ireat American........- ,018,2 ay a : , | ‘este 89785 
Great Lakes........ nose $4,680 1 alone mean nothing. the company under all circum. H Western Assurance. 2°. 250,075 199.458 
i ste —9, 10% q PY la reer Mutual..... 80,6 9,042 
Great Western ane Sr" “98'o83 | , ‘es h stances and conditions. . Sie. ae Ray: 
ET \esntceracaasace 487,581 194,455 All of the leading companies have ; Worcester Manf. Mut... 44.898 8,987 
ee See Se § SEF — assets, surplus and reserves run- These the Fireman's Fund has PORES senevisscoeess 157,904 69,391 
EE. oi disap secetne. © nesess - eee : » , i yes | 
Hartford .....-.ss+eee- , 2,301,176 a ning up into eight figures. demonstrated beyond question. nian 
Hawkeye Securities...... pd 4 i | 
H SCT 30,86 3,36 » ° . ’ 
nes, Now Yask....... 4,001,227 1,676,721 Today the important things—the The Fireman’s Fund has further TRIES TO BUY CLUB 
: i i 33 5 | 4 }4 } 4 -4 nm nv ‘ 
—_ ae . nse 199,248 ar ett : things that count—are stability adopted the title for its head office li The Travelers Insurance Company 
OE pemabaeaeagon 6. "808 , . “ya Bs P has made an offer for the purchase of 
aiates 86,361 36,802 Ef ae ree : Service. an he A 
Eiadoon, speetessceeees A) 30.508 and service; stability in business building The Home of Service, and | the Hartford Club on Prospect Street, 
Importers & Exporters. . ogre von | methods generally; stability of by doing thishas assumed the |] Hartford, which has many insurance 
Independence ........+. my "85 ay ar . hil > ati i] men in its membership. The latest as- 
Indiana Lumber. Mut... 130,889 ¢,860 | policy in the conduct of under- responsibility of demonstrating i sessers’ veluiiion ofthe semen a 
Bic beensene 29% £ o.e ne. . 2 . i — sek f . 3 
ee guests: 28,944 40,067 writing; and stability in the sense to the a world where $150,000. 1 he Travelers already owns 
patria Mutual....... roe Sone erandthe The Home of Service is. property at the southeast corner o 
Ins. North America .... 1,728,329 Leryn 4 that the agent, the brok Prospect and Grove Streets, which is 
aS cemeanene 301,219 208,767 | used by its printing and supply depart- 
idee tele 41,551 18,560 i ment and which adjoins the Hartford 
Iowa National........... 13,828 6,078 Club property. oma 
Keystone Mutual........ | 19,778 2,886 
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RIOT POLICIES IN FORCE 


Assured Hangs on to Insurance is- 
sued at Time of Western 
industrial Troubles 








Contrary to expectations, the large 
majority of the riot and civil commo- 
tion policies written in western indus- 
trial centers at the time of the steel 
and coal strikes last fall is still on the 
companies’ books, according to officials 
of the westérn departments of several 
of the big fire companies. 

It was supposed that after the excite- 
ment caused by those strikes had sub- 
sided, most of the business would be 
cancelled off, but in view of the general 
unrest which still exists and the possi- 
bility of further labor troubles, the busi- 
ness firms which took that coverage 
apparently decided that it would be ad- 
visable to be protected against all 
emergencies. ; 

The attitude of the railroad employes 
is such that a general railroad strike 
is quite within the realm of possibili- 
ties. All of the building trades unions 
in Chicago and other western cities are 
demanding $1.25 per hour, effective 
May 1, and if their demands are not 
granted there is likely to be further 
trouble along that line. Chicago con- 
tractors seem disposed, however, to 
grant the raise, as they are unwilling 
to bring about a renewal of the tieup 
which completelv halted all building on- 
erations in Chicago for several months 
last year. 





CALKINS ON CUT-RATES 

(This little bit of philosophy is from 
Fred Calkins, Florida.) 

Like the poor, which the Bible states 
we have always with us, we have 
found, after nearly a third of a century 
in the insurance game, that there is al- 
ways a company ready to sneak around 
and seduce the agent with the offer of 
excess commissions. They come and 
go, like the boll weevil and other pests. 
We understand a prominent, non-tariff 
company of Pittsburgh is trying this 
out in Florida, but we imagine that 
agents will not be hoodwinkea tur tong 
by this proposition. The agent who 
builds his business on a solid founda- 
tion, has never yet done it by trafficking 
with the non-board, cut-rate, excess 
commission paying companies. 





HIRAM GOMEZ’ COMPANIES 

Hiram Gomez, who is one of the most 
successful agents in Porto Rico, repre- 
sents the North British & Mercantile, 
British America, Royal, Phoenix, Com- 
mercial Union, Hartford Fire, Employ- 
ers’ Liability and Baloise. His office is 
in Mayaguez. 


BECOMES SUPERINTENDENT 

S. C. Kline, who has been connected 
with the J. A. Kelsey office for several 
years, is now superintendent of agencies 
for the Tokio Marine & Fire. J. A. Kel- 
sey manages the United States fire busi- 
ness for the company, and Appleton & 
Cox are the marine agents. 





The Central Life of Iowa suspended 
dividends on annual dividend policies 
from July 1, 1919. 


READY TO WRITE AIRCRAFT 
Aetna Companies Make Announcement 
Setting Forth Scope of Cover- 
age Given 
The Aetna companies are now fully 
prepared to write aircraft under a pol- 
icy covering practically every insurable 
hazard on land, sea, and in the air. 
Six forms of protection are available, 
namely, fire and transportation, col- 
lision, pUblic liability, property damage, 
workmen’s compensation, and personal 
accident insurance. The various forms 
of aircraft insurance will be handled by 
a new department with headquarters in 
Hartford. Aircraft accident policies 
will be issued to passengers and pilots 
and all forms will be written within 

any reasonable limits. 
GEORGIA APPOINTMENT 

The American Insurance Company of 
Newark announces the appointment of 
Haas & McIntyre as general agents for 
the Jersey Fire Underwriters’ Depart- 
ment for the state of Georgia, to date 
from March Ist. 








Pulverized Coal 

Chicago underwriters are much in- 
terested in the work of a new Illinois 
manufacturing concern which is produc- 
ing pulverized coal and equipment with 
which to use it as fuel in manufacturing 
plants, office buildings, hotels, upart- 
‘ent houses and even in private homes. 
Experiments along that line in the past 
have been unsuccessful and the com- 
panies generally have looked unfavor- 
ably on. risks in which pulverized coal 
was used for fuel, but the new device 
seems to be a decided improvement 
over any of the methods used hitherto. 
The coal is ground inwo a fine powder 
and demoisturized. Drums of various 
sizes containing atmolyzers or fans are 
installed next to the heating apparatus. 
The fan feeds the coal through a fine 
opening and it floats out over the fire 
in much the same manner as an oil 
spray. The entire coal product is con- 
sumed, with nearly 100 per cent com- 
bustion. 

The only serious objection to it seems 
to be that the heat is so intense that 
very few fire boxes can stand the 
strain. As a result they have to be 
rebuilt at frequent intervals. There 
seems to be no particular fire hazard 
oud the possibility of explosion is re- 
duced to the minimum when the coal 
is demoisturized by a patent process. 

+ * o* 


Proceed Against Philadelphia Mutual 

Proceedings have been instituted by 
the Pennsylvania Insurance’ Depart- 
ment through the office of the State 
Attorney General against the Mutual 
Health and Accident Insurance Com 
pany, conducted in Philadelphia by 
Benjamin Koren as president and by 
Julius Rubin as secretary for their per- 
sonal benefit, requiring the concern to 
show cause why its business should not 
be closed. The managers state that 
the outstanding insurance has been re- 
insured, 

+ +. a 

T. F. Allen, for the past eight years 
with Fred S. James & Co., on March 15 
will become associated with the under- 
writing department of the Squire Com- 
pany, general agents for several com- 
panies. 


| SCHAEFER & SHEVLIN 








ROYAL-CANADIAN CHANGE 
J. H. Labelle has been appointed 
Canadian manager of the Royal to suc- 
cced William Mackay. Percy J, Quinn, 
Toronto branch office manager, has 
been made Ontario manager. He has 
been with the Royal 27 years. Mr. La- 
belle was assistant Canadian manager The seal strength of an incerance com- 
of the Royal. pany is in the conservatism of its man- 
eta agement, and the management of 
GRADY SUCCEEDS RUFFIN HAN is an absolute assurance of 


the security of its policy. 
John H. Grady has succeeded B. A. teapronectes nahn Salas 
Ruffin as New York manager of the : hess 
General Accident. Mr. Grady was for ee E's JARVIS Setar, — 
some time with the Massachusetts WILLIAM MoRRIgON, Asst. Sec’y 
HOME OFFICE 


Bonding & Insurance and was also in 
Hanover Bldg., 34 Pine St. 


THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 





charge of the casualty department of 
Caler, Carney, Liffler & Co., Boston. 





J. O. Turnbull has resigned from the aw See 
Manitoba Insurance Department to be- HOWIE f RR Ry Agents 


come agency director of the Northwest- 
ern Life of Winnipeg. 


Fire Casualty Life 
RE-INSURANCES 


WILLIAM C. SCHEIDE & CO. — 


(INCORPORATED) 
HARTFORD, CONN. 





95 WILLIAM STREET, NEW YORK 











S. D. McComb, Pres. O. E. Carter, Sec’y-Treas. 


DMcCo Oo. 
INCORPORATED 
FIRE and MARINE INSURANCE 


Phone : 53 Beaver Street c 
Broad 631 NEW YORK CITY Macomb, 7 . 


C. P. Jennings, V.-Pres. 




















100 William Street GENERAL AGENTS 


FIRE and AUTOMOBILE INSURANCE 


New York, N. Y. 











Excellent Facilities for Handling Suburban Business Phones John 1167, 1168 














NEW. YORK STATE DFPARTMENT 


SUPERIOR FIRE INSURANCE CO, OF PITTSBURCH, PA, 
ALLEMANNIA FIRE INSURANCE CO: OF PITTSBURGH, PA. 
CAPITAL FIRE INSURANCE Co; OF CONCORD, N.H, 


GEORGIA HOME INSURANCE CO. OF COLUMBUS, GA, 
UNITED AMERICAN INSURANCE Go. OF PITTSBURGH, PA. 





















__ WH) MINIT NIEELNNIOEEOOONUTERTONPNOUOVOETOTATEETOL FTL a 
New Jersey Insurance Co. | 
| ne 2 a ——— oe E | 

Capital $ Head Office: 

5 One Million Dollars 40 Clinton St., NEWARK, N. J. 

3 C. P. STEWART, President J. B. GUTHRIE, Secretary 

| ARTHUR HOYT, Vice-Pres. F. L. BROKAW, Treasurer 

= WESTERN DEPT-.: Insurance Exchange Bldg., Chi , lll., H. H. INGAL 

: PACIFIC COAST DEPT.: 140 Sansome avs es icon SEELEY ae al 
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REINSURANCE 
BROKER 


W. B. BEATTIE 


1 King William Street 
LONDON, E.C. 4 


Excess covers (Fire and Contingency 
contracts) placed with best offices 
and Underwriters. 


Correspondence invited. 











PHILADELPHIA 











ADEQUATE | GC) ARENCE 

A. KROUSE & CO SATISFACTION 
FACILITIES LOCAL AND GENERAL AGENTS ~~ SERVICE 
ALL LINES 325 WALNUT STREET PHILADELPHIA, PA. ALL LINES 











PENNSYLVANIA NEW JERSEY 








307 FOURTH AVENUE 





LOGUE BROS. & CO.. inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 
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Hughes Arbitrates 
Cuban Sugar Loss 


GROUPS COVERED LOSS 





BOTH 





Johnson & Higgins and C. R. Neid- 
linger Brokers in Refereed Car- 
denas Sugar Case 





The arbitrators in the Cardenas 
(Cuba) sugar loss, Charles E. Hughes, 
Robert J. Fox and Leo Levy, have given 
their opinion. On one side of the con- 
troversy was a group of companies, re- 
ferred to in the report as Class A poli- 
cies. On the other side a group referred 
to as Class B policies. 

The decision of the arbitrators, in 
brief, is that they find that the sugar 
in question was under the cover of both 
the Class A policies and Class B poli- 
cies at the time of the fire and that the 
companies issuing these policies should 
respectively contribute to the amount 
of the loss. The brokers in the case 
were Johnson & Higgins and Charles 
Neidlinger. 

The fire occurred on September 7, 
1918, and at that time the warehouse 
contained sugar valued at $1,323,760, of 
which San Vicente sugar valued at 
$435,508, and figuring in this contro- 
versy, was destroyed. 

The Class A_ policies were called 
Syndicate policies because loans of an 
American syndicate to a Cuban trading 
company were pledged by the San Vi- 
cente sugar, and the policies were 
issued to the Cuban Sugar Syndicate 
Corporation, in connection with the 
loans. The Class A policies were issued 
by six American companies, taking per- 
centages of from 5 to 25 per cent. 
Johnson & Higgins placed these poli- 
cles. 

The Class B policies, placed through 
Charles R. Neidlinger, were open cover 
reporting forms of policies, issued to the 
Cuban Commercial and Industrial Com- 
pany, which owned the plantation on 
which the sugar was grown. 

As it was provided in the arrange- 
ments for the syndicate loans that the 
syndicate should place insurance for 
the full value of the pledged sugars, it 
was desired to avoid the expense of a 
double premium, and the Czarnikow- 
Rionda Company, selling agent for the 
sugar, directed that the Class B policies 
should be canceled, but, in order to 
avoid short-rate cancelation, instead of 
canceling the policies certain endorse- 
ments were fixed. The double insur- 
ance resulted from the uncontemplated 
continuation of the Class A_ policies 
after the Syndicate loan had been paid 
and the sugar released by the syndicate 
corporation. 

“This was an event to which the 
parties had not looked forward, but the 
fact that they did not contemplate it 
cannot change the contract which they 
actually made. Zhe _ circumstances 
which existed when the contract was 
made, instead of negativing the natural 
meaning of the endorsement, confirms 
it,” says the report. 





The annual statement of the Peo- 
ples National Fire for 1919 shows: 


Assets, $2,220,538.43; reserves, $932,- 
675.83; surplus to policyholders, $1,- 
281,15 58. 44. 





“STRONG AS THE STRONGEST”’ 


The Northern Assurance Go. 


(LTD., OF LONDON) 
Organized 1836 
Entered United States 1876 


Losses Paid - - - $109,000,000 
Losses Paid in U. S. $40,000,000 
Eastern and Southern Departz:ents 


55 JOHN STREET 
NEW YORK CITY 








Not Wanted Policy 
Situation Surveyed 


ONE COMPANY’S. INVESTIGATION 


Fewer Cancellations Throughout Coun- 
try Reported By Departmental 
Heads; Situation Improves 





While there is considerable discus- 
sion among New York City agents re- 
specting the non-taken policy evil and 
the situation here is not good, the same 
cannot be said regarding the country 
as a whole. Asked for some informa- 
tion along this line by The Eastern 
Underwriter one of the leading com- 
panies made an investigation and re- 
ported as follows: 

The East: Clerks handling cancella- 
tions and checking of accounts advise 
that there has been a noticeable falling 
off in the past few months of policies 
returned not wanted, and marked off in 
full. 

The West: The cancellation clerk ad 
vises that there has been an appreci- 
able falling off in the number of poli- 
cies returned not taken since we issued 
a circular on that subject some time 
ago. 

The South: Examiners in this de- 
partment are of the opinion that there 
has been no material change in the 
situation regarding not wanted policies. 











BROKERS ACTIVITIES 





Percy S. Mallett Resigns 
Percy S. Mallett, secretary of Willcox, 
Peck & Hughes, and manager of its 
fire insurance department, will leave 
that concern and also Willcox, Peck, 


Brown & Crosby in April. He began 
his career in the office of the New York 
Underwriters’ Agency in 1881, later be- 
coming loss clerk and special agent. 
Then he went to the Norwich Union as 
general adjuster. In 1895 he became a 
member of Heyward & Wreaks, which 
was afterwards merged into Walker & 
Hughes, still later to be merged with 
the firm which became Willcox, Peck & 
Hughes. 
a” + * 
Chicago License Situation 

Officials of the citv legal department 
of Chicago have been in conference 
during the past week with representa- 
tives of the different lines of insurance 
in the city, in an effort to work out a 
satisfactory schedule of license feces. 
In view of the city’s loss of revenue 
from saloon licenses it is planned to 
increase license fees on _ practically 
every other line of business. 

Some of the city officials feel that the 
brokerage license rule should’ be 
revamped so as to cover all persons 
soliciting insurance\in any way in Chi- 
cago, or who receive any compensation 


for handling insurance or assisting in 
placing it. It is proposed to charge $25 
a year and provide that no one shall 
receive compensation directly or in- 
directly from the sale of insurance un- 
less he has a city broker's license. 
The penalty for violation would be $200 
fine and revocation of license for one 
year. 
* * & 
Philadelphia School Fund 

The Philadelphia Board of Education 
some years ago decided to establish a 
fund of $500,000 for the purpose of do- 
ing its own fire insurance by setting 
aside $100,000 and annually adding $50 
0¢0. The fund was reduced to $324,- 
796.35 by meeting two losses in the 
winter of 1918 and 1919 amounting to 
$261,536. The recent burning of the 
Wyoming School building will further 
reduce the balance on hand about $50 
000, making the insurance fund $275.,- 
000 instead of the contemplated $500,- 
000, notwithstanding the annual ac- 
cretions of $50,000. 











Established 1862 


STATES 
HORATIO N. KELSEY, Manager 
206 Broadway, New York, N. Y. 


UNITED BRANCH 








Cash Capital 


JOHN KAY, Vice-President and Treasurer 
NEAL BASSETT, Vice-President 


Firemen’s Insurance Co. Newark, N. J. 


Recennnte 1, 1919 

pennsauead $1,250,000.00 
Net Surplus ............ 
SURPLUS TO POLICYHOLDERS. $3,496,144.00 


DANIEL H. DUNHAM, President 


J. K. MELDRUM, Assistant Secretary 


. $2,246,144.00 


A. H. HASSINGER, Secretary 











E. J. PARMELEE, 
GEORGE SHAW, 1 


Fire, Marine, 
Automobile, Sprinkler Leak- 
age, Riot and Explosion In- 


E. A. MORRELL, 205 Walnut Place, Phila., Special Agt. MIDDLE DEPT. 
JAMES J. GARLAND, 514 Eighth Ave., Brooklyn, Special Agent 


racuse, N. Y., Special Agent. NEW YORK STATE 
Milk St., Boston, Special Agent. NEW ENGLAND 
F. F. BUELL, Troy, N. Y., Special Agent........ NEW 


Windstorm, 


surance. 
N. Y. SUBURBAN & NO. N. J. 


YORK STATE 








A. H. TRIMBLE, Prest. 


Capital $400,000.00 





The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 
EDWARD HEER, Sec’y and Treas. 


Why not make room in your agency for a conservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 








FRED. S. JAMES 


1819 


Paris 


CHICAGO 





General Fire Assurance Co. 


Carroll L. DeWitt 


GEO. W. BLOSSOM 


FRED S. JAMES & CO. 


UNITED STATES MANAGERS 


1807 


Eagle. Star & British Dominions Ins. Co. 


London 
AGENCY SUPERINTENDENTS 


123 William Street 
NEW YORK 


Urbaine Fire Insurance Co. 


P. A. Cosgrove 


WM. A. BLODGETT 


1838 


Paris 


SAN FRANCISCO 
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Davenport’s Work 
For Fire Prevention 


TRAINING OF BOSTON AGENT 


Father in Business for Forty-five 
Years; Distinguished Underwriters 
Started There 


Alfred Davenport, who has been doing 
remarkably good work as chairman of 
the fire prevention committee of the 
National Association of Insurance Ag- 
ents, is a member of the insurance firm 
of William E. Davenport & Son, Boston, 
Sighteen years ago this month, he 
started as an insurance agent in Boston. 
Prior to that time, and during his boy- 
heod days, it had been his custom to 
come often to the office of his father, 





ALFRED DAVENPORT 


who, by the way, has been in the busi- 
ness for more than forty-five years. At 
that time associated in the office with 
his father, William E. Davenport, were 
Mr. Richards, Mr. Bartow, Mr. Crosby, 
and many others who have since be- 
come leading figures in the insurance 
world. 

As a boy, he became more or less 
interested in the insurance business, 
and, since his active entrance into same, 
he has been: particularly interested in 
the fire prevention viewpoint because 
he realized that the enormous fire waste 
and loss of life could be and should be 
reduced by the people of this country. 

In 1913 and 1914, he served as 'a mem- 


ber of the State Legislature and assist- - 


ed in securing the passage of laws that 
have been very helpful to Massachusetts 
along the lines of fire prevention. His 
interest is not merely a technical one 
or a financial one, but is based very 
much on the human element of the 
situation. 

In talking with a representative of 
The Eastern Underwriter, Mr. Daven- 
port said: 

“When I observe, as I did last month, 
the seemingly unnecessary loss of life, 
it stirs me to greater action. Within 
two days fifty-seven horses were burned 
to death in a large stable fire in Boston 
and,four elderly ladies were burned to 
death in a building, more than a hun- 
dred years old, and which had not been 
properly brought up to date, despite 
which it was being used as a home. 
These are the kind of incidents which 
arouse on my part the need for greater 
action.” 


Boston Premiums In 
1919 Were $9,000,000 


LED OTHER COMPANIES 





ROYAL 





L. & L. & G. Was Second; Companies 
Writing More Than $40,000 
Premiums in Six Months 


According to the Boston Protective 
Department, premiums written there for 
1919 total about $9,000,000. For the 
last six months of 1919, premiums were 
$4,370,109. During the last six months, 
the companies writing more than $40,- 
000 follow: 


SE ne rte ry. ,- $64,867 
De PMEE. cccccscsiarccns 43,405 
tie iat Sak eres 3 emid ne PSOE 97,544 
i I Te rey 70,735 
Dubuque F. & M........ eer 45,965 
PRE acc cedars eeeges eeeee 50,704 
PP rer re 41,391 
CIOS We TONRTG. o icvcdccccecwes 67,844 
SPOS OTIC |... 5660 i s00s vices 82,346 
Rochester Gy ES eka ete + eedue 43,958 
EN SS ere eae 88,425 
SN MUONS. Gaidhs iva osielge. Hadad mene 65,729 
I, ere, aS ceall a ete re ss aid inl are 46,432 
I oak 6 dia) with ih oip ic. Wiera ae i »- 12,229 
DE Aa Nie ete wis sdb ee Kens emees 62,062 
2 ey Seer oi hae ota i 41,490 
i IE Re. UIGy nhs aks 6 wide 54,253 
POMMOVIVOMIG. ccicsccwrveciesvcers 46,322 
ge, a rs Bahan 40,653 
era serarrr a rer 61,855 
Se | err 46,465 
aa Se enrmds dria Rusianch 0% ease NE 74,055 
Commercial Union ............. 67,638 
ee a viea g Relnean waweurie 102,033 
BION Ge TAB. cee ca eseinvese 51,155 
eS SM aa dradlgva » abo ce aang ekees 42,386 
Ss tedidterk Vin acd a4 8 kee ak we 97,870 
<r ia: sateen ea ii 53,167 
ED See Wan aaeckeksin cosa sues 129,989 


The mutual companies do not write 
much in Boston. Metropolitan of that 
city have the largest premiums, $9,000. 
The United of Boston is second with 
$8,315, and the Holyoke of Salem and 
the Quincy of Quincy run a neck and 
neck race for third. The Massachusetts 
stock companies in addition to the Bos- 
ton, whose figures have already been 
cited, had premiums as follows: Spring- 
field F. & M. wrote $37,704, Massachu- 
setts F. & M. wrote $22,007; Old Colony, 
$15,152. 


MADE EXECUTIVE ASSISTANT 

R. L. Tanner, Western special agent 
of the special risk department of A. & 
J. H. Stoddart, general agent of the 
New York Underwriters’ Agency, has 
been promoted to executive assistant at 
the home office. He will succeed Robert 
M. Bennett, who has been admitted to 
membership in the firm. Mr. Tanner 
has been connected with A. & J. H. 
Stoddart for many years ‘and served 
first as field man and later as Western 
agent. 

With Phoenix of London 

BE. A. Starkweather, formerly with 
improved risks department of the 
Kivans group, and later with the New 
Jersey Schedule Rating office, joined 





the Phoenix of London on March 1 as ° 


assistant manager of the sprinklered 
risk department. 











LONDON, 


United States Branch 
92 William Street, New York 


INCORPORATED 1720 


‘Royal Exchange Assurance 


ENGLAND 


United States Manager 





EVERARD C. STOKES 
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London .« Lancashire 
Sire Insurance Co. Ltd. 


OF LIVERPOOL, ENGLAND. 











CHAS. H. POST, U. S. Mgr. 


Caledonian Insurance Co. of Scotland 


TOUNDED 1605 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 
R. C. CHRISTOPHER, Asst. U. 8. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 














Capital Stock, all cash...... 


National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement January 1, 1920, to New York Insurance Department 


LIABILITIES 
$2,000,000.00 


Funds reserved to meet all Liabilities, Re-insurance Reserve, 


Legal Standard.......... 
Unsettled Losses and Other Claims................seeeeecees 


Total Assets January 1, 1920............. 
F. D. Layton, Vice-President C. B. Roulet, Ass’t Secretary 
S. T. Maxwell, Secretary 


SURPLUS TO POLICYHOLDERS...........$8,557,578.23 


H. A. Smith, President 
G. H. Tryon, Vice-President 


131449,443.33 
25725,942.04 
6,057,578.23 


. - $24,723,963.60 


F. B. Seymour, Treasurer 

















/ « 
Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 








Assets, $2,144,572. 





THE YORKSHIRE 


FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT 
AND EXPLOSION INSURANCE 
U. S. BRANCH, 8 Maiden Lane, New York. 
FRANA & DUBOIS, United States Managers. 
FRANK B. MARTIN, Asst. Manager. 


DEPARTMENT MANAGERS: 


OF YORK, 
Established 1824 


HARRY F. WANVIG, B 


METROPOLITAN _ ...ccccecceeeees Willard S. Brown & Co, 

PACIFIC COAST ...cccccccoocceeeMoClure Kelly ...ccccccccccccees «-San Francisco, Cal. 
CAROLIINA-VIRGINIA  ..esseeees OCS Th. TMD cocccceccccveccescs Greensboro, N. C. 
SOUTHIEASTERN .ccccccccccceces Dargan B TUR? cccccccccccses eee Atlanta, Ga. 

LA. & MISSISSIPPI ............ Tamek B. BUGD cccccececesescececis New Orleans, La. 


INSURANCE CO., LTD. 
ENGLAND 


ERNEST B. BOYD, Underwriting Mgr. 
ranch Secretary. 


Surplus, $1,023,469.75 
ooeseee New York, N. Y. 











F. H. HAWLEY, Pres. 
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E. K. SCHULTZ & CO. 





ORGANIZED 1848 


Surplus Over $1,500.000.00 
AN AGENTS COMPANY 





PHILADELPHIA 
GENERAL AGENT 


Pennsylvania, New Jersey, New York, Connecticut, 


Massachusetts and Rhode Island 


W. E. HAINES, Secy. 


Ohio’s Oldest and Strongest Company 
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MORE BLACK TOM 
SUITS UNDER WAY 
(Continued from page 1) 


carloads, or 1,500,000 pounds of explo- 
sives and inflammables. 
Failed to Exercise Care 

At the time there was introduced in 
evidence an earlier answer made by 
defendants, the Lehigh Valley, which 
alleged that the fire was caused by in- 
cendiaries. The details of the incen- 
diarism did not come out during the 
course of the trial. It was shown that 
the railroad company, in spite of the 
possession of this enormous quantity of 
explosives and of the danger of muni- 
tions depredations, which were going 
on in the country at that period, adopt- 
ed no greater standard of protection 
than it had exercised prior to the be- 
ginning of the war. 

The appeal court held that there was 
ample evidence upon which the jury 
could find that the railroad company 
had failed to exercise a degree of care 
commensurate with the risk of danger, 
reasonably to be anticipated from the 
situation. 

A large quantity of raw sugar was 
involved in the litigation, and the court 
held that the plaintiffs could recover, 
in addition to the value of the sugar at 
the time of the casualty, legal interest 
from the date of the destruction. 

Lots of Work and Difficulties 

Developments from an_ insurance 
standpoint following the disaster were 
fast, numerous and intricate. The first 
chapter was to adjust the loss with the 
policyholders. There were grave ques- 
tions presented as to how much of the 
damage was caused by fire and how 
much by explosion. After carefu) in- 
vestigation the companies proposed an 
adjustment with the assured, which 
was accepted by everybody. 

Next, there was the greatest diffi- 
culty to obtain information regarding 
the explosion inasmuch as all the in- 
formation was within the knowledge 
of the railroad company. The disaster 
happened in the dead of night on a 
Saturday, at a time when there was 
practically nobody on Black Tom Is- 
land, except a watchman. Getting evi- 
dence required a very careful and ela- 
borate system of information from de- 
tectives and from other sources. The 
watchman in question was an elderly 
man whose duties included watching 
not only the railroad yard, but some of 
the adjacent warehouses and piers, “in 
addition to certain other work.” The 
railroad yard was an eleven-acre affair; 
so it can be seen that he had his hands 
full. 

Narrow Escape For Sleepy Darky 

One of the witnesses at the trial was 
a colored man who lived in a cabin 
built on piles in flats near Black Tom. 
His wife was more wakeful on the night 
in question, and smelt smoke. She tried 
to arouse her husband, but he declined 
to move, saying he was sleepy. Finally, 
she pushed him out of bed, when grasp- 
ing the situation through knowing the 
contents of the railroad cars, he put his 


_family into a rowboat in the vicinity of 


the yard, not waiting for any of them 
to dress, and they rode in safety to a 
Jersey City pier. 

Black Tom is not an island, but is 
a peninsula at Communipaw, N. J. 
The explosion, which did property dam- 
- of $25,000,000, was felt for fifty 
miles. 





NEW JERSEY SPECIALS MEET 

: R. P. Barbour, secretary of the North 
British & Mercantile, spoke on use and 
occupancy and profits and commissions 
insurance before the monthly meeting 
‘of the New Jersey Special Agents’ 
Association, held in Newark on Monday. 
He discussed the possibilities and range 
of these forms of coverage and said he 
believed the crest of production had 
been reached for the time being. C. 
Albert Gasser, inspector of combustibles 
of Newark, spoke on fire prevention and 
assured those present of the willingness 
of the municipal authorities to aid in 
this work. 


Program Of 
Mid-Year Meeting 


AGENTS READY FOR RICHMOND 








Commissioner Button to Discuss Quali- 
fication; Sheldon Catlin to Talk on 
Americanization 





The National Association of Insur- 
ance Agents, whose mid-year meeting 
will be held in Richmond, Va., on March 
17-18, announces this program: 


WEDNESDAY, MARCH 17 
First Session—10 A. M. 

“Star Spangled Banner.” 

Address of Welcome. 

Response to Address of Welcome— 
Craig Belk, Houston, Tex., territorial 
vice-president, Southwestern States, 

Report of President—Fred J. Cox, 
Perth Amboy, N. J. 

Report of Executive Committee—Jas, 
L. Case, chairman, Norwich, Conn. 

Report of Finance Committee—Chas. 
F. Wilson, chairman, Fitchburg, Mass. 

Report of Grievance Committee—Ar- 
thur G. Chapman, chairman, Louisville, 
Ky. 

Report of Legislative Committee—E. 
M. Allen, chairman, Helena, Ark. 

Report of Casualty Committee—Mar- 
shall J. Ellis, chairman, Macon, Ga. 

Report of Fire Prevention Committee 
—Alfred Davenport, chairman, Boston, 
Mass. 

Report of Organization Committee— 
Fred B. Ayer, vice chairman, Cleveland, 
Ohio. 

Discussion, “Uniform Agency Qualifi- 
cation Laws”—Hon. Joseph Button, In- 
surance Commissioner of Virginia 
(chairman Insurance Commissioners’ 
Conference Committee to National As- 
seciation), and members of the- asso- 
ciation. 

Second Session—2 P. M. 

Roll Call of States. 

Discussion, “The Broker, the Agent 
and Resident Agency Laws”—Members 
of the association, insurance commis- 
sioners and insurance journalists. 

Address, “Our Duty as American Cit- 
izens’—T. Alfred Fleming, supervisor 
Conservation Department, National 
Board. 

THURSDAY, MARCH 18 
Third Session—10 A. M. 

Discussion, “Self-Graded Dues and 
Paid Secretaries’—James T. Catlin, Jr., 
president, Virginia Association, Dan- 
ville, Va. 

Discussion, “Non-Agency Mutual Com- 
petition: The Remedy”’—Executives of 
casualty companies and members of the 
association. 

Fourth Session—2 P. M. 

Discussion, “Fire Prevention: A Mes- 
sage from the National Board’’—Shel- 
don Catlin, vice-president, Insurance 
Company of North America, and mem- 
bers of the National Association. 

Discussion, “Relations of National 
Association with the Chamber of Com- 
merce of the United States’—M. B. 
Trezevant, manager, Insurance Depart- 
ment, Washington, D. C., and members 
of the association. 

General Manager Whitney, of the 
Workmen’s Compensation Service Bu- 
reau, has appointed the following com- 
mittee to discuss matters of general 
interest with the agents: 

Edson 8. Lott, United States Cas- 
ualty; John T. Stone, Maryland Cas- 
ualty; Charles H. Neeley, Ocean; Nor- 
man R. Moray, Hartford; Robert J. 
Sullivan, Liability and Compensation 
Departmept of the Travelers; A. Dun- 
can Reid, Globe Indemnity. 

These executives have been invited to 
Richmond. 














Great American 
Insurance Company 


New Dork 


INCORPORATED - 1872 


‘PAID FOR LOSSES 


$105,437,708.58 
@TATEMENT JANUARY 1, 1919 


$5,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


15,231,512.92 


NET SURPLUS 


10,619,509.09 
30,851,022.0 1° 


"Includes $134,574.96 Excess Deposit in Canada 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3ist, 1918 


United States Government Liberty Loan bonds owned 
by the Company exceed its entire capital stock of 
$5,000,000—a striking indication of true patriotism 


Home Office, One Liberty Street 
New York City 


Western Department 
WALTER H, SAGE, Gen’! Mgr. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicago, Ill. 

Boston Office 


ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass. 


Pacific Department 
GEORGE H. TYSON, Gen’! Agent 
210 Sansome Street 
San Francisco, California 
Marine Department 


WM. H. McGEE & CO., Gen’! Aagts. 
15 William Street, New York City 
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Greater Capacity for Local Agents 











Use our unlimited capacity and wide experience for placing additional lines 
of insurance beyond the capacity of admitted companies. 
Binding Contracts with Guaranteed Underwriters at Lloyds and British 
Companies maintaining United States deposits. Immediate telegraphic 
binders given. 


MARSH & MCLENNAN 


Insurance Exchange 
CHICAGO 


80 Maiden Lane 1615 California St. 114 Sansome St. 107 8. Fifth St. 


NEW YORE DENVER SAN FRANCISCO MINNEAPOLIS 
901 Ferd Bldg. 302 West Superior St. 263 St. James St. 23 Leadenmell St. 
DETROIT DULUTH MONTREAL * Lo nN 


The Best there is in Insurance Service 
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Insurance Company of 


NORTH AMERICA 


PHILADELPHIA 





Cash Capital $4,000,000.00 
Assets over , A $32,000,000.00 | 
Losses Paid Since Organization Over : $209,000,000 
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By DR. S. S. HUEBNER 
No. 1. Existing Re-Insurance Agreements 


The beneficial character of pooling 
arrangements to both re-insurer and 
re-insured must be apparent. To the 
companies they mean, if properly con- 
ducted, the elimination of excessive 
competition, reasonable assurance of a 
fair profit, the avoidance of irritating 
jealousies, the reduction of everhead 
expenses. To the insuring public they 
result in the enhancement of the se- 
curity of the protection offered, the re- 
tention and enlargement of capital in 
the business, and the elimination of 
much labor, inconvenience and loss of 
time in the placing of the Nation’s mar- 
ine insurance handled in this manner. 
The following agreements deserve spe- 
cial mention: 

The cotton re-insurance agreement.— 
Under this agreement a share of all cot- 
ton risks assumed by the original com 
pany is re-insured, excluding domestic 
shipments insured under policies issued 
to American spinners and/or American 
consignees in northern states. 7e0- 
graphically, the agreement covers from 
the interior of the United States to all 
parts of Europe and Japan. The dis- 
tribution of risks is on the basis of an 
agreed number of shares, each company 
issuing a direct policy to the insured 
and ceding to the other companies a 
share of each risk in accordance with 
the stipulated percentages. The rates 
are arrived at by conferences between 
the representatives of the companies. 
There is, however, no general agree- 
ment in writing, the only contracts be- 
ing those for re-insurance issued by 
each company to each of the other 
members. Some 26 interests are par- 
ties to the arrangement, representing 
a total of 120 shares. One interest, in- 
volving four companies, represents 20 
shares; another interest, composed of 
two companies, 20 shares; another in- 
terest, representing three companies, 
15 shares; another interest of two com- 
panies, 9 shares; and still another in- 
terest, involving four companies, 8 
shares. The remaining shares are rep 
resented by companies, two of which 
represent 12 shares each; one, 10 
shares; three, 3 shares; two, 2 shares, 
and three, 1 sWare each. Of the 120 
shares, however, 5914 shares are re- 
tained or placed elsewhere than with 
the companies mentioned. The con- 
tract is accompanied by a voluminous 
printed folder containing a tabular out- 
line of the marine insurance rates on 
cotton shipments by approved steamers 
(including United States shore risk and 
country damage as per policy terms 
and conditions) for the season 1918-19, 
subject to change on 30 days’ notice. 
The folder specifies the voyages be- 
tween a large number of American 
ports and British and French ports, 
and for each voyage stipulates the rate 
by types of steamers. Rates are also 
mentioned for direct shipments to ap- 
proved ports in Japan, China, India, 
Manila, Vladivostok and Mexico. 


Cotton fire and marine underwritérs. 
—This refers to an agency of a number 
of companies writing cotton marine 
and transit insurance with a recipro- 
cal re-insurance understanding. Each 
company operating through the agency 
issues an individual policy to a ship 
per and covers from the time the cot- 
ton becomes the property of and is at 
the risk of the shipper until the lia- 
bility of the shipper ceases, whether 
here in America or abroad. The risk 
under each policy is re-insured with the 
other companies in the agency at a 
fixed percentage of each risk written. 
The manager, with the advice and ap- 


proval of a managing committee ap- 
pointed from the interested companies, 
handles rates and all other matters 
pertaining to the business. There is 
no written agreement between the com- 
panies, but only an acceptance of re- 
insurance by each company of its 
agreed percentage of all liability as- 
sumed by each company represented in 
the arrangement. 

Burlap agreement.—This  arrange- 
ment is similar to the cotton agreement 
and covers the traffic in jute, jute butts, 
bagging, burlaps, and gunnies from Cal- 
cutta to ports and places in the United 
States, British North America, Cuba, 
or Porto Rico. Twenty separate in- 
terests, representing, however, a much 
larger number of American and foreign 
companies, constitute the membership 
and divide the business on the basis 
of 172 shares. Each company is obli- 
gated to re-insure a portion of any risks 
which it may assume with the other 
members. Four interests are entitled 
to eight shares each, four to four shares 
each, and four to one share each. The 
balance is distributed among eight 
other interests, each receiving, respec- 
tively, 2, 5, 7, 13, 14, 24, 25, and 30 
shares. The rates received on the re- 
insurance are stated in the contract. 

Joint grain certificate.—-The purpose 
of this association of 11 leading com- 
panies is to facilitate the writing of 
large amounts of insurance on grain 
moving on steamers on the Great 
Lakes. The associated companies is- 
sue a joint certificate which certifies 
that the insurer is protected by the 
several companies, “each insurer for 
himself and not one for the others.” 
The respective percentages for the sev- 
eral companies are expressed on the 
certificate, and it is agreed that the 
certificate “represents and takes the 
place of the original policies, and con- 
veys all the rights of the original policy 
holder, for the purpose of loss or claim, 
as fully as if the property was covered 
by a special policy direct to the holder 
of this certificate.” It may be added 
that the certificate is signed by the 
authorized agent of all the companies, 
who is appointed to conduct all of the 
joint ventures. The interested com- 
panies hold an informal conference 
once a year and agree upon rates for 
the current season. . 

Lumber Re-insurance Association on 
the Great Lakes.—Under this arrange- 
ment companies re-insure each other’s 
policies on an agreed percentage of the 
risk assumed. Contracts are made at 


the beginning of the shipping season 
between the shipper and the company 
he may select, to cover against marine 
perils on lumber and timber products 





Cable Address: NORMARINE 


NORWEGIAN MARINE- 
FOREIGN BRANCH, LTD. 
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rate adjusting. 


not equipped with bumpers. 


such “policies.” 








Auto Insurance Merit Rating 


Someone has raised the question as to whether we are not 
“cutting rates” by offering a merit rating discount on auto collision 
insurance for pleasure cars equipped with bumpers. 


The answer is an emphatic NO. 


The refinement of a.rating schedule by means of credits for merit 
and penalties for demerit, if fairly applied, is not rate cutting but 


Since bumpers greatly minimize the loss from collision, we 
offer a rate discount for cars so equipped and we also charge a 
correspondingly higher rate for collision insurance on pleasure autos 


In other words, we reward the foresight of car owners who take 
such precautions and we penalize the careless and indifferent who 
fail to take reasonable precautions. 


If this policy of discrimination against careless car owners and 
on the other hand meeting careful folks halfway is “cutting rates,” 
then our judgment is open to criticism, not otherwise. 


Bankers & Shippers Insurance Co. 
1 South William Street, New York 
Phone Hanover 6930 


MARITIME UNDERWRITING AGENCY, Inc. 
J. SCOFIELD ROWE, President | 
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We invite inquiries from agents and brokers who approve of 
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moving on the Great Lakes or the St. 


Lawrence River. Report of each ship- 
ment is made when the insured re- 
ceives advice of the same. The ves- 
sels used are restricted to those which 
have been inspected and classed by the 
American Bureau of Shipping, and each 
shipper is supplied with a book con- 
taining a list of these ships and their 
respective classes. The companies have 
adopted a tariff as a basis for re- 
insurance, and this is attached to each 
contract made. The office which writes 
the risk is the clearing house for the 
distribution of risk, premiums, and 
losses between the members of the 
association. All insurance is issued 
on the basis of “each for itself and 
not for the others,” the companies join- 
ing only in such matters as make for 
the convenience of shipper and com- 
pany and which are helpful in the re- 
duction of expenses through the han- 
dling of the business by a central 
agency. 

Inland river agreement. — Twelve 
leading companies have entered into 
an interre-insurance contract, each 
with the others, covering their respec- 
tive interests on all hulls, cargoes, 
freight lists, and charges as regards in- 


& TRANSPORT- 


GENERAL AGENTS: 





land waters of the United States, and 
which may be insured in any one of 
the companies through a designated 
general agency, or its representatives 
and subagents. The agreement, how- 
ever, does not embrace any business 
covered by the New Orleans River 
Association, nor certain lines which 
are not acceptable to all parties to the 
agreement. The business jis appor- 
tioned so as to give three companies 
15 per cent each, four companies 5 per 
cent each, and the remaining three 
companies 6 per cent, 9 per cent, and 
20 per cent, respectively. The max- 
imum line contemplated on any one 
venture, either on hull, cargo, freight 
list or charges, or on all combined, is 
limited to a certain amount, and any 
excess over that amount is to be re- 
insured by the general agent where 
and when possible and to the best ad- 
vantage. But, should no such re insur- 
ance be secured, it is understood and 
agreed that each member assumes his 
proportionate share of such excess. 
New Orleans River Association.— 
This association is a clearing house 
arrangement, and the secretary receives 
regular reports and distributes month- 
lv the amounts and premiums among 
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the companies interested. The rates 
paid to all the companies interest 2d 
aré the same. 

American Foreign Insurance Associa- 
tion—Twenty leading American fire 
and marine companies form this asso- 
ciation for the purpose of developing 
a fire and marine insurance business in 
foreign markets. Re-insurance is only 
one of its purposes, and in this respect 
each member must participate in all 
writings, losses, and expenses accord- 
ing to the percentage assumed by such 
member in either the fire or marine 
departments. 

“Excess re-insurance.”—Despite the 
distribution of risk through share or 
participating agreements, the original 
underwriter may still be left with a 
liability exceeding the normal line cus- 
tomarily retained. Such excess liability 
may be shifted to other underwriters 
through so-called ‘excess re-insurance” 
contracts, which describe definite time 
and geographical limits, and which ap- 
ply as soon as the original underwriter 
has an excess liability under all his 
contracts, including re-insurance ar- 
rangements as well as policies issued 
directly to clients. 

The various interests to be consid- 
ered in determining the original under- 
writer’s retained liability, such as hull, 
freight, cargo, profits, etc., are set forth 
in the contract, and it is then provided 
that the original underwriter shall as- 
sume all of these risks unless they ex- 
ceed a limit of, say, $150,000. Should 
the interest at risk on any one vessel, 
or in any one location, exceed this re- 
tained line, the re-insurer agrees to 
cover the excess to an amount not to 
exceed, let us say, $100,000. Any share 
reinsurance which the original under- 
writer may have for his protection is 
usually deducted in ascertaining the 
net retained line. Innumerable varia- 
tions exist as to the subject matter and 
rights covered. Sometimes the cov- 
erage is practically world-wide, while 
other contracts are limited to certain 
commodities, or to all shipments over 
certain routes or on certain ves- 
sels or to all shipments on _  cer- 
tain customers’ accounts. It is also 
provided, as a rule, that in ascertaining 
the excess, the entire interest which 
was intended to. be loaded aboard the 
vessel should be considered. As a con- 
sequence there is taken in‘o account 
the value of the goods which may hap- 
pen to have been destroyed or dam- 
aged on shore, or while on lighters 
prior to their being loaded, the re-in- 
surer assuming his pro rata liability 
for such losses. Sometimes the con- 
tracts are non-reciprocal, while in oth- 
er instances the arrangement is _ re- 
ciprocal, i. e., the parties re-insure each 
other’s excess lines. 

Serious complications may arise un- 
der excess contracts and it is therefore 
customary to outline principles and 
methods of procedure in advance. 
Should an excess have once attached, 
such attachment: will continue through- 
out the balance of the venture irre- 
spective of any changes, such as trans- 
shipment of the cargo, division of in- 
terest, partial discharge, or partial loss. 
This means that when an excess once 
applies, the excess re-insurance fulfills 
the same function as a share contract, 
i. e., both re-insured and re insurer are 
liable for their respective proportions 
on all losses. Where, however, new 
cargo is taken aboard at transshipment 
points, the question of whether such 
additional cargo is covered by the re- 
insurance will depend upon the treat- 
ment of the subject in the contract it- 
self, 

Re-insurance covering excess losses. 
—Various situations may arise where- 
by an insurance company, despite the 
use of excess re-insurance, may un- 
knowingly incur a liability much in ex- 
cess of its normally retained line. In 
certain trades as, for example, in coast- 
wise commerce, it may be impossible 
to trace shipments, thus making it 
necessary to have the insurance refer 
to certain transportation lines as dis- 
tinguished from some _ specifically 
named vessel. Or it might happen that 


values of inland risks moving over a 
number of routes might be so difficult 
to trace and become so concentrated at 
transshipping points that the cover ob- 
tained under share or excess agree- 
ments would prove inefficient. 


As a remedy for such a contingency 
the underwriters may protect them- 
selves through excess loss re-insurance, 
which bases the re-insurer’s liability 
upon the amount of loss in excess of a 
stipulated sum rather than upon the 
amount at risk. Thus, the re-insurer 
may agree “to cover on hulls, freights, 
cargoes, advances, disbursements, and 
profits of every kind and description 
for which the original underwriter is 
or may be liable under marine con- 
tracts now in effect or which may here- 
after be issued during the term of the 
re-insurance agreement.” But provision 
will be made that no claim is to be 
paid unless the original company has 
paid or becomes liable to pay to its 
policyholders on account of loss by any 
one disaster a sum exceeding, let us 
say, $50,000, and then for not exceed- 
ing $100,000, upon the excess thereof, 
by vessels the character of which is de- 
scribed. Similarly in connection with 
shore covers, excess loss re-insurance 
is frequently resorted to. One com- 
pany called the committee’s attention 
to a case in point where a single ship- 
ment of 20,000 bales of co.ton, belong- 
ing to one shipper and valued at $4,- 
000,000, became concentrated in one 
location, and explained that such con- 
gestion caused it to seek protection 
against a heavy loss by taking out a 
cover in London to re-imburse it should 
a_loss in any one fire exceed the amount 
provided for its protection through oth- 
er re-insurance arrangements. 


It must be apparent that the chance 
of loss under this type of re-insurance 
contract is considerably less than un- 
cer other forms of excess re insurance, 
the risk depending upon the amount of 
loss which the oritinal wvnderwriter 
agrees to assume before making a claim 


under his re-insurance contract. The 
re-insurer is liable only Tor losses in 
excess of this figure and, except in rare 
instances, does not become liable for 
partial losses. Since the risk is greatly 
reduced, rates on this form of re-insur- 
ance will be correspondingly lower. In 
fact, if the point at which the original 
underwriter becomes liable is placed 
sufficiently high, the re-insurance pro- 
tection is really meant to cover only 
total or constructive total losses. It 
should also be noted that excess loss 
re-insurance does not involve the prin- 
ciple of co-insurance, In this respect it 
differs from excess re-insurance based 
unon the amount at risk, where the re- 
insuring underwriter is a co-insurer in 
the sense that he must pay losses in 
the proportion that the amovnt insured 
vnder the re-insurance contract bears 
to the total insurance granted by the 
original underwriter on the property in 
question. 


Special re-insurance contracts,— 
Much simpler than the foregoing ar- 
rangements are those re-insurance con- 
tracts which cover only a specific risk 
or which may relate merely to a total 
loss. Large companies find it neces- 
sary to place such special re-insurance 
on individual risks almost every day of 
the year. The contracts may be either 
“excess,” “participating,” or “flat.” The 
last term refers to agreements whereby 
the amount of the re-insurance on a 
riven risk, $25,000 let us say, remains 
the same irrespective of changes in, or 
even the cancellation of, the re-in- 
sured’s retained line. 


Under some contracts the re-insurer 
must accept cancellation in case the 
original policy should never attach. 
But under other contracts the original 
underwriter is not given the privilege 
of cancellation and owes the premium 
on the entire amount of re-insurance 
even though the re-insurer never as- 
sumed any risk whatever, and the orig- 
inal underwriter failed to receive any 
premium. On first thought this ar- 
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Shipping and 
three of the great wheels of modern Business. 
When the shipper loads his cargo for export 
he has it insured, presents his documents to- 
gether with Certificate of Insurance at his 
bank, and is paid at once. 
longer tied up in his cargo, is free for further 
use. And the banker is protected against loss. 
Because of the service of Marine Insurance the 
shipper need not worry as to whether his cargo 
will reach its buyer at destination, nor need 
he wait through several weeks for payment. 
Thus while producing safety for the assured, 
Marine Insurance does another and more sur- 
prising thing—it speeds the wheels of Industry. 


The Washington Marine Insurance 
Company of New York 
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rangement may seem very unfair, but 
it must be remembered that the re- 
insurer must always have regard for 
his underwriting capacity. By accept- 
ing the re-insurance he assumed an ap- 
parent liability for the time being, and, 
in view of his carrying capacity on a 
given vessel, made no further effort to 
acquire other insurance. Under these 
circumstances, enforced acceptance of 
a cancellation might constitute an in- 
justice in that it would cause the re- 
insurer to lose profitable business which 
he easily could have taken had it not 
been for the acceptance of the re-insur- 
ance in question. 
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Reports thus far made to the New 
Jersey Department show marine pre- 
miums received and net losses incurred 
in that state in 1919 as follows: 





Marine 

POO CR ee $72.577 $32,908 
= aa 22,941 21,485 
Alliance, Penn ../..... err 
American, N. J........ 39,131 6,590 
American Alliance . e 86§6- daséiee 
American Central ...... 136 1,283 
American Eagle ....... 1,918 741 
eae es 17,264 6,264 
ED ‘osckbavenets 393,298 231,133 
ee 38,969 11,526 
British & Foreign Ma- 

eee 14,263 6,341 
CRISGOTIOR cccccccccces 5,240 5,005 
oo Ir essere 51,846 27,524 
Central National ....... — ~~evenrse 
Cn. sovisescudesees 86 6apene 
ree ae 17,779 6,493 
Commercial Union ..... 5,464 7,104 
Commercial Union,N.Y. 15,474 6,916 
Commonwealth, N. Y. 5,381 2,490 
SE Sc0d caeenea ved 1,854 636 
Continental .....scccces 7,166 4,992 
a, ee oe 16,317 x 
Fidelity-Phenix ....... 17,122 4,992 
Fire Association ....... Dane | sheen 
Firemen’s, N. J........ 22,206 7,580 
a rrr er 15,506 22,591 
Globe & Rutgers ...... 46,719 62,784 
Great American 38,983 14,325 
SU euws dovex enn 20,362 1,89 
EET 69,243 16,494 
Home, New York...... 45,938 33,376 
Home Fire & Marine.. 62,535 45,284 
Indemnity Mut, Marine 4,081 1,224 
Indiana Lumbermen’s 

IRE pene 16,72 3,856 
Ins. North American... 36,021 15,274 
Ins, State of Penn..... 29,466 7,131 
L. & L. Sears 90,391 60,500 
London & Lancashire.. 7,935 2,120 
EY eerreerpey 472,022 33,650 
Maryland Motor Car.. 22,616 ,701 
Mass, Fire & Marine.. 151 3,403 
Mercantile of America. 32,935 21,922 
Merchants, N. Y....... 2,011 8,578 
Millers National ...... 18,165 304 
Milwaukee Mechanics.. 2,480 48 
National, Conn, ....... 36,417 18,618 
National Union ....... ore 
Netherlands Fire & Life 22,501 10,545 
PEE © ‘kdeteseds ceet'ee 56,680 21,417 
New Brunswick ...... 9,770 883 
New Hampshire ....... aa 
New Jersey ........... 17,938 7,631 
he tect a 6,245 42,998 
North British ......... 9,156 3,210 
Northern Assurance.... 5,857 2,946 
POONE MIWOE ccccwcsvcex 34,157 14,165 
Northwestern Nat. .... 41,031 14,978 
Northwestern F. & M. 140 2 
Norwich Union ........ 4,769 4,306 
A |” asa 4,515 1,946 
CGE. Sven da-vkdsorekwce 8,558 997 
PL. ‘es-nseeee0aa nee 7,127 6,506 
reer (—)4,890 9,143 
Pennsylvania .......... 2,339 
Phoenix Assurance.... 3,053 3,077 
Providence Washington 13,687 4,326 
Pt Louschtmivseaeien 58,088 16,696 
DEE ¢0GNeudivebdetuas —-  useee 
rear 37,697 13,436 
Royal Exchange ...... 14,470 8,466 
Safemuard  .....ccccsces 7. sentne 
St. Paul Fire & Marine 56,693 56,559 
Scandinavian Am. 6 eosecee 
Scottish U. & N....... 101,634 39,684 
Sea mibhdapecdvabenceere 2,126 5,996 
irre ee 6,668 1,336 
Springfield Fire & Ma- 

FING coccccccsscvccees 12,637 2,543 
DN ac KG ee od wate ind 4,161 4665 
a. eee 31,751 15,614 
Stuyvesant 13,609 53 
Dn: udecabdtedtsobosees 24,158 63,302 
Thames & Mersey..... 4,818 1,679 
Union Assurance ..... 1,730 871 
Union, Canton ........ 17,709 3,487 
United States ......... 30,255 240 
United States Marine.. 199,636 107,805 
United States Lloyds... 12,353 5 
Washington Marine ... 6,144 110 
Western Assurance 73,083 20,641 
OPED .t nati cascccubs 9,33 ,794 


TO MEET MAY 7 


The annual meeting of the Pennsyl- 
vania Insurance Federation will be held 
in Philadelphia on May 7. 
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Marine Premiums and Losses 
For Entire Country in 1919 








Annual statements filed in Albany by 
marine writing companies show the un- 
usually heavy losses suffered in that 
The appended tabula- 
tion records net premiums written, net 
losses paid and net unpaid losses and 
claims at the close of 1919. 


line last year. 


Net 

Premiums 

Written 
Db cane caer $3,843,196 
Agricultural 701,508 
Alliance, Penn.. 477,417 
American, N.J.. 787,603 
Am. Alliance... 4,827 
Am. Central. 280,856 
Am, Eagle...... 272,169 
Am, Equitable.. 304,499 


Am. & For. Mar. 
Am. Mer. Marine 
Ass. Co. of Am. 
Assurance Und.. 
Atlantic Mutual. 
EL hgia 0-0.0'00-00 
Automobile ..... 
DE i ccecewcd 
Bankers & Ship. 
NN bi bv e:0 8 4 
British America. 
Brit. & For. Mar. 
Caledonian ..... 
California’...... 
Camden ........ 
COMUEY ccccscces 
Gee Os We Yee ce 
Cleveland Nat.. 
Colonial Assur. 
Columbia ...... 
Columbian Nat.. 
Com. Un., N. Y. 
Com. Union..... 
Com., N. Y 
Concordia 
Connecticut 
Continental . 
Detroit F. & M. 
Eagle Star & Brit. 
Equitable F. & M. 
Federal Union. 
Fire Assn.. 
Firemen’ 's F und 
Firemen’s, N. J 
Fonciere ....... 
Pramkiin . cscs 
Glens Falls..... 
Globe & Rutgers. 
Globe National.. 
Great American. 
Hamilton ...... 
DEEP essen 
Peartlord 2.600. 
Home F. & M... 
Hudson 
Imperial ‘Marine. 
Imperial Assur.. 
Imps. .& Exps... 
Independence 
Ins. of N. Am.. 
Ins. Co. of Penn. 
— Sayn ed 
iberty Marine.. 
a! Und.. 
Bhs & GU. oc 
pa m; we 
London Assur. 
Lon. & Lancas.. 
= ea 
Marine & Motor. 
Maritime ....... 
Maryland M. C. 
Mass. F. & 'M. 


Merchant. of Am. ; 


Merchants, N.Y. 
Merch. & Ship.. 
Met. Motor..... 
Milan Internat.. 
Milwaukee Mech. 
Nat., Denmark. . 
Nat.-Ben Franklin 
National Lib.... 
National, Conn.. 
National Union.. 
Newark ........ 
New Brunswick. 
New Hampshire. 


N. Y. Equitable. 
N. Y. F. & M. U. 
New Zealand.... 
Niagara’........ 
Norske Lloyd... 
North Atlantic. . 
North British... 


655,011 
1,512,184 
111,937 
—b5,559 
5,527,256 
162,726 
4,844,426 
802,535 
606,805 
3,252,275 
50,252 
1,530,293 
279,839 
402,774 
235,348 
9,627 
189,622 
8,644 
109,422 
827,057 
14,317 
187,208 
2,677,654 
288,106 
80,239 
699,113 
1,177,491 
8,545 
12,572 
185,289 
56,056 
709,344 
7,316,826 
621,333 
73,624 
680,741 
1,493,591 
4,813,069 
342,998 
1,591,700 
63,591 
518,836 
3,401,442 
1,065,238 
20,675 
210,703 
2,258 
1,080,712 
933 
6,389,059 
179,472 
884,921 
878,984 
28,151 

” 1,278,181 
7,235 
1,561,028 
697,891 
100,958 
111,420 
322,237 
736,285 
688,012 
309,829 
348,207 
56,810 
58,283 
155,785 
873,079 
1,095,638 
809,134 
875,252 
1,931,127 
141,936 
355,415 
589,313 
250,236 
586,067 
125,922 
—-8,025 
89,462 
920,641 
2,311,058 
893,961 
451,549 


Net Net 

Losses Unpaid 

Paid Claims 
$2,389,013 $1,355,103 
623,857 261,696 
311,904 267,620 
442,915 381,655 
1,080 211 
149,950 48,464 
255,047 189,240 
202,054 131,405 
281,252 170,081 
1,100,211 3,363,383 
47,602 14,584 
42,574 14,060 
2,135,916 4,612,135 
82,441 9,849 
2,232,140 2,101,130 
49,005 197,858 
47,351 518,334 
1,605,373 1,673,805 


41,362 
880,392 





935,064 
239,230 
71,337 
452,214 
988,683 
2 ,575 
2,689 
98,479 
53,310 
412,618 
4,443,027 
378,189 
83,524 
301,406 
900,357 
4,680,895 
118,207 
730,964 
14,526 
407,816 
1,564,003 
479,754 
1,485 
105,503 
92 
853,384 
1,286 
3,417,718 
241,810 
644,754 
621,678 


803,267 
281,314 
82,379 
20,222 
143,939 
277,536 
426,158 
228,146 
229,135 
4,432 
20,574 
121 
230,104 
724,810 
201,282 
699,439 
1,009,383 
207,027 
155,300 
407,479 
96,137 
827,407 
168,088 
26,035 
22,292 
425,532 
2,014,695 
626,421 
454,796 


27,869 
707,085 
21,653 
21,727 
248,117 
116,041 
10,791 
16,130 
103,129 
449 
16,769 
550,038 
41,820 
45,038 
804,249 
591,518 
3,683 
952 
118,611 
28,500 
225,931 
2,161,800 
460,439 
26,617 
144,017 
684,503 
1,109,215 
153,296 
529,604 





28 466 





80,35 
582, 301 
526,230 


30,019 
41,663 
245,77 
29,133 
93,031 
75,456 
4,472 
62,187 
128,776 
336,573 
32,239 
208,554 
75,900 
50,895 
176,219 
122,270 
272,721 
89,449 
37,340 
88,785 
239,789 
2,222,093 
526,230 
71,687 


North China.... 218,883 184,744 102,981 
Northern Assur. 409,485 164,066 55,935 
North River..... 266,525 183,150 177,529 


1,169,601 613,165 605,802 


Northwest. Nat. 
1,479,017 1,775,598 1,041,898 


Norwegian As.. 





Norwegian Jt. Ins. 194,212 32,702 120,295 
Norwegian “? 667,825 240,200 168,025 
Norweg. 'M. & T. 103,698  ....... 75,000 
Norwegian Und. —10,542 99,855 129,679 
Norwich Union.. 924,041 3,£ 251,061 
Ocean Marine... 475,116 303,434 153,018 
Old Colony..... 541,685 320,092 274,850 
CNME csscacecs 516,924 229,450 62,498 
Palatine .....¢. 316,763 122,201 60,703 
Patriotic ....0. 119,878 114,998 37,652 
Pennsylvania . 272,380 137,837 87,785 
Peoples National 48,608 ia 
PROGMINZ ..oce00 406,084 202,703 48,392 
Phoenix, Conn.. 1,175,380 648,539 467,687 
Potomac ......- oo 757 7,312 7,349 
Preferred Risk.. 60,575 23,730 21,825 
Prov. Wash..... 2,468,037 1,055,139 939,571 
Queen ..cccseee 1,930,451 909,159 435,118 
Reliance, Penn.. 5,330 2,955 284 
Reliance Marine. 847,084 259,600 153,019 
Rocky Mountain. 45 ee 
Rossia, America. 1,991,875 1,445,126 1,518,189 
Rossia, Petrograd 939,869 ere 
| errr? 3,172,013 1,482,143 599,659 
Royal Exchange. 1,231,903 694,042 381,946 
Safeguard ...... 73,210 22,767 14,574 
St. Paul F. & M. 8,304,927 1,776,666 1,200,364 

Scottish U. & N. 930,891 284,483 146,298 
Second Russian. 705,607 564,143 330,239 
Security ....... 416,225 178,623 108,310 
Skandinavia-Am. 38,059,742 2,019,956 1,467,969 
Skandinavia 356,524 174,626 170,999 
South Carolina . 17,152 —1,824 30,295 
Sp’gfield F.& M. 601,540 107,850 67,933 


Standard Marine 3,077,658 802,152 849,349 
98,121 31,476 


re eee 192,669 

State Assurance 17,132 815 450 
Sterling ........ 2,319 5,142 8,692 
Stuyvesant ..... —1,660 32,148 26,158 
PR divineeneten 1,019,648 811,338 245,738 
Thames & Mersey 1,338,479 679,532 658,334 
Union Assurance 141,410 81,868 19,834 
U nion, Canton... 1,758,975 784,000 823,327 
Union Hispano. . . 616,618 265,614 133,138 
Union Marine. 787,203 656,705 490,852 
United British.. 382,704 578,205 843,897 
United States... 622,246 492,830 351,184 
Washington ‘Mar. 1,166,293 52,234 855,176 
Westchester 452,193 309,399 271,839 
Western Assur... 1,165,063 746,716 959,822 
ft ee 728,959 611,416 618,114 
Yorkshire ...... 245,132 84,576 29,985 


$33,380,000. IN NEW SHIPPING 

Seventeen new shipping companies, 
with a total authorized capitalization 
of $33,380,000 were organized during 
February. This number represents a 
sizable decrease as compared with Jan- 
uary, when thirty-two companies with 
a combined capital of $76,305,000 were 
formed, but is far in excess of Feb- 
ruary of 1919, when the amount of new 
capital invested in shipping was only 
$6,400 000. Activity in shipping inter- 
ests has been expanding with remark- 
able speed during the last nine months, 
and beginning with last May the month- 
ly statement of new shipping capital 
has not fallen below $10,000,000. The 
most active month of that period was 
January of this year. Totals for invest- 
ment in shipping enterprises for 1918, 
1919, and the first two months of 1920 
are as follows: $120,353,000, $323,613,- 
000, and $109,685,000. 





ROBERTS TO KEEP STANDARD 

W. J. Roberts, United States man- 
ager of the Standard Marine, of Liver- 
pool, says in regard to his recent ap- 
poeintment as local manager for the 


Union of Canton, that he intends to 
keep both companies in the same office 
and will underwrite business for each. 
It was rumored at first on the Street 
that the Union was to have its own 
office. 








MARINE DEPARTMENT 
NATIONAL FIRE INSURANCE CO. of Hartford, Conn. 


UNITED STATES GENERAL AGENT 


A/S NORWEGIAN JOINT INS. CO., P.K.W.S., LTD. of Christiania, Norway 
OVERSEAS UNDERWRITING AGENCY, Inc. 


27 WILLIAM STREET 


Telephone Broad 346-7-8 


NEW YORK 





MARINE AND FIRE 


RE-INSURANCE 


ROBT. R. toe LAER, Inc. 


New York, Amsterdam, Copenhagen and Buenos Aires 


15 William Street 


New York 








Niagara Fire Ins. Co. 


WM. H. McGEE & CO. 


MARINE UNDERWRITERS 
15 WILLIAM STREET, 


General Agents Marine Department 


NEW YORK 
U. S. Managers 
Skandinavia Re-insurance Co. 
(Copenhagen) 


Agents Marine Department 
Providence Washingten Insurance Co. 
Massachusetts Fire & Marine Ins. Ce. 











to brokers and agents. 


Fire 


Automobile 


THE RISKS OF COMMERCE 


—fire on land or sea—loss or damage to ship or cargo—collision, 
fire, theft or property damage, to motor car or other vehicle— 
all are adequately covered by one of our “Safe Policies.” 


A compact, well-knit organization of specialists who have de- 
voted their business lives to insurance, offers its co- operation 





THE IMPORTERS AND EXPORTERS 
INSURANCE COMPANY 
OF NEW YORK 


17 South William Street 
New York 


Marine 


Insurartce 

















ALB. SMEESTERS 


6 Rue des Colonnes 


PARIS 


Insurance and Reinsurance 





Cable: Montalais, Paris 
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New York State Marine | 
Premiums and Losses 1919 
































Records of companies reporting mar- set 7. B Ms secs 177,646 38,874 
standard Marine........ 3 f 
ine business to the New York State Star... 1"! “ences | obits 
Department show the following net one pga ee edeveee 16,008 : 081 
: ; eee 9% 5,55 
premiums received and net losses in- SOM ser svercqeeenrccsiga 684,224 631.518 
curred in this state in 1919: a ag ae seteees 9,140,548 678,748 
Ds casaves 5,238 s 
Union, Canton ot SP OD 798,935 834,943 
Premiums Losses Union Hispano bins die éieote 515,566 242,692 
Received Paid Sema [oe esl prc ation ara 1,171,522 647,892 
eo — te ere 400.538 676,205 
Ne ewan eae eimai kae $1,384,493 $1,361,817 See 76, 
Alliance, Penn LOS 62,983 13,478 hr mean States........... ~~ 349,235 
a a a Ser 424,551 338,872 Ler pede 2 See theese i. 
American Central....... 37,206 53,534 rms Marine...... we raphy 
American Equitable. ..... 377,746 co elle erg AR 740/809 . tp ty 
American & Foreign Mar. 1,759,387 1,303,625  vane-Tsze ance. ....- ans o00 yo 9 1 
Assurance Co. of Am.... of ree Yorkshiy iiilahadicatetkcalade taal 39/395 7,005 
Assurance Und......... —5,959 14,060 SMITE weeeeereseeees 825 12,023 
Atlantic Mutual......... , 4,686,370 2,126,292 
BOD: yrneo0w- 0002009608 44,245 34,354 “ 
WASMUND igcia es aie an0w'e 3,066.627 2,679.56, EXPLAINS “MOCASSIN” SINKING 
SER Siéhetenenehepee 302,850 268,253 , — 
Bankers & Shippers..... 726,262 540,916 Surveyor Says Vessel is Top-Heavy 
DEE: casvnaswenwssvors 1,607,724 835,345 and Must Be Loaded With Ex- 
British America......... 41,462 26,447 : t Cc 
British & For. Marine... 2,366,838 1,003,729 reme Care 
oN eee 86,704 105,258 : —— 
CD wb.0600 0-6 4:0 40400 169,400 111,989 Intimations in one or more local 
Comtary .ccccccccccecces 9,627 8,277 newspapers that the sudden sinking at 
I eccts ce nin ticeomo'e 4 7,320 1283 4 ) org ’ é 
Colonial Assurance...... 77,883 33,543 her dock last week of the Shipping 
COMME 5.000005 ss00ee0s 174,171 82,820 Board vessel “Mocassin”, allocated to 
Commereiel a sl os rey = the Munson Line, might have been the 
ommercia nion, N. Y. 5s 3,6 ° ‘. ae e 5 
a... 27,515 38°154 resust of other than accidental causes 
Connecticut ..0......... 198,920 252,431 are considered entirely without founda- 
ee reer 630,245 659,752 tion by a leading marine surveyor, who 
Equitable F. & M....... 56,627 65,135 describes the steamer as naturally top- 
Federal Union.......... 8,155 11,861 heavy. His report, dated December 17 
Fire Association......... 562,611 351,585 . ° 8 re} , , 2Cce rii, 
Firemen’s Fund......... 1,408,446 758.999 1919, or nearly three months before the 
Piremen’s, _ > eee $72,445 421,785 accident occurred, was written for mar- 
Franklin ...csccescesees 1,219,076 667,930 suranc . ‘ . 
sc alll 682/385 248 $08 oo saa eta purposes, and is as fol 
Globe & Rutgers........ 1,843.077 1,794,944 i sa 
Globe National.......... 342,998 271,504 The ‘Moccasin’ is very tender on ac- 
Great American........- 413,789 646,165 count of her high superstructures, hav- 
eats pusaousesbe ee ~—— 54,402 ing very large accommodations in her 
on New York....... 1,618,878 1.297.032 Upper decks, for she was built especial- 
Home Fire & Marine.... 234,790 168,969 ly for passengers and trade in tropical 
Imperial Marine......... 210,703 290,470 waters. I know from experience that 
Imperial Assurance...... ee : 5 
Importers & Exporters... 1,533,427 829.424 this vessel must always have her tanks 
Ins. North American.... 1,969,643 1,460,397 tight full, if her cargo is to be taken 
Ins. Co. of Penn........ 73,014 158.803 , out. ’ 
Sena sacwseentese<> oo, vooveee “Any disregard of these facts or han- 
cosine: “nah roc ean aay te 1,198,755 dling of the boat by inexperienced men 
Liberty Underwriters. ... 26.617 500 . - 
oS i a 2,892 75 is liable to result in disaster. 
London Assurance....... 167.797 71,940 It is said that the “Mocassin”, at the 
—_ . sane. bes “a ets time she turned over and sank, had her 
Manutacturers, Lil....ess . ee - ‘ . 
Mites & Water... .... 110.581 e576 tanks only part full and had some car- 
No db pata ciekiew.s $52,435 128907 go on an upper deck, thus showing that 
ge 5 Car..... 63,688 31.929 marine companies cannot be too force. 
Mass. Fire & Marine.... 405,582 214 845 > om ¢ ; s e directions 
nit oe Min 93'957 10.376 ful in demanding oone a — = 
Merchants, N. Y........ 297,878 154641 Surveyors be adhered to closely by 
Merchants & Shippers... 118.106 75.456 crews of vessels and stevedores. 
Metropolitan Motor...... 7,338 2.983 
Milan International...... 155,785 62,308 
Milwaukee Mechanics’... 230,401 247.008 STORM ADDS TO LOST LIST 
National, Denmark...... 1,095,638 980,129 Storms this week and last caused 
National Liberty : 338,129 352.127 he » ‘ . ora 
ees eee eee tex rg 1avoc on the sea and loss reports are 
National, Conn.......... 658 082 495,699 - “ae . 
Neteadt ales......... 23.654 186-731 coming in with more than their usual 
PE 69,364 39.665  celerity. There appears to be no let-up 
New Rrunswick......... 421,919 390.537 in the situation as long as the cold 
New Hampshire. ........ mage 36.657 weather continues and underwriters are 
eee 879,346 333.323 , h fully f the coming of 
New Zealand............ 48.330 42.609 looking hopefully for > coming 
New York F. & M. Und.. —8,026 6873 spring and warm weather. Following 
new York Equitable. .... 50,145 114,511 the news of the total loss of the “Bo- 
NIMMRTE wesccccccccccees 127.590 75.407 smian” ¢ j os “2 
North Atlantic.......... 1,244,988 1,203:197 hemian” and the injury ye 8 ss 
North British........... 59.574 36.421 Paul’, which will mean a sizable av- 
North China............ 97.839 18,343 erage payment, came the report of the 
ere Assurance..... ipa 38.522 abandonment of the Shipping Board 
Nor ESO 240.709 201,929 4 pate ” 
Northwestern Nat....... 141.418 201750 Steamer Guilford”, from Norfolk to 
Northwestern F. & M.... 651 114 Boston, off the Nantucket Shoals, after 
Norwegian — cece ees 1,394 601 1,570.004 ghe had sprung a leak. She is a wooden 
orwegian errr 668,618 9,007 — 1 nd has 
Norwegian M. & T...... 103.917 soon =: Vessel, registered 2,573 tons, & a h 
Norwegian Und......... —10.541 ‘774 +n board a cargo of coal, part of whic 
Norwich Union.......... 573,324 ‘679 may be salvaged if the boat can be 
Derwetion Joint Ins..... 195,078 8058 beached. The Shipping Board steamer 
CON = MALINE.. ccc cccese 283,070 12.774 “Te ” . " 
ee 228,996 166,833 Lake Ellithorpe” bound from edd 
MN sh ois sn caiatasn 3.4 6 Oe 69.117 17.709 to New York, lost her propeller during 
SOD hi itenuidedals cove 25.592 6.362 the storm off Sable Island and for sev- 
porate sposdeereeneres 85,826 91.664 eral hours was in danger of being 
ee. MOO ee 7.155 3.02 e 
Peoples National........ 48608 71.251 blown ashore. Other vessels and 
Phoenix, "aaa aati 491,800 337.322 schooners met with minor injuries for 
arta Assurance...... 69,852 18,831 which the marine companies will event- 
See 4,312 405 ‘ , 
Preferred _ ae 21,449 4,258 ually have to pay. 
rovidence Washington.. 1,165,227 755,338 
NNR Soo w ce oats sues 691.239 329,514 Lumbermens Increases 
Roane, on ttteeeeees 4.184 3,236 Last year the Lumbermens Mutual 
tance Marine......... 376,893 464,567 
ossia, America......... . a Casualty, Chicago, increased its — 
Rossia, Petrograd....... a from $395,000 to $679,000. The tota 
te epeesc 1,270,241 506,674 resources December 31, were in excess 
oyal Exchange......... 659,031 875,162 5 er Kemper 
St. Paul Fire & Marine.. 976.388 2,106,821 of $1,500,000, soca —— . $800, 
Scandinavian Am........ 2.128.794 1.977.189 The premium income is now over , 
Scottish Ek eee 124,539 76.397 000 as compared with $446,000 in 1918 
ee ee 705,607 330,239 and the number of policyholders has 
Skan, i 2800006006064.00 141,643 79,184 doubled 
I ctxedvccneies 208,370 275,865 . 














AMERICAN MERCHANT MARINE 
INSURANCE COMPANY 





Merchant Marine House 


Insurance Exchange 








MARINE DEPARTMENT 


New York City 


South William and Beaver Streets 


FIRE DEPARTMENT 


Chicago, IIl. 











—— 





Telephone Hanover 2054 


Insurance Exchange, CHICAGO 


Marine Insurance 


Local agents are invited to consult us on their marine insurance problems 


OSBORN & CO. 


Average Adjusters and Insurance Brokers 


Established 1898 


- 45 Wall St. NEW YORK 














Cable Address “LaBoyt” 


82 BEAVER ST. 


LA BOYTEAUX & CO., Inc. 


Insurance Brokers 


Act as representatives of the insured in all matters pertaining to the 
placing of insurance and collection of losses. The service offered 
is efficient, trustworthy and prompt. We invite submission 
of your problems as well as your orders. 


Established 1900 


NEW YORK 














GENERAL AGENTS WANTED 





UNITED STATES LLOYDS, Inc., 
of NEW YORK, N. Y. 


3 So. William St. 


Automobile 


INDEMNITY MUTUAL MARINE ASSUR- 
ANCE CO., LTD., OF LONDON, ENGLAND 


Surplus United States Statement....$ 461,101 
Surplus Home Office Statement...... 11,727,022 


APPLETON & COX, Attorneys 


AN ATTRACTIVE PROPOSITION 
GENERAL AGENTS WANTED 


Insurance 


THE ROYAL EXCHANGE ASSUR- 
ANCE (Marine Dept.) OF 
LONDON, ENG. 
Surplus ...... grceecessavepeoresé $1,348,075 
THE TOKIO MARINE AND FIRE 
INSURANCE CO. 
LTD., OF TOKIO, JAPAN 
(Marine Department) 
Surplus United States State 
TRGEE bic cccccee cen ceseesercsese $562,916 
Surplus Home Office Statement .§7,433,611 


NEW YORK 























IMPORTERS & EXPORTERS 

Despite the unfavorable condition of 
the marine market during 1919 the Im- 
porters & Exporters was able, through 
the conservative underwriting of Jesse 
Spier and Harold West, to add more 
than $200,000 to the net surplus of the 
company. =xtracts from the 1919 an- 
nual report and comparative figures for 
1918 are as follows: total income, $3,- 
870,169, as against $2,389,971; marine 
premiums, $1,080,712, as against $2,368,- 
$34; fire premiums, $264,339; premiums 
in course of collection, $442,762; total 
expenditures, $1,368,674, as against $1,- 
041,005; marine losses paid $853,384, as 
against $641,084; fire losses paid, $11,- 
532; total unearned premiums, $554,835, 
as against $379,060; net amount of un- 
paid losses, $776,977, as against $753,- 
191; and net surplus on December 31, 
1919, $378,171, as against $131,402 on 
December 31, 1918. 


MARINE CLUB MEETING 

William G. Marvin, head of the in- 
surance department of the National 
City Bank, will be the speaker at the 
March meeting of the Marine Insur- 
ance Club, to be held at the Waldorf- 
Astoria this evening. His topic will be 
“Banking Insurance.” Mr. Marvin has 
been actively interested during the last 
few months in securing better co-opera- 
tion between the marine companies and 
the banks, and along with George A. 
Kurz, an assistant cashier of the bank, 
has been working for certain revisions 
in the wording of marine policies. As 
his views will be both interesting and 
valuable to members of the club, the 
officers earnestly hope that the attend- 
unce will be much larger than at sev- 
eral recent meetings. 


The Eagle, Star & British Dominions 
has acquired the British Northwestern 
of Winnipeg. 
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Foreign Settling 


Agents of Companies 
COMPETENT MEN AVAILABLE 
American Banking Arrangements to 

Honor Letters of Credit in Large 

Foreign Cities 

American insurance companies al- 
most universally do all their own under- 
writing in the United States and have 
settling agents abroad who make up 
adjustment and the losses are paid un- 
der letters of credit. There are several 
large American banks now, the National 
City Bank being one, who are in a posi- 
tion to issue such letters of credit 
against the deposit in New York where- 
by losses can be paid in practically any 
large city in the world against the draft 
of the company’s settling agent there. 
Practically, all the American companies 
belong to either the National Board of 
Marine Underwriters or the New York 
Board; some belong to both boards. 
These boards have been in operation for 
many years and each board has a com- 
mittee on representatives and each com- 
mittee has gone most carefully into the 
selection of such representatives and 
any American company can adopt a list 
of either of these concerns. In some 
cases they have the same representa- 
tive. In this way, the new company will 
be able to get a list of competent men 
to attend to their claims in all the prin- 
cipal ports. 

There was an International Associa- 
tion of Marine Underwriters which prac- 
tically broke up in 1914 as it included 
members on both sides of the war. This 
association had a standard fee for set- 
tling agents which was practically the 
fee arranged by London. There is noth- 





ing to the statement that it is necessary 
to bid high to get these representatives. 
The pay is the same to everyone and 
there is no reason why the same man or 
firm cannot represent a large number of 
companies; in fact, there are advan- 
tages in the same firm doing it. 


It can be readily seen that if a steam- 
er comes into port with the cargo dam- 
aged, if one firm looks after the entire 
handling of the cargo it can be done 
more advantageously and expeditiously 
than if there is a large number, each 
trying to settle some small interest. 

In regard to Germany and Germany’s 
Allies in the late war, all trade rela- 
tions were stopped during the war and 
it is true that many companies have not 
yet attempted to establish any settling 
agents in that territory. 

Some offices are writing nothing there 
except cargoes of the American Relief, 
Red Cross and similar organizations. 
In such cases the losses are payable 
here. Such companies as are covering 
all kinds of general cargo to Germany 
do require a representative there, but 
they are readily obtained. 

“American companies are compelled 
to do business in a different way than 
British companies on account of the 
laws, particularly in New York, which 
make it difficult for American companies 
to do marine business; in fact, it is al- 
most prohibitive for them to do business 
abroad,” said one American under- 
writer. 

“The large English companies have 
branches all over the world and losses 
on their policies issued in England are 
payable through their nearest branch 
office at destination. In many cases the 
large companies attend to foreign 
settlements for the small companies. In 
addition to this there is Lloyd’s, London, 
a splendid organization throughout the 
world for adjusting and they also have 
the London Salvage Association. dn 
this country there are no such organi- 
zations.” 


Dollar Policy Difficulty 

Underwriters are now experiencing a 
difficulty in connection with their re- 
insurances of American dollar policies 
which was to a great extent unforeseen 
at the time the risks were written and 
the re-insurance; enecied, savs “The 
Policy Holder,” of London. The trou- 
ble is caused by the depreciation of the 
dollar and the equivalent depreciation 
of the £ which gives th2 underwriter 
on the original risk a larger line in ster- 
ling at the time the risk is closed than 
he imagined would be the case at the 
time the risk was written. 

“Until recently it has not peen pos- 
sible to effect re-insurance; in dollar 
currency so that all such risks had to 
be placed in sterling for an amount 
equivalent to the sum represented by 
the line written in dollars,” that paper 
continues. ‘‘When the risk came to be 
closed it was found that the reinsur- 
ance was inadequate to the proportion 
of the amount o1 the original which it 
was designed to cover. So long as a 
careful note was maue of each case 
likely to be affected in this way, it was 
possible to obtain extra cover by plac- 
ing a further line, but the large number 
of risks written on dollar terms makes 
it difficult for an underwriter to be sure 
of having dealt with each case as it 
arose, whilst the daily fluctuations of 
the rate of exchange made such a pro- 
cess tedious and complicated. In some 
cases the difficulty has been met by 
the placing of an amount of reinsur- 
ance on ‘Policy proof of Interest’ terms, 
and leaving the ultimate result to be 
determined by the rate of exchange, 
but this method has a s®vor of specu 
lation which is not in agreement with 
the best principles of underwriting. To- 
day, of course, it is possible to place 
dollar re-insurances which are similar 
to the original in their application to 
the amount insured, and those risks 


Exports Falling Off 

Underwriters who have been saying 
that the quantity of business being of- 
fered on the S reet has fa'‘len off som 
what can find an explanation for their 
statements in the export figures pub- 
lished each week. Europeans are un- 
questionably not purchasing as much 
from the United States as they did 
during the war and during 1919, due to 
the necessity of economizing over 
there and to the present unfavorable 
rates for exchange. ‘“Bradstreet’s” re- 
port on wheat and flour exports last 
week shows the outgo for February, to 
the 20th of the month, to have been 
about 7,000,000 bushels as _ against 
17,000,000 in the same weeks of Jan- 
uary and 16,000,000 in this month a 
year ago. The curtailment has ex- 
tended also to other commodities. Cot- 
ton exports last week were 125,536 
bales, as compared with 204,928 during 
the corresponding week in January, 
and exports for the month total 430,393 
bales, as against 677,292 bales last 
month. Chicago reports that the ex- 
port business in pork products and 
fresh meat has decreased considerably, 
and new buying has dropped into insig- 
nificance. At the same time reports 
are increasing rapidly, but most of the 
coverage on this business is placed 
abroad and little of it finds its way 
into this market except through re- 
insurance treaties. It is interesting to 
note that the Cunard liner “Imperator,” 
which cleared for New York last week, 
filed up with cargo the sections usu- 
ally occupied by fourth class _pas- 
sengers. 


which in the past have been placed on 
the sterling basis can be readjusted on 
the dollar basis. This is obviously the 
best way with which to deal with them, 
and the trouble of getting out the de- 
tails and sending them to the broker 
with the necessary instructions wit pe 
amply repaid by the saving of trouble 
and dissatisfaction in the future.” 
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“OUR BONDS GUARANTEE INTEGRITY" 
NEW YORK STATE CASUALTY PRE- European Accident....... 341,430 131,099 
MIUMS AND LOSSES Fidelity & Deposit....... 88,325 41,509 
General Accident........ 24,653 14,892 
From statements filed by casualty  ieneral Indemnity........ 16,248 — ...... 
and surety companies with the New Globe Indemnity......... 200,785 72,654 
York Insurance Department for 1919 the eee en . tal ~~ oe tye SURETY CASUALTY 
following record of transactions in that | cr ey G. ree moves mynd 
tate has been compiled by The East-  [ondon & Lancashire... "9/352 
ern Underwriter: Maryland Casualty....... 27,471 BON DS I N SU RAN CE 
Massachusetts B. & I..... 61,255 
Te Veen is = Metropolitan Casualty.... 23,938 
PERSONAL ACCIDENT National Surety.......... 188,127 
Premiums Losses New Amsterdam Casualty. 135,227 60,975 
Received Paid New Jersey F. & P.G.... 28,101 7,339 
Aetna Casualty & Surety.. $518 nsec A ex sete eee Png snes : 
Mt SE ci cwacaeaséces 139,126 cean cc. & Astlar....-- 93,402 33,35 
Nrotherhood Accident..... i) 26,181 Preferred Accident...... 72,4 64.982 NEW YORK 
Commercial Casualty...... 190,823 95,412 Royal Indemnity......... 60,309 
Continental Casualty..... 224,657 54,652 ‘Travelers Indemnity...... 216,839 57.204 
Employers Indemnity..... 1,460 1.274 United States Casualty... 66,133 25,971 
Employers Liability....... 40,781 24,277 COMPENSATION CHARLES H. HOLLAND, PRESIDENT 
European Accident....... 167,440 52,871 
Equitable Accident....... *509 20 Aetna Casualty & Surety.. 253,533 
Federal Casualty......... 48,085 15,980 OG, Ss 244 cent deare 2,539,241 _ 
Fidelity & Deposit....... 650 5,680 Allied Mutuals Liability... 531,521 
General Accident......... 109,131 37,396 American Mut. Liability. .1,747.774 620,459 
Globe Indemnity......... 77,799 21,599 American Reinsurance.... 24.883 —...... 
Great Eastern Casualty... 63,539 53,079 takers Mutual........... 66,377 14,803 
Great Western Accident. . 930 25 Commercial Casualty...... 133,418 41.396 
Hartford Accident & Ind.. 23,205 9,417 Continental Casualty...... 145,168 11.466 
london Guarantee & Acc.. 19,991 7,818 Employers Indemnity..... 10.748 194 
london & Lancashire..... 2,686 603 Employers Liability..... 3,003,409 1,463,764 
Loyal Protective........+. *91,332 12,078 Employers Mutual........ 684,213 218,103 
Maryland Casualty....... _— «ss. masiane European Accident..... A 5.465 eget 
Masonic Protective....... 205,973 89,339 Exchange Mutual Ind.... 170.867 51.18 
Massachusetts Accident... *76,092 27,599 Federal Mutual.......... 46,277 842 
Massachusetts B. & I..... *208,531 85,553 Fidelity & Deposit....... Sate 19 ORT 
Metropolitan Casualty..... 56,970 11,307 General Accident......... 252,006 92 968 
National Casualty........ *105,398 10,969 Globe Indemnitv......... 742,444 315.4533 
New Amsterdam Casualty. 112,653 37,204 Great Eastern Casualty... 1.305 260 
North American Acc..... 217,893 122,884 Hartford Acc. & Ind..... 599,638 269,526 
Ocean Acc. & Guar...... 70,312 88,264 Liberty Mutual........0. 351,004 73,444 ° 
Preferred Accident....... 247,558 85,116 London G. & Acc........ 1,458,597 628,339 A Progressive 
Red Men’s Fraternal....: *4,056 976 Lumber Mutual Casualty.. 481,979 166.174 
Ridgely Protective........ *86,286 44,715 , Manufacturers Liability.. .1.331.503 S98 985 
Royal Indemnity......... 37,627 25,768 Maryland Casualtv....... 1,679.568 825.552 
Standard Accident....... 170,077 63,492 Massachusetts B. & T..... 76,486 29,500 S | R |: . I Y CAS | TAI I Y 
Travelers Indemnity...... 37,626 3,446 Metropolitan Casualty.... © 830841 7.288 
Travelers Insurance...... 936,793 310,105 New Amsterdam Casualty. 492.557 213,895 AN D 
United States Casualty.... 124,148 38,114 New York Printers....... 73.013 24,896 
s OS So eae ae 24,469 9,141 Norwich Union........... 1,199 eae a 
Zurich General........... 137 ee Ocean Acc. & Guar.......1,198,964 105.259 + 
"Includes health. Royal Indemnity......... 861.252 318 610 Ompany 
1. _ . _— Security Mutual.......... 105.728 21.616 
AUTO AND TEAMS LIABILITY Standard Accident........ 890.922 368.441 
Allied Mutuals Liability... 42,568 11,592 Travelers Indemnity...... 253,186 121.259 —— 
Commercial Casualty..... 227,619 96,328 avelers surance......5,822.996 2.771.20 : s 90% 249 
Continental Casualty...... 44,618 23,796 cea muses Conia, "958,492 152 oxo Aetna Life... ss seeereeees 216,230 103,651 Commercial Casualty..... 046,303 615,005 
Employers Indemnity..... 106 750 Te £4 6..... ooo 1.255,192 HTR.784 Commercial Casualty...... 80,792 41,398 Continental Casualty..... 152,804 98,086 
Fmployers Liability....... 267,582 126,188 United States Mutual..... 24.496 1.467 Continental Casualty... 105,310 60,252 Employers Indemnity van? 07 RAL F ES. 
Fxchange Mutual Ind.... 17,098 4,823 Utica Mutual............ 1.162.189 868 244 Employers Liability... 22,285 11.713 Employers Liability 1,652,443 586,689 
~ : ‘ 
(General Accident......... 141,075 70,698 ~ Utilities Mutual...... .. , 829.408 90.599 European Accident....... 101,070 89,336 Employers Mutual..... My yt 
Globe Indemnity......... 259,725 108,982 Western Casualty........ 58.007 S840 Fidelity & Deposit........ f24 837 European powcent vores 18 woos wy tes 
Great Eastern Casualty... 19,687 25,116 Zurich General.......... 640.425 200,696 General Accident......... 69,005 20,438 Exe hange Mutual Ind... 64, 4 . 13,768 
Hartford Acc. & Ind..... 112,362 Globe Indemnity...... .. 87,391 52,928 Federal Mutual ae 47.285 
Loniion G. & Acc......... 240-880 CHECK DRAFT INDEMNITY Great Eastern Casualty... 91,865 43684 Fidelity & Deposit ya Bh. 
lumber Mutual Casualty. . 6,896 HB Gtisasvcnenacns 2,124 Great Western Accident. . 760 191 o a <" a ~* . tyes 38 > 
Manufacturers Liability... 13,606 Hartford Acc. & Ind..... 10,743 1.452 G mite We om 2 1 172, "94,940 
Nustead Cassie... veaiie CREDIT INDEMNITY London G. & A........+. 9,851 se Fae eee eee "Saar 
Massachusetts B. & I..... 60,107 American Credit-Indemnity 172,902 2.764 london & Lancashire. ae 3,980 ni I pose A G ‘kA eae 769,100 297/884 
Merchants Mutual Auto.. 40,009 Tondon G. & Acc........ 222,855 6.900 Maryland ( asualty Wg 7 9 eee ] wndew «& Lon shire 331.000 83,624 
Motor Car Mutual....... 18,031 41,560 Ocean Acc. & Guar...... 260,970 2.293 — pea “on ( asualty . Bethy $0,225 een Lumber Mutual ( asualty. : 84.774 7,219 
National Automobile Mut. 55,466 51,310 United States Ind........ 104,514 a aia & — ee ‘ asualty. pt aan Manufacturers liability... 90,999 45,033 
New Amsterdam Casualty. 101,107 48,762 x soe, Prefer al deed pane 84°118 30°74? Maryland Casualty.... 772,908 504,478 
New Jersey F. & P. G.... 37,698 15,356 FIDELITY | * af see _ ptceibarls 16,524 "6.801 Massachusetts B. & 1..... 588,865 404,526 
Norwich Union..,....... 1,634 90 American Indemnitv...... 568 : rood : —— jihad eel aa 78d $8461 Motor Car Mutual.. .. 169,352 8,351 
Ocean Acc. & Guar....... 119,505 52.296 Aetna Casualty & Surety. TIS.265 25 242 Ponecies I > ’ = nthe "7 B49 . 12 National Automobile Mut 104,751 40,702 
Preferred Accident....... 281,436 116,222 American Suretv......... 611.892 ae 2 fo. [ae 42091 New Amterdam Casualty.. 443,793 135,889 
Royal Indemnity......... 215,185 Employers J iability...... Q2.574 2.717 Unite sig Pia canggy™ nicctale ahaa Pa yy New Jersey F. & P. G 837.582 105,643 
: : : nited States Casualty... 85,75 44,262 4 s 
Standard Accident........ 111,391 Employers Mutual..... F 2.921 413 US F&G 19040 15.878 Norwich Union 125 5 ante 
Travelers Indemnity...... 651,641 Furonean Accident..... 107,351 Pasich \ er ae = 85 ’ re Ocean Acc. & Guar 34,648 224,454 
United States Casualty... 76,143 Fidelity & Dewosit..... 77.835 : 5 aaa haiitt a Preferred Accident 724,642 252.508 
Si 2 SS Fea 146,510 72,368 Globe Indemnity......... 62260 18.544 FLY WHEEL Royal Indemnity 799,199 267,244 
Utica Mutual, ...005 00s 7,484 2,710 Guarantee of North Am.. 26,491 11,714 Resetinan «os sciccsveens 285 RS : Security Mutual Casualty 7,409 8,808 
Utilities Mutual.......... 4,707 1,673 Wartford Ace. & Ind..... 84.462 19,083 Employers Liability....... 69 ; Standard Accident 470,774 153,883 
Zurich General.......... 140,576 56,686 International Fidelity..... 1.089 ait Furopean Accident........ 949 ae Travelers Insurance 2,901,498 937,363 
* cs a Maryland Casualty at. 44.244 5.472 Globe Indemnity.......... 1,954 ; : United States Casualty, $48,667 208,385 
AUTOMOBILE COLLISION Massachusetts B. & T.*. 82.615 19 ARA Hartford Steam Boiler.... 26,993 29 U. 8. F. & G a 7,061 . 771,969 
Employers Mutual........ 927 eashaai Metropolitan Casualty.... 15.490 & VS Maryland Casualty........ 10,244 25 Utica Mutual...... 41,206 2,886 
Exchange Mutual Ind.... 6,684 4,192 National Surety....... 5R2,.289 268.992 Ocean Acc. & Guar...... 9,654 Utilities Mutual 120,71 1 27,980 
Utilities Mutual.......... 11 7 New Amsterdam Casualty 110,547 HR G8 Royal Indemnity........ 2,601 s ; Western Casualty “= 2,1 16 nn 085 
Utical Mutual .......0.0+ 3,030 2,149 Ocean Acc. & Guar...... 20.019 8.196 Travelers Indemnity...... 6,306 3,600 Zurich General ° 165,596 328,505 
den rrp, iC 92 1° RGE.RO6 . ere . 
BURGLARY AND THEFT a ee et 4 tpn ey LIABILITY LIVE STOCK 
Aetna Casualty & Surety. 209,354 78,685 Se Sf Ae ... 250.802 TH VSR Actna Casualty & Surety.. 321,992 189 256 Wartford Live Stock... 20,242 21,511 
“ Se SER: «3 1,928 ween U. 8. Guarantee......... 128,471 16,225 Ce 6.05 ers be an bs 1,347,922 ; Hartford Acc. & Ind.. 178,920 101,266 
American Surety........; 65,968 8,294 Allied Mutuals Liability.. 26,953 2,827 oe . /™ 
Continental Casualty...... 2,683 199 HEALTH American Mutual Liability 139,728 29,998 PHYSICIAN'S LIABILITY P 
Employers Liability...... 69,874 29,569 Actna Casualty & Surety.. 2,110 349 American Reinsurance.... 15,300 Maryland Casualty.... 5,107 659 








. The Fidelity and Casualty Company of New York 
eneral Accident gt 


FIRE AND LIFE Liabilities 0000.00. cc icceeeccesceeeececeececeauanaunnersescss 16.807.606.37 


C apital Se ee ee ee ee . oe ccccecenesecee 2066. 592.94 


Surplus over all liabilities................ coqupaceneannets 0 
SSURANCE CORPORATION Ltd Losses paid to December 31, 1919 jaceneesweneaalee 71,393.272.71 
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PLATE GLASS Travelers oo er 83,616 8,795 
ve SS A eee err 312,842 75,206 . e . 
Aetna Casualty & Surety.. 85,760 31,511 t , , “ ; ” 
Commercial Casualty..... 47,047 17,221 SURETY Service; Security and Satisfaction 
Employers Liability....... 44,406 23,689 ‘ ; led : hia 
Fidelity & Deposit....... 43 1,204 merican Indemnity...... 185 = a cveee 
Globe Indemnity......... 65,564 34,918 Aetna Casualty & Surety. .1,013,714 112,302 AUTOMOBILE INSURANCE 
Great Eastern Casualty... 46,564 19,568 American Surety......... 656,312 40,100 " 
Hartford Acc. & Ind..... 70,404 31,960 Employers Liability...... See 8 8=—ss | énwnee ? C 
Lioyds Plate Glass....... 276,599 89,568 Furopean Accident....... 43,010 34,201 Fireman 8 Fund Insurance ompany of Cal.., 
London & Lancashire..... 39,543 26,661 Fidelity & Casualty....... 699,435 207,333 . ° 
Maryland Casualty....... 78,952 86,718 Globe Indemnity......... 199,404 46,874 Assets over Eighteen Million Dollars 
Massachusetts B. & I..... 81,007 81,184 Great Western Accident. —— =——(ist be 
Metropolitan Casualty.. 257,283 122,486 Hartford Acc. & Ind...... 146,047 9,031 
New Amsterdam C asualty. 133,253 51,700 International Fidelity..... 5,991 19,331 (s) 
New Jersey F. & P. G.... 78,697 83,807 London & Lancashire..... 67,794 29,783 
New York Plate Glass.... 450,084 232,189 Maryland Casualty....... 162,535 26,597 [> 
Norwich Union.........+- 3 vecese  Massachufetts B. & I..... 114,477 3,377 HE ; GENCY 
Ocean Acc. & Guar....... 28,170 11,289 National Surety.......... 1,203,615 537,154 
Royal Indemnity......... 82,394 $7,139 New Amsterdam Casualty. 141,524 22,331 INC 
Travelers Indemnity...... 84,002 36,765 Preferred Accident....... B6.807 == ccc cee e ; . 
United States Casualty.. 40,106 19,522 we Jade Se siaees a ped G. A. Goetschius, President Leslie Ww. Winslow, Vice-Pres. 
a ae 2 eer 49,227 21,568 }, De STONES bc t0:0000% 5 
. § BH Ue. coccecccses ( 

STEAM BOILER “ & & 8 ao pease aati 1 Liberty Street New York Phone—John 3291 
Empl rs Liability....... 8,196 390 / D7] / AGE 
European. Accident......+ 8,880 63 Aetna Casualty & Surety.. 103,927 32,341 General Agents 

21,733 »192 Maryland Casualty....... 96,514 21,986 egs e . . ‘ 

eet Bees Gale. s767 Plaats tees ie Writing Business Metropolitan District, Suburban and State of 
Hartford Steam Boiler. app mie WORKMEN'S COLLECTIVE 4 
London G. & Acc......++ 10,344 928 us egeeaatl - New Jersey 
Maryland Casualty....... 47,598 9,627 Cente 6 Bi sicesaies ao 
Ocean Acc. & Guar...... 45,880 659 BUOUEIONSD ccecéstcccceoes 50 stress ONE OF THE LEADERS IN AUTOMOBILE INSURANCE 
Royal Indemnity......... 35,729 2,562 Bly ae  b0sane eons 4,612 652 


Salvage Corps Wins | 
Right of Way Suit 


NO FIRE DEPT - PREFERENCE 


Salvage Corps Not Liable, While 
iaeceianes Duty, For Injuries 
to Fire Chief 


In a suit between Battalion Chief 
John T. Farrell and the Fire Insurance 
Salvage Corps of Brooklyn to recover 
for personal injuries to the former 
caused by a collision between his auto- 
mobile and that of the salvage com- 
pany while proceeding to a fire, the Ap- 
pellate Division of the New York State 
Supreme Court has sustained the deci- 
sion of the lower court for the defend- 
ant. The judgment is based on the 
fact that although the plaintiff and de- 
fendant had a right of way over other 
vehicles, as between themselves there 
was no right of way in favor of either, 
and therefore Battalion Chief Farrell 
had no reasonable cause for action 
against the defendant. 

The digest of the case follows: 

While a battalion chief in a fire de- 
partment of a city and a fire insurance 


salvage company are not bound by the. 


established speed limit when going to 
a fire, the drivers of their motor ve- 
hicles are both bound to use the care 
and caution which reasonably prudent 
men would exercise under similar cir- 
cumstances, and it was proper for the 
court so to charge. 

Where the plaintiff, a fire chief, was 
riding on the seat with a chaufreur over 
whom he had full power of airection 
and authority to dictate the rate of 
speed at which the vehicle should be 
driven, he is responsible for the negli- 
gence of the chauffeur under the rule 
of respondent superior. 

It appeared that the vehicles, both 
driven at a high rate of speed, which 
was proper under the circumstances, 
collided at a street intersection and 
there was a conflict in the evidence as 
to whether the plaintiff could see the 
defendant’s fire truck before the colli- 
sion. On all the evidence, held, that the 
plaintiff saw the defendant’s truck and 
endeavored to pass ahead of it, or he 
did not look at ail, and that either con- 
clusion by the jury justified a verdict 
of contributory negligence. 

Although the act incorporating the 
defendant provided that nothing in its 
charter should warrant an interference 
with the action of firemen in their du- 
ties in extinguishing a fire and that the 
members of the salvage corps snould 
in all respects be suoordinate to and 
under the control of the city fire de 
partment, and although the city charter 
and ordinances provided that fire ap- 
paratus in proceeding to fire should 
have the right of way over other ve- 
hicles on the city streets, it was proper 
for the court to refuse to charge that 
the vehicle operated by the city fire 
department had a superior right of way 
over the vehicle operated by the sal- 
vage company. 


TO OPEN NEWARK BRANCH 
J. A. Berry to Be New Jersey Manager 
for Fidelity & 

Casualty 


J. A. Berry is to be resident manager 
of the new office to be opened about 
May i in the Union Building, Newark, 
by the Fidelity & Casualty. Mr. Berry 
will have charge of northern New 
Jersey, which embraces all the territory 
north of Trenton. D. F. Randolph is to 
be Mr. Berry’s assistant. 

Mr. Berry has been with the company 
for twenty years, his first position being 
that of resident manager for New 
Jersey. He has been assistant man- 
ager of the metropolitan department in 
New York since 1913. Mr. Randolph 
has been with the Fidelity & Casualty 
about fifteen years and lately has been. 
special agent in New Jersey. 

T. J. Donnelly, now chief clerk in the 
metropolitan office, will take Mr. Berry’s 
place as resident manager there. 


Farmers and Bankers’ Accident 


The Farmers & Bankers Accident 
and Health Insurance Company, a mu- 
tual concern organized recently at Mat- 
toon, [ll., has now been licensed by the 
Illinois department anu is writing busi- 
ness. Lncoln Bancroft, general man- 
ager of the new company, was formerly 
connected with the Bankers’ Mutual 
Life of Freeport, Ill., serving as super- 
intendent of agents of that company for 
six years. He took with him 45 agents 
who are now in the field for his new 
company. The Farmers & Bankers ex- 
pects to enter a number of other states 
in the near future, including Wisconsin, 
Missouri, Kansas, Colorado, Texas and 
Arkansas. It will specialize on com- 
mercial business. Mr. Bancroft also 
has plans for a new ure company on 
the old line basis. 
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The Underwriting Divi- 


Low sion of the accident and 
Average health department of the 
Indemnities Continental Casualty has 


been engaged in the very 
interesting work of analyzing the 
amount of accident and health indem- 
nities carried by the pojiicyholders of 
the Continental’s various agencies. It 
has for this purpose calculated the av- 
erage amount of monthly or weekly in- 
demnity to each assured represented 
in the business of each agency each 
month. The result has been astound- 
ing. There are large agencies, includ- 
ing the Continental’s most successful 
ones, where the average indemnity car- 
ried by eack assured in the way of re- 
newals or new business has been less, 
and much less, than $20.00 per week. 
In these days when the time of almost 
anybody whom our field men solicit or 
carry on our books is worth not less 
than $150.00 per month, where the av- 
erage earning is probably nearer $250.00 
per month, it is apparent that prac- 
tically the entire clientele of the Con- 
tinental is very much underinsured, 
An agent fails in his duty to his 
client as much by under-insuring him 
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as he does by failing to see to it that 
his policy is renewed promptly. It is 
quite certain that if every policyholder 
on the books of the Continental had as 
much insurance as he should that the 
volume of the Continental’s accident 


and health premiums would at least 
double. 
o * * 
That most people regard 
Fieldfor loss of income lightly as 
Disability compared with other mis- 


‘Insurance fortunes, was shown by C. 


H. Sanders, assistant secre- 
tary of the American Liability, Cincin- 
nati, who addressed the Health & Acci- 
dent Underwriters’ Conference ' on 
“Field For Disability Insurance.” Mr. 
Sanders showed that a man will worry 
for fear he may lose his job, get a re- 
duction in salary, or diminished return 
on an investment, but he makes no 
effort to prevent fate from relieving 
him of his earning power by accident 
or disease until someone shows him the 
error of his ways. As to the extent of 
the field, Mr. Sanders pointed out that 
every policyholder is a prospect, for 
as he rises in the world, his time be- 
comes more valuable and by watching 
carefully, the agent who made the ori- 
ginal sale, can make the renewal as 
the prospect mounts the ladder of suc- 
cess, and not bemoan his fate after 
many years because some other sales- 
man has sold him a big policy com- 
mensurate with his income. 

7 * + 


Sherr’s Company Grows 

J. W. Sherr, president of the Inter- 
Ocean Casualty, Cincinnati, deserves 
much credit for the handsomely execut- 
ed booklet he is issuing, giving a rec- 
ord of his Company’s achievements 
since it began business in 1903. The 
booklet contains numerous portraits of 
those prominent in developing the Com- 
pany, as well as an account of the build- 
ing of the business; what the Company 
hopes to do and what special forms of 
insurance it issues. The Company now 
has 30,000 policyholders and its _state- 
ment for 1919 shows admitted assets 
of $369,722; liabilities except capital 
$50,013; capital $200,000; surplus over 
all liabilities $110,709. 
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Mutual Companies’ 
Methods Criticized 


ADDRESS BY JOHN J. HEELAN 





Compensation Reserves to Be Heavily 
Drawn Upon; Business Depression 
Predicted 





John J. Heelan, of Hartford, was the 
speaker at the Aetna’s class in insur- 
ance, Monday, March 8. The subject 
discussed was mutual competition. Mr. 
Heelan explained that the assured does 
not fully recognize the value, ability and 
confidence of the broker or agent. The 
broker, or agent, renders a service and 
does most of the work; the mutual com- 
pany has the assured do the work him- 
self. Mr. Heelan then said: 


“The mutual offers a premium prob- 
ably 30 per cent less than that of the 
agent. The representative of the mu- 
tual is a stranger; the broker, a local 
man. If the person wishing to be in- 
sured buys from the stranger because 
he can get insurance some 30 per cent 
cheaper, he may have no idea where to 
find the man again if he fails to carry 
out his word. On the other hand, the 
local man is available and can be found 
immediately. It is therefore surprising 
to find so many who are buying from 
total strangers rather than from local 
men, 

Methods Criticized 

“The keenest competition is along 
compensation lines. The mutual com- 
panies have had wonderful success dur- 
ing the past four or five years. If the 
competition were clean and open, it 
could be met on a fair basis, but it is 
not. Mutual literature and activities 
have done nothing but criticize the 
stock companies and many of their 
statements would indicate that they are 
practicing deception They say ‘we 
will give you insurance at cost. We 
will save you the unnecessary expense 
of the broker’s or agent’s commission, 
Why pay the commission for buying 
something that the law compels you 
to buy? You should have it at cost.’ 

“The mutual companies have misrep- 
resented commissions to agents. The 
commissions do not seem to justify the 
amount of work needed to take care of 
the smaller risks. This is generally 
more so in smaller towns than in the 
larger ones. The mutual company ad- 
mits that the initial expense is high, 
but they save on renewals. They make 
most of their renewals by mail or tele- 
phone. 

“The administration expenses of mu- 
tuals and stock companies are about the 
same. For inspection and claim ex- 
penses, the mutual company shows 4.6 
as against 10.5 of the stock company, or 
about one-half. They claim by reason 
of operating at less expense, they pro- 
duce lower losses. 

“When operating at less expense, they 
cannot and do not render’ service. 
Therefore, their losses cannot be less 
if they are taking no steps to prevent 
accidents.” 

Claims Delayed 

Mr. Heelan here suggested that the 
brokers and agents make visits to in- 
dustrial boards when cases are up for 
settlement. There are a larger number 
of mutual cases than there are stock 
company cases. The mutual companies 
did adopt certain practices that are not 
what they might be in the handling of 
claims. Mr. Heelan quoted from a letter 
from the chairman of an _ industrial 
board in New York to one of the mu- 
tual companies, part of the quotation 
being “The method of long waiting for 
payments in this state does not and has 
not given the injured employes covered 
by benefit, a fair deal. Your procrasti- 
nation is absolutely unpardonable.” 

A large manufacturer, who had been 
repeatedly solicited to change his insur- 
ance from stock to mutual, gave as his 
reasons for not doing so that the mu- 


Casualty Company 
For Chubb & Son 





TO BE READY IN SHORT TIME 





Will Be Used to Write Lines Not 
Handled By Federal of New 
Jersey 





Organization of a casualty company 
is under serious consideration by Chubb 
& Son, New York, as a running mate 
of the Federal Insurance Company, 
whose principal lines are marine, fire 
and automobile. The casualty company. 
would be used to write collateral lines 
which it is impossible for the Federal 
tao transact under its charter. Plans 
have proceeded so far that the new 
company is likely to be well under way 
in a very short time. 

Chubb & Son is one of the most wide- 
ly and favorably known firms in the 
ruarine insurance business, represent- 
ing a number of first class marine com- 
panies. The Federal Insurance Com- 
pany is Chubb & Son’s own company. 
Percy Chubb is its president, Hendon 
Chubb is one of the vice-presidents and 
Sidney Chubb is treasurer. 





tual promareene my in their efforts to pay 
dividends, were practicing close trading 
with the injured. It was his opinion 
that the employe could get much better 
protection from stock companies. In 
their efforts to operate at less expense, 
they have been practicing methods of 
not only close trading with the work- 
men, but have given slow payments and 
required the assured to do all the work 
of investigation. The assured must do 
all the service .work himself except 
where serious cases are involved, which 
are brought before industrial boards for 
settlement. 

Mr. Heelan advised the broker to do 
all he possibly could at this time to 
establish close personal relations with 
his customers. He later gave the rea- 
son for this, which was that most likely 
before the end of the year, those who 
have changed to mutual companies will 
come back to stock companies. The 
broker will be called upon for advice 
and help and must act as a doctor to 
the assured. 

Competition among mutuals them- 
selves has become quite keen, said Mr. 
Heelan. What has particularly favored 
their development and progress has 
been the war. Prior to the war a large 
number of stock companies found it 
necessary to stop writing compensation 
insurance; some of them had to go com- 
pletely out of business. There was no 
profit in it. Those that did remain had 
to call on reserves to meet their losses. 
In 1911 the compensation rates were 
rather high, five times liability rates. 
Later the rates were brought down. 
The situation is about ready to turn. A 
general depression is expected before 
the end of 1920, rates will be revised, 
and the companies expect to be com- 
pelled to draw very heavily on reserves 
to meet the situation until the rates go 
up. The mutuals recognize this. Mr. 
Heelan has met two representatives of 
one of the big mutuals looking for em- 
ployment. They have adopted a policy 
of retrenchment, are reducing their 
force, discontinuing much public adver- 
tising and preparing for the shock. 
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The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


HOME OFFICE, 


47 CEDAR STREET 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
Robert A. Drysdale, Vice-Pres. S. Wm. Burten, Sec. Alonzo G. Brooks, Asst Sec. 
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THE SIGN OF GOOD CASUALTY INSURANCE 


HEAD OFFICE 
CHICAGO 


F. W. LAWSON 


General Manager 


Liability, Accident 
Burglary,Boiler and 
Credit Insurance 














Established 1869 New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 









Resident Manager 
55 JOHN STREET 
New York 


Elmer A. Lord &Co. 
145 Milk St., Boston 
Resident Managers 























Telephone, John 5880 


174% commission on all business placed with Motor Car Mutual 
Casualty Company and 20% on all business placed with 
the Motor Car Mutual Fire Insurance Company 
MOTOR CAR MUTUAL FIRE INSURANCE COMPANY 
MOTOR CAR MUTUAL CASUALTY COMPANY 


20 NASSAU STREET, NEW YORK CITY 


We are open for agencies in New York and Pennsylvania 


No direct business written 











The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL APPLETON United § States Mgr. 
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33 BROAD STREET, yA mass. 
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BOSTON 
Paid-In Capital $1,500,000 





BUSINESS=BUILDERS 


aN DEVELOPING 
% Fidelity and Surety Bonds, Liability Workmen’s 


Compensation, Automobile, Accident, Health, 


IPEALY Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding and Insurance Company 





T. J. FALVEY, President 
Write For Territory 
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| — Largest Life Insurance Business in the World 





~ METROPOLITAN 
LIFE INSURANCE COMPANY 


i 
| (INCORPORATED BY THE STATE OF NEW YORK) 





hi 
HALEY FISKE, President FREDERICK H. ECKER, Vice-Presiden’ 

} 

Mi 
| Total Amount of Outstanding Insurance....................... $5,343,652,434 
i Larger than that of any other Company in the World. 

| 
, Ordinary (annual premium) Life Insur-nce p2id for in 1919.... $910,091,087 
| More than has ever been placed in one year by any Company in the World. | 

: Industrial (weekly premivm) Insurance paid for in 1919........ $508,590,405 

| More than has ever been placed in one year by any Company in the World. 

‘ — 

Il Total Insurance placed and paid for in 1919................... $1,418,681,492 Ms 
i The largest amount ever placed in one year by any Company in the World | 
NN , 
i Gain in Insurance in Force in 1919..... ......... 0.0.00. e ce uee $914,140,618 | 
i More than ever has been gained in one year by any Company in the World. 

i 
Mi i | 
i Number of Policies in Force December 31, 1919............... 21,770,671 | 
| Larger than that of any other Company in America. i 
| | 
i is “ 
i} Gain in Number of Outstanding Policies....................... 1,986,410 H 
t Larger than any Company in the World has ever gained in one year. | 
: ESP ee ee Se A ae $864,821,824.55 

| r . i 
Increase in Assets during 1919.................. Me a ecadien $89,367,126.27 

| Larger than that of any other Company in the Woid. ; ; 
: EP ee ee ee SS A. ene $835,736,487.38 
: ESE eer Ce, aoa ne eey se $29,085,337.17 

Number of Claims paid in 1919......................0005. ae 289,125 

| Averaging one policy paid for every 30 seconds of cach business day of 8 hours. 


Payment of claims averaged $505.93 a minute of each business day of 8 hours. 


Metropolitan Nurses made 1,300,883 visits free of charge to 256,000 sick Indus- 
trial Policy-holders. 
Metropolitan men distributed over Twelve Millions of pieces of literature on 


health— ee 
Bringing the total distribution to over 200,000,000. 


i 
| Amount paid to Policy-holders in 1919........................ $73,581,759.91 
| 


Reduction in general mortality at ages 1 to 74 in 8 years 17.9 per cent. 

Typhoid reduction, 69 per cent.; Tuberculosis, over 33 per cent.; Heart 
\ disease, over 23 per cent.; Bright's disease, over 25 per cent.; Infectious 
diseases of children, over 46 per cent. 


| In general reduction and in each case of disease, this is far greater than that shown by statistics of the 
Hi Registration Area of the United States 


il | 
: Death Rate for 1919 lowest in History of Company. i 














